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IQ posts QR734mn Q1 net profit on QR4.2bn revenues
Market heavyweight Industries Qatar (IQ) 

-- the holding group of Qatar Petrochemi-

cals, Qatar Fertiliser and Qatar Steel -- has 

reported net profit of QR734mn; translat-

ing into earnings-per-share of QR0.12 at 

the end of first quarter (Q1) ended March 

2026.

However, the net earnings were down 26% 

year-on-year in the review period mainly 

due to lower sales volumes and higher op-

erating costs but partially off set by higher 

average selling prices.

The group’s revenue was largely flat at 

QR4.2bn in Q1-2026, mainly due to higher 

average selling prices, which off set lower 

sales volumes.

The group’s financial position continues 

to remain strong, with cash and bank 

balances at QR8.5bn as on March 31, 2026, 

after accounting for QR2.7bn dividend pay-

out relating to the second half of 2025 and 

the routine capital expenditure (capex) of 

about QR0.4bn.

Currently, the group has no long-term debt 

obligations. It generated positive operating 

cash flows of about QR1.1bn, while incurred 

QR0.4bn in capex, thereby generating 

modest free cash flow of about QR0.7bn.

The petrochemicals segment reported a 

net profit of QR4mn in Q1-2026, “signifi-

cantly” down on an annualised basis, large-

ly linked to lower revenue and a decline in 

gross margin.

Revenue declined by 27% year-on-year 

to QR936mn in Q1-2026 on lower sales 

volumes amid lower production in the 

latter part of Q1 and shipping and logistics 

disruption associated with the ongoing 

regional conflict, together with lower aver-

age selling prices.

The segmental sales volumes shrank 19% 

and blended average selling prices by 

a moderate 10% (in dollar terms) amid 

capacity additions, weaker margins for 

end producers and users, and capacity 

rationalisation, partially off set by selective 

demand from certain segments like pack-

aging, infrastructure, and plastics.

The fertiliser segment’s net profit was 

QR495mn for Q1-2026, a 10% decline 

year-on-year on account of lower gross 

margin due to increased operating costs, 

which shot up on “unfavourable” inventory 

changes and higher average feedstock 

costs.

The segment’s revenue, however, 

improved 6% year-on-year to QR2.02bn 

mainly due to the eff ect of higher average 

selling prices, partially off set by lower (9%) 

sales volumes.

Average selling prices improved due to 

stronger demand from key agricultural 

economies, supply-constraints and export 

restrictions. Sales volumes were down 

moderately on lower production and the 

ongoing shipping and logistical challenges 

due to regional uncertainties.

The steel segment saw a QR196mn net 

profit in Q1-2026, which surged 70% on 

annualised basis, on 27% higher revenue 

(QR1.21bn) due to the combined eff ect of 

higher average selling prices and higher 

sales volumes, partially off set by weaker 

results from associates and lower other 

income.

Sales volumes were up 8% driven by 

higher production due to the restart 

of some of the previously mothballed 

facilities and recovery of demand in the 

regional and developing markets although 

sales were stressed in the latter part of Q1 

amid ongoing regional uncertainty.

Average selling prices rose by 18% (in 

dollar terms) on better macroeconomic 

fundamentals on tightened supply condi-

tions and recovering demand in some 

larger steel consuming regions.

An aerial view of Qapco facilities in Mesaieed (file). Market heavyweight Industries Qatar (IQ) 
-- the holding group of Qatar Petrochemicals, Qatar Fertiliser and Qatar Steel -- has reported 
net profit of QR734mn; translating into earnings-per-share of QR0.12 at the end of first quarter 
(Q1) ended March 2026.
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Ooredoo Group net profi t 
surges 4.7% to QR1bn in Q1
Ooredoo Group reported a 4.7% year-

on-year (y-o-y) growth in net profi t 
to reach QR1bn in the fi rst three 

months of 2026, underpinned by disciplined 
execution and the strength of its diversifi ed 
footprint, according to its chairman, HE 
Sheikh Faisal bin Thani al-Thani.

“With strong fi nancial foundations and 
a clear strategic direction, Ooredoo re-
mains well-positioned to navigate near-
term uncertainty while continuing to cre-
ate long-term value for shareholders and 
stakeholders,” he said.

Ooredoo Group CEO Aziz Aluthman 
Fakhroo said revenue increased by 6.0% 
y-o-y to QR6.2bn, while EBITDA grew 
by 6.9% to QR2.7bn. EBITDA margin im-
proved by 0.4 percentage points to 43.8%, 
refl ecting operating leverage and ongoing 
effi  ciency initiatives, he pointed out. 

“During the quarter, we advanced key 
strategic priorities across our digital in-
frastructure agenda. This included the 
formation of Ooredoo Fibre Networks 
(OFN) to support our international con-
nectivity and subsea infrastructure ambi-
tions. 

“Progress also continued across our 
strategic platforms, with Syntys advanc-
ing, following the Q Data acquisition, and 
preparatory work for our TowerCo initia-
tive in Qatar progressing towards fi rst close 
in the fi rst half of 2026,” Fakhroo said. 

The group deployed QR608mn of capi-
tal expenditure (CAPEX) in Q1 2026, a 
13% y-o-y increase (QR538mn), refl ecting 
targeted network investments across the 
markets. Free cash fl ow increased by 5.2% 
y-o-y to QR2.1bn (Q1 2025, QR2bn), sup-
ported by strong operating performance 
during the quarter. 

Ooredoo Group maintained its strong 
fi nancial position and disciplined capital 
structure. As of March 31, 2026, the group 
reported total debt of QR12.9bn and a Net 
Debt-to-EBITDA ratio of 0.6x, well be-
low the board’s target range of 1.5x to 2.5x, 
underscoring Ooredoo’s healthy balance 
sheet, prudent fi nancial management, and 
long-term resilience. 

The group maintains a prudent ap-

proach to debt management, with a pre-
dominantly fi xed-rate debt profi le, rep-
resenting 85% of total debt. This strategy 
provides eff ective insulation against in-
terest rate volatility and supports long-
term fi nancial stability. 

Liquidity remains strong, with 
QR12.8bn in cash reserves (net of restrict-

ed cash) and an additional QR6bn in un-
drawn committed facilities, positioning 
Ooredoo well to navigate evolving market 
conditions and pursue strategic invest-
ments. 

Customer base grew by 3.2% y-o-y to 
reach 53.7mn. Including IOH, the custom-
er base stood at 147.1mn.

Dibsy brings AI-powered 
payment intelligence to 
Qatar merchants
By Peter Alagos
Business Editor

Qatar’s digital payments landscape is seeing 

a new shift as merchants increasingly strug-

gle to make sense of failed transactions, 

unclear decline codes, and fragmented 

customer communication — challenges that 

cost businesses both time and revenue.

To address this, Doha-based payment 

infrastructure platform Dibsy launched 

AI Insights, which was designed to help 

businesses understand payment outcomes 

faster and take the right action directly from 

the Dibsy dashboard.

According to co-founder and chief technol-

ogy off icer Anouar el-Mekki, AI Insights is 

“the first merchant-facing capability” built 

as part of the company’s AI-ready Model 

Context Protocol (MCP) roadmap.

El-Mekki explained that when a payment 

requires attention, merchants can open AI 

Insights to see what likely happened, what 

action should be taken next, and how to 

communicate clearly with the customer in 

English or Arabic.

With the rise of AI in business operations, 

el-Mekki further explained that Dibsy’s MCP 

approach makes payment data and opera-

tional workflows easier to access through 

intelligent AI tools. 

Instead of relying only on support tickets, 

bank calls, or technical decline codes, mer-

chants can now use AI to get clear, practical 

guidance from inside their existing payment 

dashboard, he noted.

According to el-Mekki, Dibsy’s MCP 

roadmap will allow deeper AI-powered 

workflows across the payment lifecycle, 

including payment recovery, support 

automation, settlement visibility, reconcili-

ation, fraud prevention, and operational 

decision-making.

“AI in payments should not be a marketing 

layer on top of a model. It has to be con-

nected to the real payment infrastructure 

merchants use every day. AI Insights is built 

into the same environment that proc-

esses Dibsy transactions, with the same 

operational context, audit trail, and security 

standards. 

“This is the foundation for how we see MCP 

evolving inside payments,” said el-Mekki, 

who added that AI Insights is available 

immediately to Dibsy merchants inside the 

existing dashboard at no additional cost.

He said, “For businesses in Qatar, where pay-

ments run across multiple rails, schemes, 

banks, and wallets, failed payments are 

often more than a technical issue. They 

create confusion for customers, extra work 

for support teams, and lost revenue for 

merchants. 

“By bringing AI directly into the payment 

workflow, Dibsy helps businesses move 

from ‘payment failed’ to ‘here is what hap-

pened’, as well as what to do next and what 

to tell the customer.”

El-Mekki added: “With this launch, Dibsy 

continues to build intelligent payment 

infrastructure for Qatar’s digital economy — 

helping businesses accept, understand, and 

operate payments more eff ectively.”

Dibsy 
co-founder 
and chief 
technology 
off icer 
Anouar 
el-Mekki 
and Dibsy 
co-founder 
and 
president 
Ahmed Isse.

Ooredoo Group chairman HE Sheikh Faisal bin Thani al-Thani, and Group CEO Aziz 
Aluthman Fakhroo.

Ooredoo Qatar revenue up 3.4% to QR1.8bn in Q1

Ooredoo Qatar’s revenue grew 3.4% year-
on-year (y-o-y) to QR1.8bn in Q1 2026, 
driven primarily by mobile, with strong 
contributions from wholesale and ICT 
services.  
EBITDA reached QR938mn, representing 

a 1.1% y-o-y increase, supported by 
higher revenues. EBITDA margin stood at 
51.8%, compared with 53.0% in Q1 2025, 
reflecting changes in revenue mix. 
The customer base remained stable at 
3mn.

Can China really block Meta’s Manus acquisition?
By Saritha Rai

Artificial intelligence “agents” that can carry out com-

plex tasks with minimal human intervention are attract-

ing heavy investment as giant technology companies 

look beyond chatbots to develop more autonomous 

systems.

One of the most prominent examples is Manus. The 

platform’s advanced capabilities caused a sensation when 

it was launched by a Chinese startup in early 2025. In 

December, Meta Platforms Inc, the owner of Facebook and 

WhatsApp, agreed to acquire it for more than $2bn.

The future of Manus is now up in the air after the Chinese 

government said it would block the takeover. The decision 

comes amid an intensifying competition between China 

and the US for leadership in AI. With much of the work 

to fold Manus into Meta already complete, it’s not clear 

exactly how the deal could be unwound.

What’s signifi cant about Manus?

Whereas regular chatbots usually provide a user with 

information, agents can complete multi-step tasks by inter-

acting with other apps and tools and making independent 

decisions on the user’s behalf after being given the neces-

sary passwords and permissions.

Many AI agents still require human oversight. Manus is de-

signed to be more autonomous, meaning it can self-direct 

a series of assignments from start to finish to achieve a 

goal.

