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ExxonMobil highlights long-standing 
LNG partnership with QatarEnergy
ExxonMobil has participated as a Glo-

bal Sponsor in the 21st International 
Conference & Exhibition on Liquefi ed 

Natural Gas (LNG2026), which concludes 
tomorrow (February 5) at the Qatar National 
Convention Centre (QNCC).  

Hosted by QatarEnergy, the event stood as 
a signifi cant platform for advancing innova-
tion, sustainability and collaboration across 
the LNG value chain. 

ExxonMobil’s senior delegation at 
LNG2026 was led by chairman and CEO 
Darren W Woods, who participated in the 
opening plenary session, sharing insights on 
the evolving energy landscape and the com-
pany’s role in enabling sustainable growth. 

Peter Clarke, vice-president of LNG, 
and Andrew Berry, vice-president of Glo-
bal LNG Marketing, also contributed to 
technical and strategic sessions, sharing 
their expertise alongside industry peers 
and reinforcing ExxonMobil’s commitment 

to innovation and knowledge exchange. 
“LNG2026 showcased Qatar’s role as a 
global energy leader. Participating in this 
landmark event refl ects the strength of our 
partnership with QatarEnergy. It provid-
ed an opportunity to celebrate our shared 
achievements, deepen industry collabo-
ration, and look ahead as LNG continues 
to power communities and drive sustain-
able growth worldwide,” said Taher Hamid, 
president and general manager, ExxonMobil 
Qatar.

For more than three decades, QatarEnergy 
and ExxonMobil have built one of the world’s 
most successful LNG partnerships. Togeth-
er, they are driving innovation, integrating 
advanced technologies and expanding LNG 
supplies to meet global energy needs. 

“The LNG2026 event provided a unique 
platform to share insights, connect with lo-
cal talent, and demonstrate how ExxonMo-
bil’s expertise contributes to Qatar’s long-

term energy vision. We remain committed to 
developing skills, strengthening capabilities, 
and collaborating to advance the country’s 
leadership in LNG,” said Rashid al-Hajri, 
vice-president and manager of Public and 
Government Aff airs at ExxonMobil Qatar.

ExxonMobil shares a long and enduring 
history with Qatar and is proud to have part-
nered with QatarEnergy in shaping its global 
LNG legacy. For decades, this collaboration 
has refl ected shared ambition, mutual trust, 
and an unwavering commitment to excel-
lence in energy leadership.

With over 140 years of industry expertise, 
ExxonMobil continues to support Qatar’s 
LNG growth through its partnership with 
QatarEnergy, holding interests in multiple 
LNG trains and international terminals. By 
integrating advanced technologies and glo-
bal best practices, ExxonMobil contributes 
to maximising performance and drives sus-
tained progress for the industry.

ExxonMobil chairman and CEO Darren W Woods, and HE the Minister of 
State for Energy Aff airs Saad bin Sherida al-Kaabi during the opening plenary 
session of LNG2026.
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India-US deal slashes tariffs; seen lifting exports, market sentiment
Reuters
New Delhi

US President Donald Trump announced a trade deal 
with India that slashes US tariff s on Indian goods to 
18%  from 50% in exchange for India halting Russian 
oil purchases and  lowering trade barriers.
Trump said  the deal involved higher Indian 
purchases of US energy, coal, technology and farm 
products, and is the first phase of a broader pact to 
be negotiated later.
Here are key details so far:
BOOST TO US ENERGY, DEFENCE,  TECH 
PURCHASES: India will increase purchases of 
US petroleum, defence equipment, electronics, 
pharmaceuticals, telecom products and aircraft 
with some farm market access also off ered, Reuters 
reported, citing a government off icial who declined 
to be identified.
Although Trump said India would cut tariff s to zero, 
it is not yet clear which products will see zero duties 
or phased cuts, as in India’s EU and UK trade deals.

US Agriculture Secretary  Brooke Rollins said in 
a social media post on X that the deal will boost 
American farm exports to India, lifting prices and 
“pumping cash into rural America.”
In 2024, America’s  agricultural trade deficit with 
India was $1.3bn, she  said.
RUSSIAN OIL: Indian refiners have been reducing 
Russia oil purchases and diversifying supplies 
toward the US, Middle East, Africa and South 
America. However, refiners will need a wind-down 
period to exit existing Russian contracts, and the 
government has not yet ordered a full halt, Reuters 
reported.
GAINS FOR INDIA: The Federation of Indian Export 
Organisations (FIEO), a lobby for exporters, said 
the cut in US tariff s to 18% will significantly boost 
Indian exports including textiles and apparel, 
pharmaceuticals, chemicals, footwear, jewellery, and 
food items like shrimp, putting them on par with 
Asian peers such as Vietnam and Bangladesh.
After the US tariff  hike in late  August, sectors such 
as textiles, jewellery  and shrimp were hit, although 
discounts helped exporters retain buyers.

Still, exports to the US in January-November rose 
15.9% year-on-year to $85.5bn, while imports 
reached $46.1bn,  government data showed.
Two-way goods and services trade reached $212.3bn 
in 2024, with a $45.8bn US goods trade deficit and 
a small services trade surplus, according to US 
government estimates.
TARIFFS ON STEEL, ALUMINIUM: Analysts said 
although reciprocal tariff s may be lowered under 
the framework, US Section 232 duties on steel, 
aluminium, copper, automobiles, auto parts and 
some  other goods are likely to stay.
As a result, a portion of India’s exports to the US will 
continue to face higher tariff s despite the trade deal.
BOOST TO INVESTOR SENTIMENT: The 
announcement boosted investor sentiment, with the 
rupee rising over 1% yesterday, the benchmark stock 
index, the Nifty 50, gaining about 3% after jumping 
as much as 5%, and the 10-year bond yield falling 
around 5 basis points.
Analysts said the pact could support exports, capital 
inflows and the rupee, although a full halt to Russian 
oil purchases may take time to implement.

Trump’s tariff  cut sparks relief 
in India despite scant details
Reuters
New Delhi

US President Donald Trump’s move to slash 
tariff s on  Indian imports sparked a relief rally 
across  the Asian country’s markets yester-

day, lifting sentiment among exporters and policy-
makers even as details of the agreement remained 
scant.

Trump announced a trade deal with India on 
Monday to cut tariff s to 18% from 50% in exchange 
for New Delhi halting Russian oil purchases and 
lowering trade  barriers.

Trump’s social media post was not followed by 
details of the deal from the White House or the In-
dian government.

An Indian government offi  cial said India had 
agreed to buy petroleum, defence goods and aircraft 
from the US, while partly opening up its guarded ag-
riculture sector under the agreement.

New Delhi also lowered tariff s on imported cars to 
address Washington’s immediate demands, accord-
ing to the offi  cial. Another Indian offi  cial said New 
Delhi agreed to give zero tariff s to industrial goods 
coming into the country from  US

After a “fi nal understanding” of the deal was 
signed, the two nations would share details, India’s 
Trade Minister Piyush Goyal said late on Tuesday, 

adding that a joint statement would be issued soon.
Trump said, without  giving a time frame, that In-

dia would buy more US  goods, with purchases rising 
to over $500bn, including energy, coal, technology 
and agricultural products.

Indian trade offi  cials said India would achieve 
that fi gure over 5 years.

“India’s tariff  agreement with the US removes its 
earlier disadvantage versus peers,” said Neelkanth 

Mishra, chief economist at Axis Bank. The deal 
helps aff ected Indian gems and jewellery, leather, 
plastics, ceramics and auto components and non-
tech foreign investment, he added.

Among Asian peers, US tariff s on goods from In-
donesia stand at 19% while the rate for Vietnam and 
Bangladesh is 20%.

India’s exports to the US rose 15.88% year-on-
year to $85.5bn in January-November, while imports 
stood at $46.08bn, Indian government data showed.

The announcement of the trade deal reduced a 
great deal of global uncertainty, India’s economic 
aff airs secretary, Anuradha Thakur, said in New Del-
hi yesterday.

It also lifted  investor sentiment. India’s shares 
notched their best  day in nine months and the rupee 
rose 1.36% to 90.2650 per dollar, its best one-day 
gain since December 2018.

“Lower tariff s will not only improve price com-
petitiveness but also help Indian exporters  integrate 
more deeply into US supply chains,” said SC Ralhan, 
president of the Federation of Indian Export Organi-
sations.

Lower US tariff s on most Indian goods will rein-
vigorate exports to the US, Moody’s Ratings said in 
a statement.

Despite the announcement by Trump and a post 
on X from Indian Prime Minister Narendra Modi, 
details of the deal remain scant.

Airbus sees growing 
Asia-Pacific demand 
for smaller planes

AFP
Singapore

The Asia-Pacific aviation market is entering the 
next stage of expansion, plane maker Airbus said 
yesterday, focused on opening routes with lower 
passenger volume and creating stronger demand for 
smaller single-aisle aircraft.
The European manufacturer said it expects increased 
Asian interest in its A220 family of aircraft, a narrow-
body plane that can complement the larger and 
popular A320 line.
Joost Van der Heijden, senior vice president for 
marketing at Airbus said the A220 has already 
“transformed networks” in North America and 
Europe.
“It has the size and the range capability and the cabin 
product to make those longer, thinner routes that are 
too small for a larger single aisle,” Van der Heijden 
told reporters.
“We see it can do the same... as Asia Pacific is moving 
into the next phase of network development... 
where more and more of the new secondary, thinner 
markets will be opened,” he said at the opening day 
of the biennial Singapore Airshow.
The A220 “is ideal for that market because of its 
capacity and because of its range”, he added.
For example, the plane — which can carry 100-160 
passengers — will allow people to fly directly from the 
beaches of Vietnam to the mountains of Hokkaido in 
Japan.
Australian carrier Qantas and Air Niugini are among 
those currently flying the plane in the Asia-Pacific 
region.
Now in its tenth year, the Singapore Airshow is 
the region’s premier aviation exhibition event and 
features both civilian and defence companies.

Why even a hint of ‘Sell America’ rattles global markets
By Miles J Herszenhorn and Geoff rey Morgan

The US boasts the world’s deepest and most liquid 

financial markets. The dollar is the king of currencies. 

Treasuries are the preeminent safe-haven asset. And yet, 

a narrative has taken hold that it may be time for global 

investors to “Sell America”.

The idea can be traced to April 2025, when President 

Donald Trump upended the global trading system with 

“Liberation Day” tariff s targeting dozens of countries. It 

was revived in early January during the president’s cam-

paign to take control of Greenland, which rankled allies, 

especially in Europe.

Foreign money has helped to prop up lofty US share 

valuations and fund the country’s large budget and trade 

deficits. While there’s little sign for now of a general boy-

cott, even a more measured shift in sentiment would carry 

significant implications.

Does it matter if foreigners ‘Sell 
America?’

In short, yes. The US has long benefited from an “exor-

bitant privilege,” the thesis that because investors have 

a near-unshakable faith in the dollar and Treasuries, US 

fiscal and trade deficits will be sustained by foreign capital 

inflows.

But what if the spell is broken, and 
American assets are no longer regarded 
as the safest of bets?

Selling by foreigners could weaken the dollar and shrink 

the pool of capital available to the US government and 

companies. If imports become more expensive for 

American consumers and borrowing costs rise, the risk is 

that it causes a vicious cycle in which the federal deficit 

becomes less sustainable and a recession ensues.

Markets delivered a taste of that in the wake of “Libera-

tion Day”, when stocks, bonds and the dollar sold off , 

forcing Trump to retreat from some of his trade threats. 

The immediate turmoil was relatively short-lived, and the 

economy escaped significant damage. Yet the US cur-

rency is down roughly 10% since Trump returned to off ice 

and is near the weakest since 2022, suggesting investors 

have been reducing their dollar exposure.

What’s behind ‘Sell America?’

At its core, the narrative reflects concerns that dollar-de-

nominated assets may be riskier than previously thought.

For decades, foreign investors ploughed money into the 

US, attracted by its deep capital markets, legal protec-

tions, commitment to free trade, stable currency, inde-

pendent monetary policy and superior bond rating.