It was developed by startup Butterfly Eff ect, which secured 

backing from major Chinese investors including Tencent 

Holdings Ltd, ZhenFund and HSG, as well as $500mn in 

funding from Silicon Valley venture firm Benchmark.

Technology companies are racing to deploy agents 

because they can potentially take over a wider range of 

tasks from humans and complete them faster and at a 

lower cost. This makes “agentic” AI strategically important 

for companies and governments. Manus drew particular 

attention because its arrival suggested advanced AI agents 

were emerging faster than expected, and not just from US 

labs but from China as well.

What tasks can Manus perform?

Manus has demonstrated that it can handle work typically 

done by a junior analyst, freelance developer or research 

assistant — often simultaneously and without step-by-step 

human instructions. It can independently browse the web, 

write and run code, and manage files. In customer service, 

it can handle calls, verify user data, run background checks 

and deliver tailored responses.

The system gained attention through demonstrations of 

multi-source stock research, generating investment sum-

maries, booking travel through live websites and building 

functional websites from a single prompt. Over time, it can 

learn user preferences, acting more like an ongoing col-

laborator than a one-time assistant.

Testing suggests the platform has certain limitations. 

Manus can be inconsistent under pressure, sometimes get-

ting stuck in loops — repeating the same cycle of actions 

without making real progress toward its goal — or failing at 

complex tasks.

How did Meta end up buying Manus?

The takeover was agreed after Butterfly Eff ect relocated 

from China to establish itself as a Singapore-based compa-

ny. The acquisition aligned with Meta founder Mark Zuck-

erberg’s ambition to build advanced, personalized AI tools. 

The US tech giant took just days to strike the deal, seeing it 

as a rare opportunity to quickly integrate advanced agentic 

technology into Facebook, Instagram and WhatsApp and 

their advertising platforms. Manus’s rapid growth added 

to the appeal: It reached more than $100mn in annualized 

revenue within months of its launch, making it one of the 

fastest-growing AI startups in history. The takeover has 

made Meta a more formidable force in AI alongside Alpha-

bet Inc.’s Google, OpenAI Inc and Anthropic PBC.

Meta said it would keep Manus as a standalone service 

while also integrating the technology across its platforms. 

It said there would be no ongoing Chinese ownership and 

that its services in China would be discontinued.

Why has China said it’s now blocking the 
deal?

On April 27, China’s National Development and Reform 

Commission abruptly ordered the Meta-Manus transaction 

to be unwound, issuing a brief directive that barred foreign 

investment in the company and required all parties to 

withdraw. The statement didn’t give a detailed explanation 

for the decision.

The move was striking because the deal had eff ectively 

been completed, the target company had relocated to 

Singapore and shut its China operations and the buyer 

had committed to eliminating all Chinese ownership ties. 

Beijing’s intervention suggests it’s willing to reach beyond 

its borders to reassert control over a company it still con-

siders Chinese-origin.

Manus’s founders honed the technology in part in China, 

where the company is seen widely as a homegrown suc-

cess story despite its subsequent move to Singapore.

The government announcement didn’t come as a total sur-

prise. Signs of off icial resistance to the takeover emerged 

earlier this year, when Chinese authorities opened a review 

of the potential national security implications and Manus’s 

co-founders, Xiao Hong and Ji Yichao, were summoned for 

questioning in Beijing. The two were barred from leaving 

the country during the probe.

China’s decision reflects intensifying competition with the 

US in AI, with both governments viewing the technology’s 

hardware, talent and intellectual property as strategic as-

sets. Washington has restricted China’s access to advanced 

AI chips, while Beijing appears determined to prevent key 

technology and expertise from moving abroad.

So can China really stop the Manus deal?

Although it isn’t clear whether the Chinese government 

can force Meta to reverse the deal, its decision has left the 

acquisition in legal and operational limbo.

China’s leverage over Meta is limited. But Manus’s founders 

and many of its core team members are Chinese nationals. 

This gives China’s government ways to exert pressure on 

the companies.

Parts of the deal have already been executed. Meta has 

integrated staff  into its operations, and technology and 

capital have been transferred. But the Manus team are an 

important element of the acquisition, and their continued 

presence is required in order to build new products and 

services related to the technology, complete product road-

maps and meet targets tied to the deal.

It could take some time for Meta executives to ascertain 

whether China’s government is open to some kind of settle-

ment that allows the US company to retain the Manus staff , 

such as a potential licensing or partnership arrangement 

with a Chinese entity.

The implications of China’s move reach beyond Meta and 

Manus. Its intervention challenges a strategy in which star-

tups from the Chinese mainland relocate to places such as 

Singapore to access global capital while distancing them-

selves from Chinese oversight. The US government will be 

watching closely to see whether Beijing’s move eff ectively 

freezes other Chinese AI deals with foreign entities.

“Any Chinese-origin AI company considering the same 

path — build domestically, move off shore, sell to a Western 

acquirer — now has to assume Beijing can and will reach 

into the deal,” Bloomberg Economics analysts Michael 

Deng and Adam Farrar wrote in a research note.

Bloomberg QuickTake Q&AMannai Corporation 
revenues jump 29% 
to QR1.3bn in Q1
Mannai Corporation has reported revenues 

ofQR1.3bn in the first quarter (Q1) of 2026, repre-

senting a year-on-year 29% increase.

Gross profit rose by 8.1% to QR188mn in the 

review period.

The group earnings before interest, taxes, de-

preciation and amortisation (Ebitda) rose 10% to 

QR102mn, while EBIT grew by 5% to QR75mn.

Profit before tax reached QR43mn in Q1-2026, 

reflecting a 28% increase on an annualised 

basis. Net profit increased by 22% to QR41mn in 

Q1-2026.

“It was a strong start to the year with increasing 

revenues, reduced interest costs and further 

growth in the order book for future business in 

our Information Communication and Technol-

ogy (ICT) division,” said a company spokesman.

In December, Meta Platforms, the owner of Facebook and WhatsApp, agreed to acquire 
Manus for more than $2bn

Russia says it has no 
plans to leave Opec+ 
after UAE exit

Bloomberg
Moscow

Russia said it has no plans of leaving its alliance with 

Opec after the United Arab Emirates’ shock decision 

to quit the alliance raised questions about its future 

amid a historic supply disruption caused by the Iran 

war.

Moscow isn’t considering the possibility of leaving 

the partnership with the Organization of the Export-

ing Petroleum Countries and hopes the UAE’s exit 

from the group doesn’t mean the end of the broader 

Opec+ alliance, Kremlin Spokesman Dmitry Peskov 

told local media. 

Russia and Saudi Arabia are the leading members 

of Opec+.

Russia has no incentives to leave the Opec+ alli-

ance as it sees no options to raise oil production 

significantly in the near future, a person close to the 

nation’s government said, asking not to be named as 

the considerations are not public.

The energy ministry didn’t immediately respond to a 

Bloomberg request for comment.

The UAE announced its exit from Opec, eff ective May 

1, on Tuesday. It’s a significant blow to the group and 

its ability to manage oil prices by adjusting supply. 

Before the Iran war, the UAE was the third-biggest 

Opec producer, trailing only Saudi Arabia and Iraq.
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TotalEnergies Q1 profits surge amid Middle East war

French oil and gas giant TotalEnergies said 

Wednesday net profit rose 51% in the first 

quarter to $5.8bn, boosted by higher oil 

prices linked to the war in the Middle East, 

drawing criticism from climate groups.

Growth in its oil and gas production in Brazil, 

Libya and Australia allowed the group to 

off set losses in the Gulf region, which is nor-

mally equivalent to 15% of its total oil and gas 

business, the company said in a statement, 

while also highlighting its “ability to capitalize 

on rising prices”.

The company’s oil and gas production rose 

4% in the quarter, with the amount of lique-

fied natural gas transported by sea gaining 

12%.

TotalEnergies also said its trading arm had 

produced “a very strong performance.”

In early April, the Financial Times reported 

that TotalEnergies had earned more than 

$1bn by buying almost all of the exportable 

oil cargoes in the Middle East, at a time when 

US-Israeli attacks on Iran had closed the key 

Strait of Hormuz and sent oil prices soaring.

“TotalEnergies’ war profits highlight our 

persistent dependence on fossil fuels, whose 

soaring prices once again benefit sharehold-

ers at the expense of consumers,” reacted 

Antoine Bouhey, campaign coordinator at 

Reclaim Finance.

Meanwhile Greenpeace France denounced a 

“cynical logic” while “households pay the high 

price at the pump.”

Soaring gas prices have revived a political 

debate in Europe on taxing windfall profits 

made on high oil prices, an idea to which 

French Prime Minister Sebastien Lecornu 

said in early April that he had “no objection in 

principle”.

TotalEnergies also said it had partially 

restarted its Satorp refinery in eastern Saudi 

Arabia in mid-April, after it had shut the facil-

ity following air strikes in early April.

The group increased its dividend to €0.90 a 

share from €0.85.

UBS

Swiss banking giant UBS on Wednesday 

reported that net profit rose a better-than-

expected 80% to $3bn in the first quarter, 

lifted by its investment banking arm.

Revenue climbed 13% from the same period 

last year to $14.2bn despite “a volatile and 

unpredictable geopolitical and market envi-

ronment”, the bank said in a statement.

Analysts surveyed by the Swiss AWP news 

agency had forecast on average a profit of 

$2.4bn and revenue of $13.4bn.

“In an increasingly complex environment, we 

have delivered excellent 1st quarter results,” 

chief executive Sergio Ermotti said during a 

call with analysts.

The bank said in the statement that invest-

ment banking revenue rose 27% from the 

previous year.

Shares in the company jumped 4.7% in 

afternoon trading while the main Swiss stock 

index shed 0.5%.

In 2023, UBS agreed to acquire its former 

competitor Credit Suisse under pressure from 

the Swiss authorities to prevent its collapse.

Given UBS’s massive size following the 

merger, Swiss authorities have sought to 

strengthen banking regulations to ensure its 

resilience in the event of macroeconomic or 

financial market shocks.

UBS says the government’s proposals are too 

onerous.

“On the topic of Swiss capital requirements, 

we will continue to engage constructively 

and contribute to fact-based deliberations,” 

Ermotti said.

Major American investment banks such as 

Morgan Stanley and Goldman Sachs have 

also posted better-than-expected results in 

the first quarter, driven by their equity broker-

age and mergers and acquisitions activities.

Hong Kong Stock Exchange

Hong Kong’s stock exchange posted a record 

quarterly profit in the first three months of 

2026, its operator said Wednesday, as the 

finance hub remains at the top of global rank-

ings for initial public off erings.

Profit attributable to shareholders rose to 

HK$5.19bn (US$662mn), a 27% increase from 

the year before, Hong Kong Exchanges and 

Clearing (HKEX) said.

Core business revenue reached HK$7.69bn, 

up 22% compared to the same period of last 

year due to increased trading volumes in the 

cash and commodities markets.

“HKEX delivered a strong start to 2026 with 

revenue and profit both reaching record 

highs in the first quarter of 2026, as global 

capital continued to seek safe havens and 

access to Asian growth opportunities in a 

volatile macro environment,” HKEX CEO Bon-

nie Chan said in a statement.