Erosion of these features, whether real or perceived, runs 

the risk of spooking markets. The US was stripped of its 

last top credit score in May 2025, when Moody’s Ratings 

said the long-term deficit outlook was no longer compat-

ible with triple-A status. The US 30-year yield briefly 

climbed above 5% in reaction.

Trump’s tariff  campaign has increased costs and uncer-

tainty for multinational companies, making the US a less 

appealing place to invest. And the president has stoked 

anxiety about the independence of the Federal Reserve in 

his pursuit of lower interest rates. Investors are concerned 

that unwarranted rate cuts could stoke inflation and erode 

the value of the dollar.

Is anyone selling?

Danish pension fund AkademikerPension is one example 

of “Sell America” in action.

When Trump threatened to seize Greenland, Akademik-

erPension committed to divesting its $100mn in Treasury 

holdings, saying it viewed the US as a credit risk. Though 

a drop in the ocean in the context of the $30tn Treasury 

market, the divestment marks a symbolic step. More 

recently, Dutch pension fund PME also decided to move 

away from US assets over concerns about Trump adminis-

tration policies.

The dollar’s losing streak and a surge in prices of metals 

that began last year and has continued into 2026 may 

be partly down to investors looking for alternatives to 

US stocks and bonds. PME has pledged to focus on the 

European technology sector. Japan, where interest rates 

are rising, is also frequently mentioned as an attractive 

alternative to the US.

Other market trends may also be at play. One is the so-

called debasement trade, where investors are dumping 

currencies they fear are being devalued by governments 

failing to balance their budgets, and moving into gold, 

silver and Bitcoin. This makes it harder to tell if foreigners 

are selling US assets per se.

Some strategists say a more likely scenario is that inves-

tors are choosing to “Hedge America.” This is a variation 

on the broader theme, where investors continue to take 

on US stocks and bonds but also buy derivatives that 

protect those investments against further declines in the 

dollar. That hedging can involve selling dollars forward in 

foreign exchange markets, putting downward pressure 

on the currency even though foreign money doesn’t stop 

flowing into US securities.

Who owns US assets? And can they be 
weaponised?

Foreigners hold about 21% of US securities by market 

value, according to US Treasury data for June 2024, the 

most recent annual survey. They hold about a third of US 

Treasury debt, about 27% of corporate debt and about 

18% of US equities.

For Treasury debt, of which there is about $30tn, as of No-

vember Japan was the biggest foreign holder with about 

$1.2tn, followed by the UK and China.

At the height of the Greenland standoff , the prospect of 

money managers in Europe weaponising capital was 

raised in a note by Deutsche Bank AG as a way for the bloc 

to retaliate in the face of Trump’s threats. This inflamed 

tensions, prompting US Treasury Secretary Scott Bessent 

to say the bank’s CEO had called to dismiss the report.

Experts say it’s highly unlikely that European govern-

ments would be able to leverage those holdings in an 

economic dispute with the US. For starters, most of the US 

stocks and bonds held by euro-area investors are owned 

by the private sector as opposed to national governments.

Why is it still hard to ‘Sell America?’

It may not be easy to resist the gravitational pull of the US, 

despite the new risks. Corporate earnings growth there 

has far exceeded that of any other region over the past 

decade.

High-flying US technology stocks have few genuine 

competitors abroad and their digital ecosystems are the 

inescapable venue for a growing share of the world’s 

economic activity. Artificial intelligence is set to divert 

even more economic value to Silicon Valley and entrench 

their dominance.

On the debt side, Australia, New Zealand and the UK may 

off er comparable yields, but those markets are much 

smaller. Dollar alternatives, including the euro and China’s 

yuan, are dogged by structural issues and won’t replace 

the greenback anytime soon.

The US, as PME Chairman Alae Laghrich acknowledged, 

“remains an economy that cannot be ignored, where posi-

tive returns can be achieved.”

Bloomberg QuickTake Q&A

Delegates meet at the Airbus pavilion at the 
Singapore Airshow at Changi Exhibition Centre in 
Singapore yesterday.

Indian rupee and US dollar currency notes are held 
by a foreign exchange employee at an off ice in 
New Delhi. US President Donald Trump’s move to 
slash tariff s on  Indian imports sparked a relief rally 
across  the Asian country’s markets yesterday, lifting 
sentiment among exporters and policymakers even 
as details of the agreement remained scant.
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China AI deals push Hong Kong listings to busiest start of the year
Bloomberg
Hong Kong

It has never been this busy at the 
start of a year for new listings in 
Hong Kong.
Maiden share sales fetched about 
$5bn last month, the highest 
total for any January on record, 
according to data compiled by 
Bloomberg. The city hosted 
13 listings, including artificial-
intelligence chip designers, large-
language-model developers and a 
snack retailer. 
The rapid pace of off erings is a 
promising sign that Hong Kong 
can build on the recovery last year, 
when listing proceeds were the 
highest since 2021. The pipeline 
is brimming, with more than 350 
companies waiting to list their 
shares in the city, Hong Kong 
Exchanges & Clearing Ltd Chief 
Executive Off icer Bonnie Chan 
said in an interview last month. 
Proceeds this year may reach a 
six-year high of $45bn, according 
to KPMG LLP. 
“This year should, all else being 

equal, be busier and more active 
than last year,” said Saurabh 
Dinakar, head of Asia-Pacific global 
capital markets at Morgan Stanley.
Developments in the technology, 
media and telecommunications 
space in China, as well as 
innovation in the health-care 
sector, have helped boost 
sentiment, Dinakar said. Cheaper 
valuations in Hong Kong and 
mainland China have also helped 
entice investors to the region, he 
added. A gauge of Hong Kong-
listed Chinese companies is 
trading at about 11 times estimated 
earnings, roughly half of S&P 500’s 
multiple.
The January record was largely 
driven by Chinese technology 
companies like OpenAI challenger 
MiniMax Group Inc. and chip 
designer Shanghai Biren 
Technology Co, deals that highlight 
Beijing’s support for technological 
self-reliance in the face of an 
intensifying competition with the 
US. 
Sustaining that momentum for 
the rest of the year would cement 
Hong Kong’s comeback from 

a years-long lull. A technology 
crackdown in China had put an 
end to a listings rush in 2021, 
when ultra low lending costs sent 
investors clamouring for shares. 
This time around, the demand 

appears to be more measured, 
Dinakar said. 
“This is not the kind of exuberance 
we saw in 2021, when deals were 
heavily oversubscribed and the 
market quickly moved on from one 

transaction to the next,” Dinakar 
said. “The companies coming to 
market today are, by and large, 
very good companies, and interest 
is being driven by fundamentals.”
This year’s cadence and quality of 
deals have led Franklin Templeton 
portfolio manager Nicholas Chui 
to participate in about a third 
of January’s listings and about 
a dozen in the past year, the 
most he said he had ever done. 
Chui said he gained confidence 
partly from natural selection: 
Companies tapping the market 
now have survived the height of 
investor concerns about China’s 
investability. 
The current boom is also diff erent 
from that of years past, when 
IPOs would suck up liquidity and 
hurt the secondary market, said 
Chui, whose China-focused funds 
manage about $700mn. “There’s 
a lot of capacity that’s been able 
to absorb this new demand,” he 
added. 
Investors have been rewarded with 
handsome returns: this month’s 
listings outperformed broader 
indexes with a weighted-average 

gain of more than 70%. The deals 
have attracted US investors, 
even with Washington’s eff orts 
to constrain Beijing’s access 
to cutting-edge technology 
simmering in the background. 
JPMorgan Asset Management 
Holdings Inc. recently signed on to 
be a key investor in the upcoming 
listing of Chinese chip designer 
Montage Technology Co. 
Bankers are setting their sights on 
more big-ticket deals. Investors 
are eyeing the potential IPOs of 
the AI chip units of Alibaba Group 
Holding Ltd and Baidu Inc. Second 
listings of Chinese companies — 
the bread and butter of last year’s 
deals boom — have continued to fill 
the pipeline. 
The frenetic pace has also spilled 
over to deals involving bonds 
that can be converted into stock. 
About $5.9bn worth of bonds 
denominated in greenback or 
Hong Kong dollar were sold by 
Asia-Pacific companies last month, 
marking the best January since 
2018. These include Chinese 
miners that were pouncing on 
soaring metal prices. 

Indian rupee, 
stocks soar in 
relief rally 
after trade 
deal with US
Reuters
Mumbai

India’s fi nancial  markets rallied sharp-
ly yesterday after a trade deal that 
slashed US tariff s on Indian goods to 

18% from 50%, a development that inves-
tors said removed a key drag on the coun-
try’s stocks, bonds and currency.

India’s benchmark stock index, the 
Nifty 50, rose 2.5% and the  rupee climbed 
more than 1% to 90.2650 per dollar in 
early trading. The yield on the country’s 
10-year benchmark bond declined 5 bps 
to 6.72%.

The Nifty posted its best one-day gain 
since May 2025, while the rupee logged its 
best rally in more than seven years.

US President Donald Trump announced 
the deal on social media following a call 
with Indian Prime Minister Narendra 
Modi, noting that India had agreed to halt 
Russian oil  purchases and lower trade 
barriers on US exports.

While Trump’s announcement was 
scant on details, an Indian government 
offi  cial said India had agreed to buy pe-
troleum, defence goods and aircraft from 
the US, while partly opening its guarded 
 agricultural sector.

Indian stock markets and the rupee 
have been battered  since the tariff s were 
levied by Washington in late August, 
placing them among the worst-perform-
ing emerging market assets in 2025, with 
record foreign investor outfl ows.

The trade breakthrough was expected to 
alleviate the persistent drag, with inves-
tors expecting a bounce-back in foreign 
sentiment and fl ows into Indian assets.

“A successful bilateral trade agreement 
should help enhance investor confi dence, 
boost foreign investment and capital ex-
penditure plans while strengthening the 
Indian rupee,” said Marcella Chow, glo-
bal market strategist at JP Morgan Asset 
Management.

The trade deal was also expected to lift 
a pall of geopolitical uncertainty which 
had accompanied the US-India trade rift, 
keeping investors cautious on ploughing 
money into the country.

“The key tail risk of geopolitical iso-
lation about which investors were con-
cerned has now been adequately ad-
dressed by back-to-back  trade deals with 
the European Union  and United States,” 
economists at Citi said in a note.

The breakthrough with the US comes 
less than a week after India signed a  long-
awaited trade deal with the European Union 
that was expected to eliminate or reduce 
tariff s on 96.6% of traded goods by value. 
Analysts at Jeff eries expect Indian fi rms in 
the auto ancillary, solar manufacturing and 
chemicals sectors to be among the largest 
benefi ciaries of the US-India trade deal.

“The reduction of the US tariff  rate on 
most Indian goods will reinvigorate In-
dia’s export growth to the US,” credit rat-
ing agency Moody’s  said in a note.

India’s exports to the US rose 15.88% 
year-on-year to $85.5bn in January-No-
vember, while imports stood at $46.08bn, 
Indian government data shows.

“Even though India has reduced its 
purchase of crude oil from Russia in re-
cent months, it is unlikely to cease all 
purchases immediately which could be 
disruptive to India’s economic growth,” 
the note added.

Indian refi ners will need a wind-down 
period to complete Russian oil deals be-
fore imports can be halted and they have 
so far not been ordered by the government 
to do so, two refi ning sources said yes-
terday. Shares of Reliance Industries, the 
oil-to-telecom conglomerate, were last 
up over 4%, leading the advance in stock 
benchmarks.