This year has already brought strong Hong 

Kong IPOs from mainland Chinese companies 

including Muyuan Foods Co, Ltd, and Eastroc 

Beverage (Group) Co, Ltd.

There were 40 listings in the first quarter 

of 2026, raising HK$110.4bn, more than five 

times the funds raised in the same period of 

last year.

Santander

Spanish banking giant Santander reported 

“record” first-quarter profit on Wednesday 

as customer growth and strong commercial 

activity outweighed global economic uncer-

tainty caused by the Middle East war.

Santander, which has made record annual 

profits for four years straight, had a profit of 

€3.56bn ($4.16bn) from January to March, a 

12% year-on-year increase.

Profit reached €5.5bn if the sale of its Polish 

unit in January is included, which produced 

a net capital gain of €1.9bn, the bank said in a 

statement.

Another 8mn customers joined the European 

heavyweight over the past 12 months, taking 

the total to 176mn, while year-on-year rev-

enue increased by 4% to hit €15.1bn.

“Our geographic and balance sheet diversifi-

cation, together with disciplined risk manage-

ment, remain key strengths amid heightened 

geopolitical uncertainty,” said Santander’s 

executive chair Ana Botin.

“We expect this performance to continue, 

supported by growth in both total and active 

customers, while further leveraging our 

global and in-market scale to transform our 

operating model.”

The US-Israeli war on Iran has stoked fears for 

the world economy, with Tehran’s closure of 

the commercially strategic Strait of Hormuz 

plunging energy markets into turmoil.

Santander is nonetheless targeting more than 

€20bn of annual profit in 2028, according to a 

strategic plan presented earlier this year.

A major player in Europe and Latin America, 

in February it announced a deal to buy the 

US’s Webster Bank for $12.2bn as it seeks to 

grow in the US.

Adidas

Adidas reported stronger than expected first-

quarter operating profit and sales, despite 

what CEO Bjorn Gulden described as a “very 

volatile and heavily discounted” retail envi-

ronment, especially in sneakers.

Adidas’s robust performance sent its shares 

up 7% at the open, as the company stuck with 

its 2026 outlook for high-single-digit sales 

growth and operating profit of €2.3bn. Adidas 

is riding high after its ultra-light racing shoes 

helped Kenyan athlete Sabastian Sawe be-

come the first person to run a sub-two-hour 

marathon in an off icial race in the London 

Marathon on Sunday.

Among growth drivers, Adidas said sales in 

running were up more than 10%.

Increased demand for soccer shirts also 

helped, ahead of the FIFA World Cup 2026 

starting in June, though Gulden said Adidas 

had faced “many supply and transportation 

?issues” getting World Cup ?products to its 

markets.

“Today’s update could help shift the investor 

debate a little more constructively,” Jeff eries 

analysts said in a note.

Adidas shares have fallen over the past year 

as the company faced US tariff s and cautious 

consumers, and are still near their lowest 

level in more than three years.

The group’s sales rose by 14% in currency-

neutral terms to €6.6bn ($7.7bn) in the 

quarter, even though several countries in the 

Middle East reported sales declines due to 

the Iran war.

Adidas said “discipline” in not selling too 

much to retailers was crucial to avoid sneak-

ers having to be discounted. US rival Nike said 

earlier this month it was being “aggressive” 

with promotions as it tries to clear unsold 

stock.

Adidas makes just under two-thirds of its 

revenue via third-party retailers, but Gulden 

pointed to sales via Adidas’ own website up 

25% and its own store sales growing 19%, 

compared with wholesale growth of 8%.

First-quarter operating profit rose by 16% to 

€705mn, well above the €647mn projected 

by analysts in a company-compiled poll, and 

up from €610mn a year ago.

GSK

British pharmaceutical giant GSK on Wednes-

day reported a rise in first quarter net profit 

driven by strong demand for specialty medi-

cines targeting cancer, HIV and respiratory 

diseases.

Profit after tax rose around 7% from the same 

period last year to £1.7bn ($2.3bn), GSK said in 

a results statement.

Revenue increased 2% to £7.6bn.

“GSK has made a strong start to 2026, with 

good performance from our key growth 

drivers,” said chief executive Luke Miels, who 

took over from Emma Walmsley at the start 

of the year.

The quarterly results were lifted by 23% 

growth in its cancer medicine sales.

GSK said it expects revenue growth of 

between 3% and 5% in 2026 and is targeting 

annual sales of more than £40bn by 2031.

The pharmaceutical industry has faced 

turbulence from US President Donald Trump’s 

tariff  threats last year, aimed at encourag-

ing investment in the US and reducing drug 

prices.

GSK, along with several other pharmaceutical 

giants, agreed in December to lower the cost 

of its prescription medicines for American 

patients, in exchange for tariff  exemptions for 

three years.

AstraZeneca

British pharmaceutical giant AstraZeneca on 

Wednesday said net profit rose in the first 

three months of the year thanks to strong 

growth in sales of its cancer drugs.

Profit after tax climbed more than 5% from 

the same period last year to $3.1bn, Astra-

Zeneca said in a results statement.

Chief executive Pascal Soriot welcomed 

“strong growth” at the start of the year, saying 

it reflected “consistent commercial execu-

tion.”

Revenue increased 8% to almost $15.3bn 

in the quarter, supported by double-digit 

sales growth for its cancer and rare disease 

medicines.

Soriot added that AstraZeneca “remains on 

track” to achieve its target of $80bn in annual 

revenue by 2030.

The group had $58.7bn in revenue last year.

Britain’s largest drugmaker has recently 

focused on expanding its footprint into two of 

its largest markets, the US and China.

Earlier this year, AstraZeneca said it would in-

vest $15bn in China through 2030 to expand 

manufacturing and researching.

It has also struck a deal with Chinese group 

CSPC Pharmaceutical to help develop and 

market weight-loss injections, which have 

exploded in popularity in recent years.

Faced with US President Donald Trump’s 

threats of pharmaceutical tariff s, AstraZeneca 

last year revealed plans to invest $50bn on 

boosting its US manufacturing and research 

operations by the end of the decade.

AstraZeneca has also agreed to significantly 

lower drug prices in the US, where medicine 

costs are among the highest globally. The US 

accounted for 41 % of the company’s total 

revenue in the first quarter.

Mercedes-Benz

German premium automaker Mercedes-Benz 

said on Wednesday its first-quarter profit fell 

by almost a fifth as cutthroat competition in 

China shakes the world’s carmakers.

Net profit for January to March came in at 

€1.43bn ($1.67bn), down more than 17% on the 

previous year, hit by diff iculties in China.

“In China, intense competition and subdued 

demand continued to weigh on the market,” 

Mercedes said.

The world’s largest market, China has become 

a fierce battleground for carmakers amid a 

brutal price war and fierce competition from 

local players such as BYD and Geely.

Mercedes said car sales by volume in China 

fell 27% in the first three months of 2026, 

even as they grew in Europe and North 

America.

The firm’s China sales were last year already 

at their lowest level since 2016.

Intense competition in the country, long a 

steady source of profits for German carmak-

ers, has hurt Mercedes and its rivals.

The 10-brand Volkswagen Group, which 

includes premium marques such as Audi and 

Porsche, is planning 50,000 job cuts by the 

end of the decade.

China’s BYD, the world’s largest electric 

carmaker, meanwhile said on Tuesday its first-

quarter profit had more than halved amid 

slowing domestic sales.

Restating its commitment to China, Mercedes 

said it was working with local firms to develop 

“a new generation of China-fit vehicles”, 

pointing to the China variant of the electric 

GLC compact SUV launched at the ongoing 

Auto China exhibition in Beijing.

Airbus

Airbus has said its first-quarter profit fell as it 

delivered fewer planes to customers, falling 

behind rival Boeing for the first time in years.

The drop in deliveries to 114 in the first quar-

ter, compared to 143 for Boeing, was primarily 

due to a shortage of Pratt & Whitney engines.

Net profit slumped 26% from the same 

quarter last year to €586mn ($686mn), with 

revenues sliding 7% to €12.65bn.

The first quarter results “reflect the lower 

level of commercial aircraft deliveries”, said 

Airbus chief executive Guillaume Faury.

“In commercial aircraft, we continue to ramp 

up and produce as per our plan while navigat-

ing the shortage of Pratt & Whitney engines,” 

he added.

Investors and analysts follow delivery figures 

closely as Airbus and Boeing receive the bulk 

of the payment when they hand over aircraft 

to buyers.

Airbus said the availability of Pratt & Whitney 

engines “remains the key pacer of the ramp-

up trajectory” for its top-selling mid-range 

A320 family of single-aisle aircraft.

The company maintained the target of 70 to 

75 A320 family aircraft per month through 

2025.

It also kept its 2026 target of 870 aircraft, 

which would beat its record year in 2019 of 

delivering 863 planes to customers.

Net orders of 398 aircraft during the quarter 

took its order book to 9,037, a backlog of 

nearly 10 years of production at current rates.

Deutsche Bank

Germany’s largest lender Deutsche Bank said 

Wednesday it posted record profits in the 

first-quarter, boosted by its asset manage-

ment and private banking businesses.

After-tax profit rose 8% to €2.2bn ($2.57bn), 

the bank said, even as revenue rose only 2% 

to €8.67bn.

Deutsche Bank’s cost/income ratio fell to 

58.9% in the first quarter, down from 61.2% 

the previous year.

“This quarter’s record profit gives us a great 

start,” Deutsche Bank CEO Christian Sewing 

said.

Profit shrunk 7% at Deutsche Bank’s invest-

ment bank, which advises corporate clients 

on mergers and helps them raise money on 

markets.

Though the division is Deutsche Bank’s 

largest business, the fall was off set by big 

rises at the asset management and private 

banking units, which invest money on behalf 

of clients.

Deutsche Bank stuck with its guidance for the 

year, saying it expected revenue of €33bn for 

the year while promising “operating eff icien-

cies”.

Sewing said in March last year that Deutsche 

Bank would cut headcount at its retail bank 

by almost 2,000 people and close some 

branches.

CORPORATE RESULTS

China’s mega banks ramp up 
profit growth in first quarter

Bloomberg
Shanghai

China’s largest state-owned lenders 

reported an up-tick in earnings growth in 

the first quarter, signaling a potential turn 

for an industry long defined by a protracted 

squeeze on profitability.

Industrial & Commercial Bank of China Ltd 

posed posted a 3.3% gain to 86.9bn yuan 

($12.7bn), the biggest increase since the end 

of 2022, according to an exchange filing 

Wednesday.

Most lenders capitalized on a recovery in 

fee income as markets rebounded, while 

simultaneously tightening deposit rates 

to protect margins. Net interest margins 

and non-performing loan ratios remained 

broadly stable across the sector. Still, stag-

nant bottom lines have become a structural 

fixture for the industry, as Beijing mandates 

that state-owned lenders perform national 

service to prop up the economy through 

cheap credit and debt forbearance.

Agricultural Bank of China Ltd and Bank 

of Communications Co posted earnings 

growth of 4.5% and 3.1%, respectively. China 

Construction Bank Corp delivered a 3.5% 

increase while Bank of China Ltd posted a 

4.2% gain.