Dollar risk premium appears to be rebuilding
By Mike Dolan
London

The year is already so jarring that many 
in markets barely have time to digest one 
seismic news event from Washington 
before another one hits. But a dollar 
risk premium appears to be rebuilding 
regardless - most  clearly in last week’s 
sudden swoon.
Like all attempts by Wall Street to model 
measures of risk, there are many  diff erent 
ways to slice and dice what  a dollar risk 
premium might look like and even what it 
might represent. A weakening exchange 
rate, by itself, may be perfectly reasonable 
and warranted. But sometimes pricing 

throws up obvious anomalies that raise 
red flags.
Risk premia typically capture uncertainty 
or doubt in the market beyond what can 
be explained simply by fundamentals and 
relative economic performance, even if 
precise  measurement often just hinges 
on the inputs you use - or the analyst you 
read. For currencies, that uncertainty 
shows up in two common places: How 
far an exchange rate moves from “fair 
value” models, and how much it deviates 
from what relative interest-rate gaps 

would normally suggest. It was seen most 
clearly during the April tariff  shock last 
year - when US stocks, bonds and the 
currency fell in tandem amid US capital-
flight fears. The dollar plunged versus the 
euro despite a 50 basis point widening of 
the two-year transatlantic yield diff erential 
in favour of the US in the month through 
April 10.
As last year wore on, that peculiar market 
behaviour appeared  to normalise again to 
some degree. But it has reemerged after 
the fresh geopolitical, trade and Federal 
Reserve independence worries of 2026 
so far.
This adds to anxiety that US President 
Donald Trump’s administration is happy to 
see the dollar weaken as part of its global 
trade reset. The  greenback nosedived 
again to four-year lows against the euro 

and other European currencies last  week 
and recoiled against Japan’s yen after US 
authorities pointedly checked dollar/yen 
rates on the market.
That latter move was read as a warning 
shot about intervention to weaken the 
dollar more broadly.
Once again, a risk premium seemed to 
reopen and the euro surged up through 
$1.20 even though the US two-year yield 
gap in favour of the dollar had climbed 

some 20bps through January. Writing 
before Friday’s nomination of Kevin Warsh 
as the next Fed Chair steadied the dollar 
ship somewhat, strategists at Morgan 
Stanley detailed how they view this dollar 
risk premium. They said a gauge they 
watched had increased above averages 
seen since the “Liberation Day” tailspin 
last year.
Even though political and policy 
uncertainty had risen again this year, they 
said it hadn’t yet exceeded last April’s 
blowup. Still, they said currency hedging 
behaviour now bears close watching.
The main measures they looked at 
were 10-day dollar moves versus major 
currencies that exceeded what rate 
diff erentials would imply. At one point last 
week, those deviations reached about 
4%-5%  against the euro, yen, Swiss franc 
and others.
“While  we are neutral right now, we think 
that the stars continue to align that the 
dollar-negative breakout is coming,” the 
Morgan Stanley team told clients.
Barclays currency analysts also reckon 
dollar risk premia have jumped again 
this  year after the Greenland row and 
the joint US-Japan currency action, and 
this has off set other dollar positives from 
economic and wider market performance.

“The size of the premium is first and 
foremost a function of confidence in US 
policy-making,” they told clients.
“The main second-round risk is that dollar 
weakness spills over to capital outflows 
and generalised US asset price weakness.”
To gauge it, they measure the dollar 
against the euro - “the main anti-dollar” 
and look how far it diverges from relative 
real 10-year yields. And that showed 
a premium of as much as  5% had 
reemerged, compared with roughly 7% in 
April last year. The premium is “wide but, 
by historical standards, not extreme”, they 
wrote.
Reinforcing that view, one-month implied 
volatility in the euro/dollar pair spiked 
midweek last week to its highest since last 
May and close to 10%.
Warsh’s nomination as new Fed Chair - and 
a perception that he may not be as aligned 
with Trump’s demands to halve current 
interest rates as other candidates - may 
ease pressure for now.
But that assumes the frenetic, and at times 
alarming, news flow of the year so far 
begins to calm down a bit.

 Mike Dolan is a columnist for Reuters. 
The opinions expressed here are 
those of the author.

Asia equities and precious 
metals rebound after rout
AFP
Hong Kong

Stocks rallied and precious metals re-
bounded as some stability returned 
to markets yesterday after US-Iran 

diplomacy, a Fed chief nominee, and a 
partial shutdown in Washington brought 
volatility to trading fl oors.

In Tokyo, the Nikkei 225 closed up 3.9% 
to 54,720.66 points; Hong Kong - Hang 
Seng Index ended up 0.2% to 26,834.77 
points and Shanghai - Composite closed 
up 1.3% to 4,067.74 points yesterday.

Hopes for the US economy, boosted 
by forecast-beating manufacturing data, 
provided investors a much-needed cata-
lyst for a rally on Wall Street.

Healthy gains chalked up through Janu-
ary appeared to be in danger at the start of 
the week as the dollar soared on news that 
Donald Trump had tapped Kevin Warsh - 
considered the most hawkish of his can-
didates - to head the Federal Reserve.

Analysts said the choice of Warsh, a 
former Fed governor and Morgan Stanley 
investment banker, raised the prospect 
that central bank policy could be more 
supportive of the greenback.

The US currency had been taking a bat-
tering from its peers last week on concerns 
that the US president was happy to see it 
weaken, which would support exporters. 
Trump’s choice also eased concerns about 
the Fed’s independence.

The dollar’s sharp recovery sent pre-
cious metals plunging at an eye-watering 
pace, with gold hitting a low of $4,402 
and silver $71 - having enjoyed equally 
blistering gains in recent weeks to record 
highs above $5,595 and $121.

The rush out of the safe-haven metals 
was also driven by easing US-Iran ten-
sions after Trump voiced optimism over a 
deal with Tehran, having warned of pos-
sible strikes on the Islamic republic.

That, combined with the stronger dol-
lar, also sent oil prices plunging at break-
neck speed.

However, some calm returned to mar-
kets yesterday following a rally in New 
York, which came thanks to fi gures show-
ing US manufacturing activity grew in 
January at its fastest pace since 2022. 

It also marked the fi rst expansion in 12 
months. A return into all things AI pro-
vided a huge boost after trader concerns 
about a bubble in the tech sector saw 
them offl  oad big-name fi rms. However, 
they remain on edge about the vast sums 
pumped into the AI arena as questions 
swirl about when they will see profi ts.

Seoul’s Kospi stock index was the best 
performer, piling on 6.7 percent and wip-
ing out Monday’s losses. The tech-rich 
market has climbed around 25 percent al-
ready this year.

Yesterday’s gains were led by titan 
Samsung’s 11 percent surge and chip mak-
er SK hynix’s 9.3% advance.

Monday’s “decline wasn’t about the 
fundamentals of the AI and semiconduc-
tor sectors. 

It happened because liquidity?sensitive 
assets such as gold and silver plunged 
sharply”, wrote Chung Hae-chang, ana-
lyst at Daishin Securities.

Tokyo, which is also home to big-name 

tech fi rms, also enjoyed a bounce, adding 
nearly 4%, while Hong Kong, Shanghai, 
Sydney, Singapore, Taipei, Bangkok, Wel-
lington and Manila also advanced.

Mumbai’s Nifty index soared al-
most fi ve percent as investors welcomed 
Trump’s announcement of a US-India 
trade deal. He also pledged to cut tariff s 
on the country’s goods after after Prime 
Minister Narendra Modi promised to 
stop buying Russian oil over the war in 
Ukraine.

Jakarta rose more than one percent, 
having been battered since Thursday, 
when index compiler MSCI raised con-
cerns about ownership issues with Indo-
nesian regulators and said it would hold 
off  adding the nation’s stocks to its index-
es or increasing their weighting.

London extended gains at the open, 
having ended at a record Monday, while 
Paris and Frankfurt also rose.

“It’s been a more orderly and calmer 
affair across markets, with growing 

signs that traders are ready to re-engage 
with pro-risk positions and sell equity 
index volatility,” said Pepperstone’s 
Chris Weston.

Oil prices edged down but tempered the 
sharp losses suff ered Monday.

Traders are keeping tabs on Washing-
ton after Trump urged the House of Rep-
resentatives to swiftly adopt a spending 
bill and end the three-day government 
shutdown.

“I hope all Republicans and Democrats 
will join me in supporting this Bill, and 
send it to my desk WITHOUT DELAY,” 
Trump said in a post on Truth Social.

The shutdown followed a breakdown in 
negotiations because of Democratic anger 
over the killing of two protesters in Min-
neapolis by federal immigration agents, 
which derailed talks over new money for 
the Department of Homeland Security.

Mike Johnson, speaker of the Repub-
lican-controlled House, has expressed 
optimism that an agreement is imminent.

Pedestrians stand in front of an electronic quotation board displaying numbers of the Nikkei Stock Average on the Tokyo Stock 
Exchange in Tokyo. The Nikkei 225 closed up 3.9% to 54,720.66 points yesterday.
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LNG shipping 
leaders urge 
pragmatic path to 
decarbonisation
By Peter Alagos
Business Editor

LNG shipping executives participating in LNG2026 
said regulatory compliance must be grounded in 
operational reality, stressing that effi  ciency gains 

should not come at the expense of vessel reliability or 
cost sustainability.

This was collectively raised by industry experts dur-
ing the panel discussion ‘Seas of Change: LNG Shipping 
in an Evolving Energy Landscape’ held on the sidelines 
of the 21st International Conference and Exhibition on 
Liquefi ed Natural Gas (LNG2026), which concludes to-
morrow (February 5).

Nakilat CEO Abdullah al-Sulaiti cautioned that lead-
ership requires pragmatism. “Improving fuel effi  ciency 
at the expense of reliability does not serve our industry,” 
he said, adding that every regulatory-driven decision 
must be carefully assessed against operational visibility 
and maintenance costs.

Panos Mitrou, senior vice-president for Shipping 
Strategy at Lloyd’s Register, urged regulators to blend 
ambition with realism, emphasising that frameworks 
must remain inclusive of all technologies, from nuclear 
to carbon capture, while capital should be directed to-
wards developing infrastructure for new fuels.

Sveinung Støhle, deputy CEO of the Angelicoussis 
Group, voiced concern that the International Maritime 
Organisation’s Net-Zero Framework proposal risked 
penalising LNG despite its emission-cutting poten-
tial. He argued that the regulation favoured fuels not 
yet commercially available, while LNG already delivers 
measurable reductions compared to conventional fuels.

Carl Antoine Saverys, CEO of Exmar, highlighted op-
portunities to repurpose older LNG carriers as fl oat-
ing storage or regasifi cation units. He said such assets, 
though less effi  cient than new builds, could still play 
a strategic role in opening new markets and providing 
fl exible infrastructure.

Al-Sulaiti added that Nakilat’s portfolio remains 
anchored in long-term contracts, limiting exposure 
to spot market volatility. He said about “70%” of LNG 
shipping agreements are now structured around long 
term partnerships, refl ecting the industry’s preference 
for stability.

Støhle agreed that LNG shipping is a capital-inten-
sive business requiring long-term engagements, adding 
that spot market fl uctuations often attract headlines 
but represent only a small part of the sector.

Mitrou pointed to the ageing LNG fl eet and the need 
for renewal, predicting that demand growth, geograph-
ical reallocation of fl ows, and vessel replacement will 
drive newbuild activity in the coming decade.

Saudi regulator says foreign 
ownership limits under review
Bloomberg
Riyadh/ New York

Saudi Arabia’s Capital Market 
Authority said a review of rules 
that limit foreign ownership in 

local stocks is underway as the king-
dom looks to open further to overseas 
investors.

“FOL is under review,” said board 
member Abdulaziz Abdulmohsen Bin 
Hassan, referring to so-called foreign 
ownership limits that currently pre-
vent overseas investors from holding 
majority stakes in local companies. 
“We are committed to make it happen 
and we hope it’s going to be happening 
this year.”

The comments, made at the Capital 
Markets Forum Select in New York on 
Monday, indicate the regulator is pro-
ceeding with plans to lift the cap from 
49% this year after months of uncer-
tainty around the issue.

Bin Hassan didn’t off er further 
clarity on next steps but the CMA 
has said that its review would include 
analysis of whether to completely re-
move foreign ownership limits or take 
a more gradual approach.

A change in rules is perhaps the 
most closely-watched move for Saudi 
markets in 2026. A complete scrap-
ping of the cap is something Wall 
Street fi rms from Goldman Sachs 
Group Inc to JPMorgan Chase & Co 
have said could unlock $10bn in fresh 
infl ows for the Gulf nation.