The persistent headwinds have forced lend-

ers to navigate a tightening vise of record-

low margins and deteriorating asset quality. 

This sustained strain prompted authorities 

in March to pledge the issuance of special 

sovereign bonds to recapitalize the nation’s 

largest banks, a move aimed at fortifying 

the $70tn financial system.

Some analysts have seen a turning point 

on the horizon. An increasing number of 

economists is predicting the nation’s central 

bank won’t cut interest rates or lenders’ 

required reserves this year as the oil crisis 

caused by the Iran war pushes up inflation 

expectations.

Morgan Stanley expects a brighter outlook 

for the remainder of 2026, forecasting a 

revenue recovery as margin pressure eases 

and fee income stabilizes. “The repricing of 

deposits and a move toward ‘anti-involution’ 

in loan pricing—reducing irrational competi-

tion—are among the factors expected to 

support NIM this year,” analysts led by 

Richard Xu wrote in a late March note.

Asset quality is also expected to find a floor. 

According to Vivian Xue, a director for fi-

nancial institutions at Fitch Ratings, Chinese 

lenders’ balance sheets will be underpinned 

by a more prudent approach to loan growth 

and a proactive strategy for disposing of 

toxic assets.
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Transatlantic interest rate convergence may be a mirage
By Mike Dolan
London

Interest rate diff erentials tell a tale right 
now - and it’s a complicated one. The 
transatlantic policy rate gap is closing fast 
but look further out and a very diff erent 
picture emerges.
The euro/dollar exchange rate - the 
conduit for more than $2tn in daily 
currency market turnover and more than 
a fifth of global flows - remains the world’s 
pivotal currency pair. The US short-rate 
premium over the euro zone could well 
evaporate by year-end.
On the face of it at least, that’s likely a 
pretty powerful headwind  against the 
dollar, which may struggle to sustain any 
of the  renewed safety flows it enjoyed over 
the past two months.
Both  the Federal Reserve and the 
European Central Bank are expected to 
hold rates steady when they meet this 
week. But the Iran war and its related oil 
shock have bamboozled inflation and rate 

expectations and horizons on both sides 
of the pond.
Setting aside the pandemic, when all 
major central banks cut to near zero, Fed 
policy rates have been consistently above 
ECB equivalents for more than a decade - 
driven largely by superior US growth and 
equity market performance.
The ECB was quicker to return post-
pandemic, post-Ukraine inflation to target. 
It has been in its happy place at a 2% 
off icial deposit rate and roughly zero real 
short-term rates since June of last year.
The Fed continued easing late last year but 
has been on hold since, with inflation stuck 
above its 2% goal - first aggravated by  
tariff s and now by fuel prices over the past 
eight weeks.
Both banks are now frozen by the 
uncertainties of the Gulf conflict and the 
resulting oil market hiatus. But the regional 
energy impact - and the inflation and 
policy fallout - diff er sharply.
Money markets are pricing at least 
two ECB rate rises  this year, with many 
bets hovering about 2.6% by year-end - 

coincidentally where the March  euro zone 
inflation rate landed. 
That pricing touched 2.80% last month 
as the war and crude shock unfolded, 
and  some forecasters still expect a more 
aggressive ECB response than markets 
price.
Citadel strategist Frank Flight points to 
the surge in one-year eurozone consumer 
inflation expectations to 4% in March as 
evidence that a hawkish surprise is on the 
cards.
“Hawks will absolutely push hard to move 
towards an April rate hike on this print, and 
they have a reasonable justification for 
it,” he said. “I wouldn’t rule out a 50-basis-
point catch-up hike in June if they leave 
rates unchanged this week and the conflict 
persists.”
At the Fed, May 15 marks the final day of 
Jerome Powell’s term as Fed chair, making 
this week’s meeting his last.
The futures market basically sees less than 
a 20% chance of another cut in the 3.625% 
Fed mid-rate for at least the next year.
But there is a significant drop in the 

rate horizon by the end of next year - 
presumably as the oil shock dissipates, 
President Donald Trump’s  appointee Kevin 
Warsh’s chairmanship takes shape and 
Powell nears  the end of his board term.
The upshot is an outside chance that 
policy rates converge toward 3%.
Two-year transatlantic government bond 
yield diff erentials tell part of that story, 
squeezing to their tightest in almost five 
years earlier this month.
Indeed, the real two-year rate gap fell 
below 50 bps for the first time in four 
years.
But there’s a diff erent picture when you 
spin out to 10-year maturities - the gap 
remains heftier for nominal yields and is 
actually widening when you compare real, 
inflation-adjusted 10-year yields either side 
of the ocean.
The 10-year real rate gap between 
Treasuries and eurozone debt has actually 
risen since the Iran war started.
The runes of that are underlined by this 
week’s eurozone numbers that show 
sharply higher inflation expectations, 

combined with tightening bank credit. 
That reinforces the stagflationary fallout 
longer-term and biases the region  toward 
slower growth and higher inflation over 
the longer term.
By contrast, key drivers of US growth for a 
decade or more - most obviously the tech 
and artificial intelligence booms, but also 
elements of deregulation - are expected to 
run the US hotter over the longer horizon.
That helps explain why tech-led Wall Street 
stocks surged on regardless of the Iran-
related energy crunch. Goldman Sachs 
strategists note that most profits expected 
more than 10 years into the future - often 
called terminal value - now account for 
about 75% of the S&P 500’s equity value, 
near a 25-year high.
When it comes to the North Atlantic 
comparison, the more things change, the 
more they somehow seem to stay the 
same.

 Mike Dolan is a columnist for Reuters. 
The views expressed here are those 
of the author.

Inside SpaceX’s IPO: Elon Musk’s most ambitious plan yet
Reuters
New York

In the days after the PayPal 
IPO in 2002, Elon Musk and 
company executives gathered 

to celebrate. But while others so-
cialised, Musk was hunched over 
an old  Soviet rocket manual and 
already planning his next venture: 
SpaceX.

“He’d come off  what was an un-
equivocally big win, he was one of 
the largest  shareholders, and yet 
he was focused on this  next thing,” 
Kevin Hartz, an early PayPal in-
vestor who was at the party, told 
Reuters. “Now it’s a multi-tril-
lion-dollar business.”

In the two decades since Musk 
 took the reins at SpaceX, the com-
pany has grown into the world’s 
largest space  business, launch-
ing thousands of Starlink internet 
satellites and pioneering reusable 
rockets, transforming the  eco-
nomics of space in a way Musk lik-
ens to inventing an airplane that 
no longer has to be destroyed after 
every fl ight. 

Musk’s years of defying accept-
ed logic through audacious risk-
taking in space look set to be vali-

dated when SpaceX goes public 
this year at a possible valuation 
of $1.75tn, in what would be the 
largest public listing on record 
and one that could put him on 
track to become the world’s fi rst 
trillionaire. 

But what comes next may be 
an even bigger ask than building 
reusable rockets or the fi rst mass-
market electric vehicle, accord-
ing to a Reuters review of more 
than 100 pages of excerpts from 
SpaceX’s confi dential pre-IPO 
prospectus, off ering the most de-
tailed look at SpaceX’s fi nancials 
and its future plans since Musk 
took the helm. Reuters published a 
series of exclusive stories based on 
the documents last week.

“I always thought he was crazy,” 
said Walter Isaacson, who spent 
two years shadowing Musk while 
writing a biography of the billion-
aire. “But the danger of betting 
against him is  that he ends up be-
ing crazy like a fox and gets things 
done.” As if torn from the pages 
of one of Musk’s favourite books, 
Douglas Adams’ The Hitchhiker’s 
Guide to the Galaxy, SpaceX’s 
prospectus recasts the company 
less as a maker of rockets and sat-
ellites and more as the future pow-

er in artifi cial intelligence, span-
ning space-based data centers and 
industries on the moon and Mars.

It  promises to harness the sun 
for near-limitless energy to fuel 
the AI era, and declares that  it 
will “make life multi-planetary, to 
understand the true nature of the 
universe and to extend the light of 
consciousness to the stars.”

“You want  to wake up in the 
morning and think the future is 
going to be great,” reads an open-

ing quote from Musk at the top of 
the document, known as an S-1, 
“and that’s what being a space-
faring civilisation is all about.”

Such out-of-this-world claims 
are raising questions from market 
observers and skeptics. 

But some of the world’s big-
gest institutional fi rms and Musk 
loyalists - Fidelity Investments, 
Founders Fund and Valor Equity 
Partners - have remained com-
mitted as SpaceX endured years 

of rocket failures, revenue losses, 
lawsuits against the US govern-
ment, workplace injuries and geo-
political issues.

Musk’s credibility with inves-
tors rests on SpaceX’s ability to 
turn once-dubious ideas into op-
erational businesses, most nota-
bly through the reusable Falcon 9 
rocket and the Starlink broadband 
network it enabled. “Twenty-fi ve 
years ago, people thought we were 
insane, including me,” said Jim 
Cantrell, one of SpaceX’s earliest 
employees, who later left to start 
his own company. 

Now, “the idea of having prod-
ucts made on Mars and sold on 
Earth is not so insane.” But the fi l-
ing also shows SpaceX lost money 
last year, is spending far less on 
AI development  than major tech 
rivals, and warns investors that 
projects ranging from  settlements 
on the moon and Mars to orbital 
data centres rely on unproven 
technologies that may not be com-
mercially viable, Reuters found.

Those more sober numbers have 
led some commentators to dismiss 
Musk’s vision as hype designed to 
infl ate SpaceX’s valuation. 

Unlike the early days of reusable 
rockets or electric vehicles, AI is 

no empty frontier, with SpaceX 
set to compete against the world’s 
biggest companies, including 
OpenAI, Microsoft and Google 
owner Alphabet.

Among the fi ling’s largest 
claims is that SpaceX is going af-
ter a total addressable market of 
$28.5tn, more than the total GDP 
of the United States, “a very swing 
for the fences number,” said Eric 
Talley, a Columbia Law School 
professor who focuses on cor-
porate governance, adding that 
Musk’s “calling card is swinging 
big and hoping to cash in.”

Ross Gerber, CEO of Gerber Ka-
wasaki, an investment fi rm that 
owns SpaceX and Tesla shares, 
said investors are “willing to sus-
pend fundamental analysis to not 
be left out.”

“There’s the perception that 
Elon did it once with Tesla and 
built a trillion-dollar company,” 
he said, “and that he’ll be able to  
do this again and again.”

Musk’s space predictions have 
not always borne out. Timelines 
for Starship, the fully reusable 
rocket at the heart of SpaceX’s fu-
ture, have repeatedly slipped amid 
explosive test failures, regulatory 
delays and engineering hurdles.

The SpaceX facility and a Falcon 9 rocket booster are shown, as the 
company prepares to file for an initial public offering, in Hawthorne 
California.

German infl ation accelerates to 2.9% 
in April as energy costs soar
Reuters
Berlin

German inflation  picked up in 
April due  to surging energy 
prices fuelled by the war in Iran, 

 data showed on Wednesday, though 
 a drop in core inflation showed  cost 
pressures had yet to spread across the 
broader economy.