“Foreign capital is super impor-
tant for Saudi Arabia and it’s very 
important to highlight where we 
were four or five years ago,” Nayef 
al-Athel, chief sales and market-
ing officer at Saudi Tadawul Group 

Holding Co said in an interview to 
Bloomberg. “We were a local retail-
driven market with about 80% of 
our investor base and liquidity com-
ing from retail investors. And we’ve 
made a lot of efforts towards institu-
tionalising the Saudi Arabian market 
and today we are 50-50% in terms of 
institutional and retail money and 
a lot of that institutional money is 
coming from foreign investors,” he 
added.

“The majority of our clients are 

from the US and Europe, and we are 
starting to see some growth coming 
from the Asian investors, specifi cally 
Singapore, Hong Kong, China and 
Japan, Yazeed AlDomaiji, chief ex-
ecutive offi  cer of Wamid, Saudi Tad-
awul Group’s technology innovation 
subsidiary said in an interview on the 
sidelines of Capital Markets Forum 
Select.

Saudi Arabia’s move to liberalise its 
equity market is one of a recent fl urry 
of reforms — including allowing all 

foreigners to directly trade local stocks 
— aimed at drawing more foreign di-
rect investment to the kingdom. It’s 
also part of Crown Prince Mohammed 
bin Salman’s eff ort to create more ro-
bust fi nancial markets that can help 
advance his $2tn agenda to diversify 
the economy away from oil.

The Tadawul All Share Index ral-
lied 8.5% in January, its best month 
since 2022, in part due to bullishness 
around the changes. The benchmark 
rose 1.4% on Monday.

Turkish inflation slowdown stagnates at start of year
Bloomberg
Istanbul

Turkish inflation slowed for the fourth month in a row in 

January, albeit significantly less than analysts expected 

due to seasonal price rises in food and other goods.

Annual consumer price growth eased to 30.7% last 

month, down from 30.9% in December, national statis-

tics off ice TurkStat said yesterday. The median estimate 

of 22 analysts Bloomberg had surveyed was a drop to 

30%.

Monthly inflation was the highest in a year. It acceler-

ated to 4.8% from 0.9% in December. The median rate 

estimate from a separate Bloomberg poll of analysts 

was 4.3%.

The deviation from markets’ estimates comes after 

TurkStat announced it would overhaul its inflation 

framework starting with the release of its January data, 

to have it conform more closely to Eurostat standards. 

Economists and monetary policymakers said ahead of 

yesterday’s release that this would make it more dif-

ficult to estimate last month’s figure.

“Seems the easy disinflation is behind us,” said Henrik 

Gullberg, macro strategist at Coex Partners. It will be 

“much harder” for the central bank to convince mar-

kets that it’ll reach its year-end inflation target of 16% 

“if actual inflation is no longer moderating to the same 

extent,” he said.

The lira was little changed after the data release, 

trading at 43.49 per US dollar at 10.43am in Istanbul. 

Turkish banking stocks and government bonds fell with 

expectations of cautious rate cuts in the future. The 

Borsa Istanbul Banks Index fell as much as 2% before 

reversing to rise as much as 0.5%. The yield on 10-year 

government bonds rose 14 basis points to 29.56%.

Because the central bank guided the market for poten-

tial deterioration in disinflation and lowered rates more 

cautiously, it “curbed a bigger fallout in the market,” 

said Onur Ilgen, head of treasury at MUFG Bank in 

Istanbul. “That’s why the selloff  in longer-dated bonds 

are more limited and the currency is quiet.”

Tuesday’s print reflects a range of price and tax increas-

es on goods including fuel, tobacco as well as a 27% 

increase to the minimum wage that was implemented 

at the beginning of the year.

Last month, the Turkish central bank slowed the pace 

of rate cuts by trimming borrowing costs 100 basis 

points to 37%, a move economists called proactive 

ahead of January’s elevated prices. Afterward, the 

central bank said that leading indicators suggested 

“consumer inflation has firmed in January, led by food 

prices,” especially those of vegetables and red meat.

Changes in labour costs and revisions to administered 

prices and lump-sum taxes also shaped inflation, the 

bank said.

Among the biggest contributors to the monthly pickup 

was a 6.6% increase in food and non-alcoholic beverage 

prices as well as a 5.3% increase in transportation costs.

According to Gullberg, the central bank may now focus 

on other measures like raising FX reserve requirements 

or encouraging long-term corporate lending. “Tradi-

tional rate-cutting may slow down, but would likely be 

replaced by other easing measures,” he said.

Abu Dhabi’s Mubadala wins €700mn 
arbitration on Signa losses

Abu Dhabi’s Mubadala fund has been  awarded more 
than €700mn ($825mn)  in arbitration linked to the 
 collapse of Austria’s Signa property empire, creditor 
protection group Creditreform said on Tuesday, 
reports Reuters.
Mubadala is among multiple international investors 
and creditors seeking to recover losses from one  of 
Europe’s biggest real estate failures.
Signa, founded by real estate investor Rene Benko, 
once owned landmark buildings in Germany, Austria 
and Switzerland. It fell into insolvency in late 2023 
after rising interest rates and borrowing costs 
pushed the group into financial distress.
Creditreform, which represents  Signa creditors’ 
interests, said the arbitration, overseen by the 
International Chamber of Commerce, targeted Benko 
himself, the core entities of Signa Group and  two 
family trusts. The total disputed sum  in the case was 
about €900mn.
The International Chamber of Commerce did not 
respond immediately to requests for comment. 
Mubadala declined to comment.
It has yet to be determined where the money 
awarded to Mubadala will come from, though 
some observers have pointed to the Laura Private 
Foundation owned and run by the Benko family.
Karl-Heinz Goetze, of the KSV 1870 creditors’ 
association, suggested the foundation is the only 
Benko entity with suff icient assets  remaining.

‘Get me out’: Traders dump software stocks as AI fears erupt
Bloomberg
New York

Wall Street has been sceptical about software 

stocks for a while, but sentiment has gone 

from bearish to doomsday lately with traders 

dumping shares of companies across the 

industry as fears about the destruction to be 

wrought by artificial intelligence pile up.