Economists welcomed the absence of 
so-called second-round eff ects where 
higher costs of staples, such as energy or 
food, are passed on by companies to con-
sumers and lead to higher pay demands, 
but warned that could change if the con-
fl ict drags on.

German EU-harmonised infl ation 
rose to 2.9% year-on-year from 2.8% 
in March, according to preliminary data 
from the national statistics offi  ce,  largely 
driven by a 10.1% year-on-year spike in 
prices of oil and natural gas.

The reading came below a 3.1% rise 
forecast by analysts in a Reuters  poll, 
while core infl ation, which excludes vola-
tile  food and energy prices, eased to 2.3% 
in April from  2.5% in March.

“What matters now is that core infl a-
tion remains untouched by the oil shock,” 
said Alexander Krueger, chief economist 
at Hauck Aufhaeuser Lampe Private Bank.

ZEW economist Friedrich Heinemann 

also welcomed the absence of the broader 
eff ects of surging energy prices, but cau-
tioned it might be a matter of time before 
such indirect eff ects showed up.

“However, the longer the blockade of 
Hormuz continues, the more likely it be-
comes that the infl ation process in Ger-
many will broaden,” Heinemann  said. 
“Then things will become uncomfortable, 
including  for people who do not drive.” 
The German government has already ac-
counted for higher energy prices in its 
updated economic forecasts and now ex-
pects infl ation to accelerate to 2.7% this 
year and 2.8% in 2027 compared with 
2.2% last year. The German data comes 
ahead of the eurozone infl ation release on 
Thursday. 

Infl ation in the bloc is expected to ac-
celerate to 2.9% in April from 2.6% in the 
previous month,  according to economists 
polled by Reuters. The European Central 
Bank is expected to keep interest rates on 
hold at a meeting on Thursday, but hikes 
are likely to be on the table at the next 
meeting in June.

The indicator for price expectations 
calculated by the Ifo Institute rose to 31.6 
points in April from 25.5 points in March, 
the highest level since January 2023.

“Companies are now increasingly pass-
ing on rising energy costs  to their custom-
ers,”  said Timo Wollmershaeuser, head of 
forecasts at Ifo.

Canada holds key rate steady, says 
will act if war inflation persists

AFP
Toronto

Canada’s central bank held its key lending 

rate at 2.25% on Wednesday, but warned it 

may need to act if inflation caused by the 

Middle East war persists.

“The Iran war has led to sharply higher 

energy prices and transportation disrup-

tions, diminishing growth prospects in oil-

importing countries and boosting inflation 

worldwide,” the Bank of Canada said in a 

statement.

The bank reiterated that it would con-

tinue “looking through the war’s immediate 

impact on inflation,” aff irming that it would 

not move to raise rates in response to tem-

porary oil price shocks.

But it added that it “will not let higher 

energy prices become persistent infla-

tion,” and said it was “ready to respond as 

needed.”

The bank said its inflation forecasts were 

“based on the assumption that oil prices 

will ease.”

The decision marks the fourth consecu-

tive hold for Canada’s central bank, which 

has previously said it wants to stay on the 

sidelines for as long as possible while uncer-

tainty hovers over the key forces shaping 

the economy.

Prior to the Middle East war, the main 

source of uncertainty was the future trading 

relationship with the United States.

President Donald Trump’s sector-specific 

tariff s have hurt crucial parts of Canada’s 

economy, particularly the auto, steel and 

aluminum sectors. But more than 85 

percent of cross-border trade has remained 

tariff -free thanks to the existing North 

American free trade agreement.

Fed holds rates steady 
amid sharp divide 
over policy easing bias
Reuters
Washington

The Federal Reserve held 
interest rates  steady on 
Wednesday, but in its 

most divided decision since 
1992 noted rising concerns 
about  infl ation in a policy state-
ment that  drew three dissents 
from offi  cials who no longer 
feel the US central bank should 
 communicate a bias towards 
lowering borrowing costs.

A fourth  dissent at the 
meeting came in favor of  a 
quarter-percentage-point 
rate cut.

“Infl ation is elevated, in 
part refl ecting the recent in-
crease in global energy prices,” 
the Fed said in its policy state-
ment, a shift from previous 
language saying that infl a-
tion was just “somewhat” el-
evated.” Developments in the 
Middle East are contributing 
to a high level of uncertainty 
about the economic outlook.”

The 8-4 vote was the most 
divisive since October 6, 1992, 
and shows the breadth of 
opinion incoming Fed Chair 
Kevin Warsh will face in pur-
suing rate cuts that President 
Donald Trump says he expects 
from his chosen successor to 
Jerome Powell, whose term 
as central bank chief ends on 
May 15.

Though  the latest policy 
statement retained language 
about how the Fed would as-
sess the “extent and timing 
of additional adjustments” to 
rates, a phrase that pointed to 
future cuts as the next likely 
move, three policymakers ob-
jected.

Cleveland Fed President 
Beth Hammack,  Minneapolis 
Fed President Neel Kashkari 

and Dallas Fed President Lo-
rie  Logan, while supportive 
of holding the policy rate 
steady in the current 3.50%-
3.75% range, “did not sup-
port  inclusion of an easing 
bias in the statement at this 
time” and voted against the 
new statement.

With global oil prices lodged 
above $100 a barrel due to the 
US-backed war against Iran, 
the Fed has been hard-pressed 
to determine if the impact is 
likely to be seen more through 
depressed growth or higher 
infl ation, keeping the policy 
rate in the range where it has 
been since December despite 
repeated demands by Trump 
for looser monetary policy.

Alongside elevated infl a-
tion, “the unemployment 
rate has been little changed 
in recent months” while the 
economy continues to ex-

pand “at a solid pace,” the Fed 
said. Stocks on Wall Street re-
mained in negative territory 
after the release of the state-
ment. Longer-dated Treasury 
bond prices rose,  while those 
of shorter-dated Treasur-
ies declined.  Futures markets 
were pricing in little chance 
of a Fed rate cut by the end of 
this year.

Omair Sharif, president 
of forecasting fi rm Infl ation 
Insights, said in a note to cli-
ents that the fractious policy 
vote made some level of sense. 
“The new statement upgraded 
the concern on infl ation,” he 
said, adding that it is “not 
surprising” some offi  cials 
didn’t agree with the move 
to retain an easing bias given 
price pressure worries.

The new statement is likely 
the last to be issued under 
Powell’s leadership.

Earlier on Wednesday, the 
Republican-controlled Senate 
Banking Committee voted to 
advance Warsh’s nomination 
on a party-line 13-11 vote. The 
Senate is expected  to confi rm 
Warsh next month.

The minutes of the Fed’s 
March 17-18 meeting noted 
a growing number of poli-
cymakers were open to the 
idea that the central bank’s 
next move might be a rate 
increase, and the number 
of hawkish dissents may 
prompt investors to boost 
bets that borrowing costs 
will rise this year.

Since the March meeting, 
infl ation has shown signs of 
rising, with offi  cials con-
cerned that sustained high 
global oil prices could evolve 
from a one-time price shock 
to a jump in underlying pres-
sure on prices.

The Federal Reserve building in Washington. The Fed held interest  rates steady yesterday, but in its 
most divided decision since 1992 noted  rising concerns about inflation in  a policy statement that 
drew three dissents from off icials who no longer feel the  US central bank should communicate a 
bias towards  lowering borrowing costs.
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Bloomberg
San Francisco

Humanoid robots, or bipedal 

machines powered by software, 

are emerging as one of the more 

tangible outputs of the artificial 

intelligence revolution. 

The growing obsession with 

them is easy to explain: They 

look like us, move like us and—

increasingly—can learn like us. 

That makes them the ultimate 

general-purpose machine for 

factories, warehouses and even-

tually your home.

But unlike traditional indus-

trial robots, which are fixed and 

specialized, humanoids promise 

flexibility: one machine, many 

tasks. And of course, after more 

than a century of science fiction 

about their imminent arrival, 

they capture the imagination. 

The promise of humanoids is 

driving a new technology race 

increasingly framed as China 

versus the US. China has early 

momentum, backed by strong 

government support, industrial 

policy and a deep manufacturing 

base. Morgan Stanley says that 

backing is already helping the 

Asian nation lead development. 

The US, meanwhile, is defined 

by its current AI leadership and 

companies like Nvidia and Tesla 

pushing aggressive timelines.

For now, the reality is modest. 

Barclays estimates the humanoid 

market currently at just $2bn 

to $3bn. But forecasts diverge 

sharply upward. The bank sees 

$40bn by 2035 and as much as 

$200bn in more optimistic sce-

narios, with gains spread beyond 

Big Tech to actuator makers, 

automation firms and precision 

engineering companies. Morgan 

Stanley goes further, project-

ing a market that could surpass 

$5tn by 2050 when including 

supply chains, maintenance and 

services.

The near-term use-case is clear: 

manufacturing. Labor shortages in 

factories, combined with advances 

in AI models that allow robots to 

understand physics and adapt in 

real time, are pushing them out of 

the lab and onto the factory floor. 

Companies from Tesla to Agility 

Robotics are already testing that 

transition, albeit at small scale. 

Why humanoid robots are ultimate AI frontier

Serve Robotics delivery robots at the 2026 CES event in Las Vegas in January. Humanoid 
robots, or bipedal machines powered by software, are emerging as one of the more 
tangible outputs of the artificial intelligence revolution.

AI startup Sereact raises $110mn for 
robots that predict consequences

Bloomberg
Frankfurt

Sereact, a German robotics software com-

pany, has raised $110mn in fresh funding to 

develop its artificial intelligence model that 

makes robots smarter and more adaptable to 

diff erent tasks.

The Series B funding round was led by 

venture capital firm Headline, with other new 

investors including Bullhound Capital, Felix 

Capital and Daphni, alongside several exist-

ing backers, Sereact said on Monday. The 

company declined to disclose its valuation.

The Stuttgart-based startup, whose name 

derives from “sense, reason, act,” develops 

software that allows industrial robots to per-

form tasks they haven’t been explicitly trained 

on. Its software already powers machines that 

pick and deliver components for automakers 

like BMW AG and Daimler Truck Holding AG.

Most of the new funding will be used to 

build out Sereact’s newest AI model, Cortex 

2.0, which can help a machine simulate dif-

ferent outcomes and decide what action to 

take next, said Chief Executive Off icer Ralf 

Gulde in an interview. The company will also 

expand in the US, he said.

Venture capitalists increasingly see robotics 

as the next wave of AI, as the underlying 

models become smarter and components 

become cheaper. Humanoid robots are in the 

early stages of moving out of startups and 

labs to the real world, mostly in manufactur-

ing settings. 

Global investment in the sector more than 

tripled year over year to $27.6bn in 2025, ac-

cording to data from PitchBook. Sereact peer 

Neura Robotics is raising about €1bn ($1.2bn), 

Bloomberg News reported.

One bottleneck for adoption is that robots 

are reactive, meaning that errors like drop-

ping items are likely to happen and hard to 

undo, according to Sereact. The startup’s 

newest model would enable robots to an-

ticipate likely errors before they happen and 

act accordingly, similar to the way a human 

might adjust their grip when picking up a cup 

of coff ee to avoid spills.

Gulde drew a comparison to the newer 

generation of reasoning models from large 

language model providers like OpenAI and 

Anthropic PBC, but for the physical world. Be-

sides building its own model, Sereact trains 

on publicly available world models including 

Nvidia Corp’s Cosmos Reason.

The company already has 200 robotics 

systems running on its Cortex model. The 

systems are a mix of single-arm robotics, 

dual-arm systems and wheeled mobile 

robotics.
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Al-Kaabi meets UK Secretary of State 
for Energy Security and Net Zero

HE the Minister of State for Energy Aff airs Saad Sherida al-Kaabi held a meeting 
yesterday with the Rt Hon Ed Miliband, the Secretary of State for Energy Security 
and Net Zero of the UK. The meeting dealt with energy relations and cooperation 
between Qatar and the UK, and means to enhance them.

GTA, Edaa sign electronic linkage agreement 
to enhance tax audit effi  ciency, compliance

The General Tax Au-
thority (GTA) and Edaa 
have announced the 

signing of an electronic link-
age agreement to enhance 
data exchange systems and 
improve the effi  ciency of tax 
operations, in line with Qa-
tar’s digital transformation 
agenda and reinforcing prin-
ciples of transparency and 
compliance.

GTA president Khalifa bin 
Jassim al-Jaham al-Kuwari 
and Edaa CEO Sheikh Mo-
hammed bin Jassim al-Thani 
signed the agreement, which 
represents a signifi cant ad-
vancement in automating 
data exchange between the 
two entities.

It also reduces reliance on 
manual processes and replac-
es them with automated elec-
tronic channels that acceler-

ate the fl ow of information 
and minimise human error 
associated with manual data 
entry, while ensuring access 
to accurate and up-to-date 
data in real time. 

The partnership also sup-

ports the development of 
comprehensive analytical re-
ports based on direct-source 
data and strengthens compli-
ance with regulatory require-
ments, in accordance with 
best local and international 

standards in tax transparency 
and information exchange.

The initiative is expected 
to enhance the effi  ciency of 
services provided to benefi ci-
aries by reducing administra-
tive burdens and expediting 
procedures, refl ecting GTA’s 
commitment to developing 
an advanced tax environ-
ment that supports economic 
growth and aligns with Qa-
tar’s vision for digital trans-
formation.

GTA and Edaa affi  rmed 
that the agreement repre-
sents a signifi cant collabora-
tion toward building an inte-
grated digital tax ecosystem, 
strengthening joint coopera-
tion and partnership among 
relevant entities, contributing 
to enhanced trust and sup-
porting the effi  ciency of the 
fi nancial sector in the state.

GTA president Khalifa bin Jassim al-Jaham al-Kuwari and Edaa CEO 
Sheikh Mohammed bin Jassim al-Thani signing the agreement.

QNB participates in 
landmark fi nancing to 
develop Middle East’s 
largest single SAF facility
QNB has participated in a 

landmark fi nancing to de-
velop the Middle East’s larg-

est single sustainable aviation fuel 
(SAF) facility in Egypt.

The fi nancing is being under-
taken through QNB Group’s Egyp-
tian subsidiary. An agreement to 
this eff ect was signed by Moham-
ed Bedeir, chief executive offi  cer of 
QNB Egypt.

“Supporting the development 
of Green Sky Capital’s SAF facil-
ity refl ects QNB’s commitment to 
backing projects that deliver both 
economic value and long-term 
sustainability outcomes across the 
region,” Abdulla Mubarak al-Khal-
ifa, QNB Group chief executive of-
fi cer, said.

Financing innovative, technolo-
gy-led solutions is a core part of the 
group strategy, he said, adding SAF 
is central to the decarbonisation 
of global aviation, and this project 
positions the region at the forefront 
of a strategically important growth 
sector.

The project is expected to pro-
duce up to 200,000 tonnes of bio-
fuel per annum, contributing to an 
annual reduction of up to 500,000 

tonnes of carbon dioxide equiva-
lent. Commercial operations are 
targeted by 2027 end. 

Based on the International Air 
Transport Association (IATA) num-
bers, Green Sky Capital’s new plant 
will add over 10% to global SAF pro-
duction alone.  This project fi nanc-
ing is a milestone in the develop-

ment of large-scale SAF production 
capacity in the Middle East and Af-
rica and reinforces the region’s role 
in advancing global energy transi-
tion priorities.

Strategically positioned along 
the Suez Canal, the project would 
strengthen the regional energy se-
curity and enhance the region’s 

role in global sustainable fuel value 
chains.The transaction refl ects 
QNB’s continued focus on fi nanc-
ing infrastructure and industrial 
projects that support long-term 
economic resilience and sustain-
able growth. It builds on the group’s 
track record in supporting sustain-
able fi nancing projects.

QNB Group’s Egyptian subsidiary signs landmark financing to develop the Middle East’s largest single 
sustainable aviation fuel facility in Egypt.

Mekdam Holding reports 
QR8.5mn net profi t on 
QR174.8mn revenues in Q1
Mekdam Holding, one of 
the leading national groups 
providing integrated 
solutions across technology, 
engineering projects, 
and manpower supply, 
has reported net profit of 
QR8.5mn on revenues of 
QR174.8mn in the first quarter 
(Q1) of 2026.
However, net earnings 
were down 25.44% year-on-
year mainly due to higher 
financing costs as the group 
increased its reliance on bank 
facilities to support working 
capital and fund ongoing 
projects, some of which 
experienced delays due to 
geopolitical conditions.
Revenues grew 25% year-
on-year, primarily on the 
strength of the technology 
services segment, alongside 
stable contributions from the 
manpower and engineering 
projects segments.
The group demonstrated a 
notable improvement in the 
quality of earnings and cash 
flows, recording positive 
net operating cash flows 
of QR21.2mn in the review 
period, driven by improved 
receivables collection, 
alongside more effective 
management of payables, 
enabling the conversion 
of operational growth into 
actual cash flows that support 
business sustainability.
Mekdam Holding maintained 
a strong financial position 
in Q1-2026 with total assets 
at QR589mn, supported by 
growth in operating assets — 

particularly contract assets, 
which exceeded QR204mn.
Total equity stood at 
QR255.4mn, a 5.5% fall year-
on-year, primarily attributed 
to cash dividend distributions 
during the period.
Meanwhile, share capital 
increased to QR170mn, in 
a step that strengthens the 
group’s capital base and 
supports its ability to finance 
future growth plans.
“Overall, these indicators 
reflect a balanced approach 
to financial structure 
management, maintaining 
a prudent equilibrium 
between growth, liquidity, and 
financial stability,” said Sheikh 
Mohamed bin Nawaf NBK al-
Thani, its chairman.
The group secured new 
contracts worth QR120mn; 
reflecting its competitiveness 
and the continued demand 
for its services even within 
a complex geopolitical 
environment, according to 
Ehab Naser, Group chief 
executive officer.
The remaining work, 
estimated at around QR1.6bn, 
provides a high degree of 
visibility and predictability 
of revenue over the medium 
term, supporting financial 
stability, he said, indicating 
that the group holds tenders 
under evaluation valued at 
about QR 2.1bn, supported by 
a historical conversion rate of 
around 25%, which enhances 
the likelihood of securing 
additional contracts in the 
coming periods.

MEEZA reports net profit of QR13.8mn in Q1
MEEZA, an established end-to-end 
managed IT services and solutions 
provider founded in Qatar Science & 
Technology Park, has reported net profit 
of QR13.8mn with earnings-per- share of 
QR0.02 and a net profit margin of 13.2% in 
the first quarter (Q1) of 2026.
The company’s net earnings expanded 
5.1% year-on-year in the review period.
Total revenue was QR104.7mn, increasing 
22% year-on-year, backed by the data 
centre and managed services segments’ 
performance.
Data center revenue increased by 7.6% 
(or QR2.8mn year on year), and managed 

services by 48.3% (QR17.8mn) due to the 
impact of the Black Arrow acquisition in 
December 2025.
MEEZA continues to expand its 
operational technology (OT) services 
portfolio by delivering integrated 
solutions for industrial control systems, 
IoT (the Internet of Things) and critical 
infrastructure, enhancing efficiency, 
resilience, and security across key 
sectors.
The company is also developing its 
locally hosted cloud solutions to meet 
the growing demand for secure, high-
performance digital infrastructure.

Most emerging  market stocks inch higher

Reuters
London

Most emerging  market stocks inched 
higher on Wednesday while cur-
rencies were subdued as investors 

weighed stalled  Iran peace talks and awaited 
 the US Federal Reserve’s monetary policy de-
cision.

MSCI’s gauge tracking  global EM stocks 
inched up 0.3%, but was  still below its record 
high hit  on Monday.

South Korean stocks were up 0.8%, while 
Taiwanese equities lost 0.6%, ahead of quar-
terly reports from US tech giants Micro-
soft, Alphabet, Meta and Amazon.com after 
markets close on Wednesday. The eupho-
ria around the technology has helped many 
Asian bourses hit record highs this year.

“With talks between the US and  Iran stall-
ing and the Strait of Hormuz still closed, 
fears of higher-for-longer oil prices and 
more hawkish central banks have kept gov-
ernment bond yields well above pre-confl ict 
levels,” said analysts at UBS Global Wealth 
Management.

“But markets  have overpriced the risk that 
central banks will hike, or  not cut, interest 

rates. Policymakers typically look through 
supply shocks such as oil  spikes.”

Most currencies were rangebound as the 
dollar was largely fl at. Turkey’s lira was sub-
dued, while South Africa’s rand was down 
0.4%.

Emerging European currencies were mut-
ed against the euro, with MSCI’s global EM 
currency measure off  0.1%.

On the war front, eff orts to end the war 
reached an impasse, as President Donald 
Trump remained unhappy with Iran’s latest 
peace proposal, with the US. saying Iran was 
in a “state of collapse”.

A report said the US was planning to ex-
tend its blockade of Iran, sending oil prices 
higher.

The confl ict had battered global markets 
and raised concerns of energy-driven infl a-
tion, as shipping through the crucial water-
way was choked.

Many countries  capped fuel prices and re-
duced import  duties, with Poland’s fi nance 
minister saying measures could be extended 
if the situation demanded.

Amid the crisis, the United Arab Emir-
ates said it was quitting Opec and Opec+ 
on Tuesday. Dubai stocks were up 0.2% on 
Wednesday.

QSE sees domestic funds and Arab retail 
investors extend buying support
By Santhosh V Perumal
Business Reporter

The Qatar Stock Exchange (QSE) 
yesterday saw the domestic funds 
and the Arab individuals turn 

bullish even as it overall settled 11 points 
lower.

The market saw a rollercoaster drive 
throughout the entire trading session 
with it touching an intraday high of 
10,645 points before settling 0.1% lower 
at 10,611.82 points.

The real estate, industrials, consumer 
goods and insurance counters witnessed 
higher than average selling pressure in the 
main market, whose year-to-date losses 
widened marginally to 1.4%.

The foreign institutions were seen in-
creasingly net profi t takers in the main 
bourse, whose capitalisation melted 
QR1.02bn or 0.16% to QR631.94bn, 
mainly owing to micro and small cap seg-
ments.

The Gulf institutions were increas-
ingly bearish in the main market, whose 
trade turnover and volumes were on the 
decline.

The foreign retail investors were net 
sellers in the main bourse, which saw as 
many as 3,348 exchange traded funds 
(sponsored by AlRayan Bank and Doha 
Bank) valued at QR0.03mn trade across 
16 deals. The Qatari individuals’ weak-
ened net buying had its infl uence on the 
main market, which saw no trading of 
sovereign bonds/sukuks.

The Islamic index was seen declining 
faster than the other indices of the main 
bourse, which saw no trading of treasury 
bills.

The Total Return Index shed 0.1%, the 
All Share Index by 0.15% and the Al Rayan 
Islamic Index by 0.3% in the main bourse.

The realty sector index shrank 0.96%, 

industrials (0.64%), consumer goods and 
services (0.53%) and insurance (0.45%); 
while telecom gained 0.48%. Both banks 
and fi nancial services, and transport in-
dices were rather fl at.

As many as 37 declined, while 14 gained 
and two were unchanged in the main 
market. As much as 70% of the traded 
constituents were in the red in the main 
market with major shakers being Qatar 
Cinema and Film Distribution, Dlala, Al 
Khaleej Takaful, Baladna, Widam Food, 
Lesha Bank, Qatar Insurance, Salam In-
ternational Investment, Baladna, Ne-
bras Energy, Aamal Company, Mesaieed 
Petrochemical Holding, Qamco, Ma-
zaya Qatar, Ezdan, Vodafone Qatar, Gulf 
Warehousing and Milaha. In the juniour 
bourse, Techno Q saw its shares depreci-
ate in value.

Nevertheless, Qatar General Insur-
ance and Reinsurance, Estithmar Hold-
ing, Ooredoo, Doha Bank and Ahlibank 
Qatar were among the gainers in the main 
market.

The foreign institutions’ net selling in-
creased perceptibly to QR22.36mn com-
pared to QR17.17mn the previous day.

The Gulf institutions’ net profi t book-
ing expanded markedly to QR3.45mn 
against QR2.3mn on Tuesday.

The foreign individuals turned net sell-
ers to the tune of QR2.44mn compared 
with net buyers of QR2.36mn on April 28.

The local retail investors’ net buy-
ing declined signifi cantly to QR8.77mn 
against QR20.7mn the previous day.

However, the domestic funds’ net 
buying strengthened noticeably to 
QR14.19mn compared to QR8.46mn on 
Tuesday. The Arab individuals were net 
buyers to the extent of QR3.53mn against 
net sellers of QR10.02mn on April 28.

The Gulf retail investors turned net 
buyers to the tune of QR1.75mn compared 
with net sellers of QR2.02mn the previ-
ous day.

The Arab funds had no major net expo-
sure for the second straight session.

The main market saw 18% contraction 
in trade volumes to 196.11mn shares and 
6% in value to QR482.07mn but on 24% 
jump in deals to 35,477.

In the venture market, a total of 0.15mn 
equities valued at QR0.32mn changed 
hands across 47 transactions.

The market saw a rollercoaster drive throughout the entire trading 
session with it touching an intraday high of 10,645 points before 
settling 0.1% lower at 10,611.82 points



Boeing out-delivers Airbus in first quarter
By Alex Macheras

The first quarter of 2026 produced a striking 

inversion at the top of commercial aviation. 

Airbus, the world’s largest planemaker by 

backlog and the industry’s dominant force 

for the better part of a decade, delivered 

fewer aircraft than Boeing. Boeing, still nurs-

ing wounds from years of safety crises, regu-

latory scrutiny, and financial haemorrhage, 

briefly reclaimed the quarterly delivery lead 

for the first time in years. Neither result was 

straightforward. Neither told a comfortable 

story.

What the Q1 numbers reveal, read to-

gether, is that the world’s two dominant aircraft 

manufacturers are simultaneously grappling 

with structural challenges that their headline 

financials tend to obscure. Airbus has demand it 

cannot yet convert. Boeing is converting more 

aircraft but cannot yet convert that into profit. 

The duopoly that airlines depend upon is operat-

ing below its potential in ways that will matter to 

carriers and passengers for years to come.

Airbus reported revenues of €12.7bn for 

the first quarter, down seven per cent year on 

year. Adjusted operating profit collapsed 52% 

to €300mn, from €624mn a year earlier. The 

commercial aircraft division saw its adjusted 

operating profit fall to just €81mn — an 84% 

drop. Free cash flow came in at negative €2.5bn. 

The company delivered 114 commercial aircraft 

in Q1, compared with 136 in the same period a 

year ago, and that shortfall is what drove almost 

everything else. The money in Airbus’s business 

flows when aircraft cross the delivery threshold. 

Aircraft sitting on the ramp, completed but unde-

livered, generate no revenue.

Chief Executive Guillaume Faury has been 

candid about the nature of the problem. On the 

earnings call he described it as a “desynchroni-

sation between production and delivery.” The 

factories are running. 

The issue is a series of overlapping bottle-

necks preventing finished aircraft from reaching 

customers on time. The most structural of 

those bottlenecks is engine supply from Pratt & 

Whitney, which Faury described as the key pacer 

of the A320 ramp-up, aff ecting both 2026 and 

2027. This is not a new constraint, but its persist-

ence is now arithmetically significant. Airbus 

is targeting around 870 commercial aircraft 

deliveries for the full year. Having delivered only 

114 in Q1, it must accelerate sharply through the 

remaining three quarters to hit that number.

Beyond engines, Airbus faced two additional 

drags in Q1. An administrative issue related 

to Chinese deliveries delayed approximately 

20 completed aircraft — a problem Faury 

described as now resolved, with deliveries 

resumed. Separately, a fuselage panel quality 

issue aff ecting some A320 family aircraft re-

quired inspection and rework before handover, 

with the resolution timeline pushed from the 

end of Q1 to the end of the first half. Faury was 

clear that the rework is resource-intensive, 

slowing throughput across the programme. 

Supply chain friction in aircraft interiors and 

aerostructures added further pressure. The 

company has, in some cases, been delivering 

aircraft without buyer-furnished seats rather 

than waiting indefinitely on late suppliers — a 

measure that reflects the degree of operational 

pressure the programme is under.

The order book, at least, tells an entirely 

diff erent story. Airbus booked 408 gross orders 

and 398 net orders in Q1, bringing the total 

backlog to 9,037 commercial aircraft. That figure 

is both a source of comfort and a measure of 

the challenge ahead. The demand is there. 

The question is entirely operational. There was 

one genuine bright spot in the quarter: Airbus 

Defence and Space reported revenue growth of 

seven per cent to €2.8bn and a 69% increase in 

adjusted operating profit to €130mn, driven by 

strong order intake in the air power segment. In 

a quarter where the commercial division disap-

pointed, the defence arm provided meaningful 

relief. Full-year guidance was left unchanged, 

with Airbus targeting around 870 deliveries, 

€7.5bn in adjusted operating profit, and €4.5bn 

in free cash flow before customer financing. 

Faury’s summary of the immediate priority was 

characteristically blunt: “Ramp up, ramp up, 

ramp up.”

Boeing’s quarter told a diff erent kind of story. 

The company posted revenue of $22.2bn, up 

14% year on year, on 143 commercial deliver-

ies — its best quarterly delivery total since 2019. 

The net loss narrowed to just $7mn, from $31mn 

a year earlier. Against analyst expectations of 

an adjusted loss of 83 cents per share, Boeing 

reported an adjusted loss of just 20 cents. On the 

surface, the direction of travel looks encourag-

ing. Below the surface, it is more complicated.

Boeing’s commercial aircraft division still 

posted an operating loss of $563mn, with an 

operating margin of negative 6.1%. 

A manufacturer delivering more than 140 

aircraft in a quarter and generating $9.2bn in 

commercial revenue should not still be losing 

money on every plane it builds. The fact that 

it is reflects the accumulated cost of years of 

programme disruption, quality remediation, 

regulatory compliance, and elevated production 

costs that have yet to normalise.

 The 737 programme is currently producing 

at a rate of 42 aircraft per month, and CEO Kelly 

Ortberg has indicated the company plans to lift 

that to 47 per month this summer, subject to 

regulatory approval from the Federal Aviation 

Administration. 

The relationship between Boeing and the FAA 

remains a defining constraint on the pace of re-

covery. Every rate increase requires sign-off , and 

the regulator’s posture has been measured since 

the door plug incident in early 2024. Boeing ex-

pects certification of the 737 Max 7 and Max 10 

variants later this year, with deliveries beginning 

in 2027. The 777X, meanwhile, has entered a new 

phase of flight testing after regulatory authorisa-

tion, with first delivery of the 777-9 also targeted 

for 2027. These are meaningful milestones in a 

turnaround that has stretched far longer than 

anyone initially anticipated.

Cash remains the critical metric to watch. 

Operating cash flow improved sharply to nega-

tive $179mn from negative $1.6bn a year earlier 

— a dramatic improvement in trend. Free cash 

flow was still negative at $1.5bn, though less 

severe than the $2.3bn outflow posted a year 

ago. Boeing ended the quarter with $20.9bn 

in cash and marketable securities set against 

$47.2bn in debt. 

That balance sheet position is the company’s 

most pressing long-term challenge, and until 

cash generation turns decisively positive, the 

debt load will remain a structural drag on every 

strategic decision the company makes. Boeing 

Global Services continued to perform strongly, 

generating $5.4bn in revenue at an operating 

margin of 18.1% — eff ectively the most reliable 

profit engine in the business, and one that is 

helping underwrite the costs of the commercial 

recovery. Defence and Space also performed 

well, with revenue up 21%. Total company back-

log reached a record $695bn, including more 

than 6,100 commercial aircraft. The demand, as 

with Airbus, is emphatically not the problem.

These results, taken together, illuminate 

something important about the current state 

of aviation supply. The two manufacturers 

that between them deliver virtually every 

new commercial jet in the world are both, 

right now, operating below their full potential. 

Airbus is constrained by engines, supply chain 

friction, and the compounding diff iculties 

of a ramp-up that has taken longer than 

planned. Boeing is constrained by the pace of 

regulatory approval and the industrial costs of 

rebuilding credibility after a period that tested 

the confidence of airlines, regulators, and the 

travelling public alike.

 The author is an aviation analyst. 

X handle: @AlexInAir.

Budget airlines first 
to cut flights as jet 
fuel prices soar
AFP
Paris

Ryanair, Transavia, Volotea and 

other low-cost airlines are feel-

ing the financial pain from high 

jet fuel prices as a result of the 

Middle East war and are cutting 

flights.

The closure of the Strait of 

Hormuz has taken a huge chunk 

of oil supplies off  the market, 

sending the price of jet fuel 

soaring and triggering fears 

of shortages that could force 

airlines to cancel flights.

Airlines aren’t waiting for a 

lack of supplies to react.

“Travel alert: Airlines are cut-

ting thousands of flights right 

now,” Travel Therapy TV host 

Karen Schaler said in an Insta-

gram reel this past weekend. 

“Book early.”

That advice would win 

the approval of Ryanair boss 

Michael O’Leary, who expressed 

concern earlier this month that 

fears of fuel shortages were 

making people put off  booking 

flights. Low-cost carriers -- 

which control a little more than 

a third of the global market, 

according to various estimates 

-- are feeling the pinch first due 

to the nature of their business 

model.

With cheaper tickets, they 

have less capacity to absorb the 

rise in fuel costs.

Some of the cancellations 

may be the normal adjustments 

airlines tend to make when 

demand doesn’t meet expecta-

tions on certain routes. “It is not 

unusual for carriers to adjust 

their schedules at this time of 

the year,” financial analyst Dud-

ley Shanley at investment bank 

Goodbody told AFP.

But “if jet fuel prices remain 

at this level, there will have to 

be a little bit more trimming for 

low-cost airlines”, he added.

If before the war airlines 

were able to maintain margin-

ally profitable routes or even 

unprofitable routes, the surge in 

jet fuel prices will force them to 

make diff icult choices. That will 

start with many during the peak 

summer travel season.

“Unfortunately, it’s very likely 

that many people’s holidays 

will be aff ected, either by flight 

cancellations or very, very ex-

pensive tickets,” the EU’s energy 

commissioner Dan Jorgensen 

told Sky News last week.

The speed with which airlines 

are reacting depends in part 

upon the extent to which 

they secured fuel supplies in 

advance at fixed prices.

European airlines tend to 

do this to a greater extent than 

their rivals in other parts of the 

world. Air Transat, a low-cost 

Canadian airline, has cut six 

percent of its May-October 

flight schedule.

Southeast Asia’s largest 

low-cost carrier, AirAsia X, an-

nounced on Friday announced 

it was cutting more flights 

and even some connections, 

without providing an overall 

figure.

Earlier this month the 

Malaysia-based no-frills airline 

said it was raising fares by up 

to 40% and about 10% of its 

overall flights had been cut so 

far. Hungary’s low-cost airline 

Wizz Air has so far resisted cut-

ting flights.

“We are not taking capacity 

out, because I think the other 

guys will take capacity out,” its 

chief executive Jozsef Varadi 

was quoted as saying recently by 

trade magazine Aviation Week. 

“You don’t have to run faster 

than the bear, but faster than the 

guy next to you,” he added. He 

may have been thinking of the 

most spectacular cuts made in 

the industry by German group 

Lufthansa, which had just an-

nounced it was chopping 20,000 

flights from its schedule through 

October, along with halting its 

regional feeder airline CityLine.

Its European rival Air France-

KLM has trimmed two percent 

of flights in May and June at its 

low-cost Transavia subsidiary.

In a consolidating aviation market, Finnair still stands apart
Bloomberg
Helsinki

Anyone pushing for the sale of 
Finland’s flag airline would be 
well advised to look across the 
Baltic Sea and to Sweden, where 
the state’s loss of control over its 
airline has relegated Stockholm 
to funneling more traff ic into 
Copenhagen.
That’s a fate that Finnair Oyj 
should seek to avoid, according 
to Chairwoman Sanna Suvanto-
Harsaae. The 102-year-old airline 
might operate in what she called 
a “boring” market, but it serves 
the vital purpose of connecting 
remote parts of the country, giving 
local travelers and companies 
an edge that might be lost if the 
airline were to become part of a 
larger group. 
“Finland is eff ectively an island, 

which is clearly reflected in 
aviation,” Suvanto-Harsaae said 
in a wide-ranging interview at her 
off ice in Helsinki. “Continental 
European countries can move 
goods and people in multiple ways 
— Finland cannot.”
Finnair is one Europe’s few 
remaining full-service carriers 
that’s not part of a larger 
aviation group, routinely 
fuelling speculation that it might 
eventually draw interest as 
consolidation in the industry 
gains pace. SAS has been largely 
subsumed by Air France-KLM 
Group, Deutsche Lufthansa AG has 
gobbled up most of ITA Airways 
in Italy, and Portugal’s TAP is 
now coming up for sale by the 
government. 
The Finnish carrier has long used 
the country’s advantageous 
geographic position to serve 
longhaul routes to Asia. That 

business model has become 
harder to fulfill since the Russian 
airspace closed in the wake of 
the Ukraine war, considerably 
lengthening travel times. 
Suvanto-Harsaae has served on 
the boards of directors of more 

than 20 companies Northern 
Europe. In addition to Finnair, 
she heads the board of Danish 
furniture maker BoConcept AS, 
Finnish postal services company 
Posti Oyj and plastic household 
goods manufacturer Orthex 

Oyj. She’s been ranked as the 
most influential businesswoman 
in Finland nine years in a row 
by Finnish finance magazine 
Talouselama.
With a population of fewer 
than 6mn in the northeastern 
corner of Europe, Finland is a 
less compelling market for large 
carriers, Suvanto-Harsaae said. 
And the fact that the company 
has managed to return to profit 
would also make it a less attractive 
target, she said.
“Airlines typically want to buy 
each other when they are not 
profitable,” she said.
Finnair is part of the oneworld 
alliance that includes carriers 
like Qatar Airways and British 
Airways. The company operates a 
modern fleet of almost 80 aircraft, 
consisting mainly of Airbus aircraft 
and some Embraer regional jets. 
Its A350 longhaul jets are popular 

with travelers for their innovative 
business-class layout and 
amenities that lean into Nordic 
cuisine and design. 
Finland owns a 56% controlling 
stake in Finnair, and couldn’t 
give up the majority without 
parliament approval. In any case, 
the state would decide on the 
matter, Suvanto-Harsaae said.
The Swedish government, for 
its part, chose to exit SAS while 
the biggest Nordic airline was 
undergoing a restructuring a few 
years ago. Denmark, meanwhile 
kept a stake. 
That’s led to Stockholm becoming 
a “feeder hub” to Copenhagen, 
with more instances of people 
having to fly first to the Danish 
capital, and then to global 
destinations, Suvanto-Harsaae 
said. 
“That always makes things more 
diff icult,” she said.

Global aviation going 
through ESG fatigue
By Santhosh V Perumal
Business Reporter

The global aviation industry is now 

passing through a rather sustainability 

fatigue, reflecting the competing reali-

ties, as they struggle to stay airborne.

Although aviation industry remains 

formally committed to net-zero emis-

sions by 2050, costing trillions of 

dollars; it is finding diff icult to get the 

required thrust to cover the transition 

distance from ambition to reality.

The margin-thin aviation industry is 

being tested on multiple fronts — geo-

political tensions, volatile fuel markets, 

supply chain fragility and shifting 

demand patterns.

Additional tariff s on aircraft, com-

ponents and key materials such as alu-

minium and steel have been reported to 

aff ect manufacturing costs, exacerbat-

ing existing supply chain disruptions, 

most likely resulting in higher costs 

for airlines, a policy paper of the World 

Economic Forum (WEF) had said.

In the near term, the economic head-

winds on account of Iran war, have 

brought to the fore the environmental, 

social and governance (ESG) risks 

from the operational side due to the 

structural barriers including scalability 

of SAF (sustainable aviation fuel) and 

fleet renewal.

The sector-wide pledge to reach net-

zero emissions by 2050 is increasingly 

under strain, leading to ESG fatigue 

because of the economic pressures 

and geopolitical uncertainty. 

The aviation industry is currently es-

timated to contribute 2% to 3% of cur-

rent global carbon dioxide emissions. 

The move towards decarbonisation 

means that by 2050, it is estimated that 

25% of emissions could be from the 

aviation industry, if the situation is not 

averted, in a world where other sectors 

have largely de-carbonised, according 

to White and Case, a global law firm.

Recent global tensions have shifted 

priorities on account of concerns on 

fuel shortages and energy security, 

prompting the airlines industry to seek 

relaxation in environmental rules dur-

ing crises.

While ESG principles remain central 

to aviation’s long-term viability, the 

recent evidences show enthusiasm 

is softening in the face of practical 

constraints.

The mandatory phase of the Inter-

national Civil Aviation Organisation’s 

(ICAO) CORSIA (Carbon Off setting and 

Reduction Scheme for International 

Aviation), which allows airlines to meet 

obligations via carbon off set credits 

and SAF, from 2027 is structurally 

intact but doubts linger over its opera-

tional feasibility and environmental 

integrity in view of the Iran war.

Aviation is heavily dependent on the 

fossil fuels, and transitioning to SAF or 

new propulsion technologies requires 

substantial capital investment.

While investment in SAF production 

expanded, it remains constrained by 

uncertainty around long-term off take, 

price evolution and policy stability, the 

WEF policy paper said, adding changes 

or potential future adjustments to man-

dates, tax credits, feedstock eligibility 

and life-cycle emissions methodolo-

gies in key markets risk complicating 

investment decisions. “While existing 

policies are helping to create a global 

SAF market, its supply has been well 

below 1% of global jet fuel/kerosene 

consumption in recent years, falling 

short of expectations and underscor-

ing the need for further policy support 

to create clear long-term demand 

signals,” Elena Scaltritti, President and 

Chief Executive Off icer, Topsoe, said in 

the WEF policy paper.

Another key factor is the short-term 

operational pressures facing the indus-

try. Post-pandemic recovery, supply 

chain disruptions, and aircraft delivery 

delays have forced airlines to prioritise 

immediate operational stability over 

long-term ESG goals.

In some cases, airlines are extending 

the life of older, less eff icient aircraft, 

undermining sustainability eff orts and 

contributing to strategic fatigue.

According to the International Air 

Transport Association or IATA, across 

the industry, companies are under 

pressure to demonstrate measurable 

progress. Despite good intentions, 

many initiatives remain fragmented.

“Overlapping frameworks, inconsist-

ent reporting, and unclear benchmarks 

make it diff icult to turn ambition into 

tangible results,” it had said.

Highlighting that simplification and 

standardisation are critical; industry ex-

perts are of the view that harmonising 

reporting frameworks and establishing 

industry-wide benchmarks would go 

long way in ensuring collaborative 

eff orts.

Stressing that the greenwashing 

risks and credibility concerns could not 

be overlooked, they said addressing 

the ESG fatigue requires a disciplined, 

value-driven execution, especially 

factoring the European Commission’s 

2024 action against 20 airlines, lead-

ing to significant financial and legal 

consequences. 

The G7 countries have provided 

direction and momentum, but the 

success of ESG in aviation will hinge 

on global coordination, technologi-

cal breakthroughs, and sustained 

investment.

To navigate turbulence, the global 

aviation industry needs to recalibrate 

their strategy to alter flight path by 

aligning economic incentives, simplify-

ing frameworks, and focusing on 

practical implementation, to transition 

fatigue to a more resilient, credible and 

pragmatic ESG trajectory.
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A Finnair flight takes off  from Berlin Brandenburg airport. Finnair is one 
of Europe’s few remaining full-service carriers that’s not part of a larger 
aviation group, routinely fuelling speculation that it might eventually 
draw interest as consolidation in the industry gains pace.
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