“We call it the ‘SaaSpocalypse,’ an apocalypse 

for software-as-a-service stocks,” said Jeff rey 

Favuzza, who works on the equity trading 

desk at Jeff eries. “Trading is very much ‘get 

me out’ style selling.”

The anxiety was underscored Tuesday after 

AI startup Anthropic released a productivity 

tool for in-house lawyers, sending shares of 

legal software and publishing firms tumbling. 

Selling pressure was evident across the sec-

tor with London Stock Exchange Group Plc, 

which has a large data analytics business, fall-

ing as much as 10%, while Thomson Reuters 

Corp plunged as much as 17% in early trading. 

CS Disco Inc sank as much as 14%, and Legal-

zoom.com Inc declined 16%.

Perceived risks to the software industry have 

been simmering for months, with the Janu-

ary release of the Claude Cowork tool from 

Anthropic supercharging disruption fears. 

Video-game stocks got caught up in the slide 

last week after Alphabet Inc began to roll out 

Project Genie, which can create immersive 

worlds with text or image prompts. All told, 

the S&P North American software index is 

on a three-week losing streak that pushed it 

to a 15% drop in January, its biggest monthly 

decline since October 2008.

“I ask clients, ‘what’s your hold-your-nose 

level?’ and even with all the capitulation, I 

haven’t heard any conviction on where that 

is,” Favuzza said. “People are just selling eve-

rything and don’t care about the price.”

The concerns are brewing in private equity as 

well, with firms including Arcmont Asset Man-

agement and Hayfin Capital Management 

hiring consultants to check their portfolios for 

businesses that could be vulnerable, accord-

ing to people with knowledge of the matter. 

Apollo cut its direct lending funds’ software 

exposure almost by half in 2025, from about 

20% at the start of the year.

Among US public companies, so far this 

earnings season just 67% of software com-

panies in the S&P 500 have beaten revenue 

expectations, according to data compiled by 

Bloomberg. That compares with 83% for the 

overall tech sector. While all software stocks 

have beaten earnings expectations, that’s 

mattered little in the face of concerns about 

long-term prospects.

For example, Microsoft Corp reported solid 

earnings last week, but investors’ focus on 

slowing growth in cloud sales put fresh scruti-

ny on the amount it’s spending on AI, sending 

the stock tumbling 10% on Thursday. January 

was the worst month for Microsoft shares in 

more than a decade. Meanwhile, earnings 

reports from ServiceNow Inc and SAP SE gave 

investors additional reasons to be cautious 

about growth prospects for software compa-

nies. Microsoft fell 1.4% on Tuesday, on track 

for a fourth straight negative session.

On the flipside, Palantir Technologies Inc gave 

a bullish revenue forecast when it reported 

earnings after the bell on Monday. It also 

posted fourth-quarter revenue growth of 

70%, exceeding Wall Street estimates. Shares 

rose 8.5% on Tuesday.

“The fear with AI is that there’s more competi-

tion, more pricing pressure, and that their 

competitive moats have gotten shallower, 

meaning they could be easier to replace 

with AI,” said Thomas Shipp, head of equity 

research at LPL Financial, which has $2.4tn in 

brokerage and advisory assets. “The range of 

outcomes for their growth has gotten wider, 

which means it’s harder to assign fair valua-

tions or see what looks cheap.”

Those AI-related fears led Piper Sandler 

to downgrade software firms Adobe Inc, 

Freshworks Inc and Vertex Inc on Monday. 

“Our concern is that the seat-compression 

and vibe coding narratives could set a ceil-

ing on multiples,” analyst Billy Fitzsimmons 

wrote. Vibe coding refers to using AI to write 

software code.

To be sure, some investing pros view the 

selloff  in software stocks as an opportunity. 

The Sycomore Sustainable Tech fund, a Eu-

ropean open-end fund that has beaten 99% 

of its peers over the past three years, bought 

Microsoft shares amid the downturn on the 

expectation that the company will eventually 

emerge as an AI winner.

It doesn’t hurt that the software giant’s stock 

looks cheap at the moment, trading for 23 

times estimated earnings, the lowest in about 

three years. And from a technical perspec-

tive, its 14-day relative strength index is in 

oversold levels. More broadly, the software 

index’s multiple is the lowest in years, and its 

RSI indicates it’s oversold.

A merchant counts Turkish lira banknotes at the Grand Bazaar in Istanbul. Annual consumer price 
growth eased to 30.7% last month, down from 30.9% in December, national statistics off ice TurkStat said 
yesterday. 

A change in rules is perhaps the most closely-watched move for Saudi markets in 2026. A complete 
scrapping of the cap is something Wall Street fi rms from Goldman Sachs Group Inc to JPMorgan Chase 
& Co have said could unlock $10bn in fresh infl ows for the Gulf nation
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Executives highlight strategic partnerships shaping LNG’s future
QNA
Doha

The LNG industry is undergoing a conse-

quential stage of evolution by dint of the 

strategic partnerships forged between the 

enterprises operating in this field, as well as 

the flexibility of markets and the sharp focus 

on energy security and supply reliability, 

participants at the 21st International Confer-

ence and Exhibition on Liquefied Natural Gas 

(LNG2026) convened in Doha stressed.

Having weighed in during a keynote panel 

discussion on Achieving Success Together: 

Developing Strategic Partnerships in LNG, 

heads of energy firms emphasised that 

throughout the past two decades, the gas 

industry has shifted from conventional and 

complex models based on a direct relation-

ship between the product and consumption 

to a more intractable global system, where 

commercial portfolios, supply chains, and 

long-term partnerships among producers, 

contractors, trading companies, and end us-

ers are interlocked.

CEO of Petronas, Tengku Muhammad Taufik, 

said market evolution has changed the 

essence of partnerships in the gas industry 

amid the increasing demand for energy, 

particularly in Asia, where the new partner-

ships intend to meet the growing demand in 

the Asia-Pacific, with a focus on Southeast 

Asian countries that continue to face supply 

shortages.

CEO of Cheniere Energy Inc Jack A Fusco, 

outlined a decade-long exportation experi-

ence, emphasising that investment in gas 

production infrastructure and supporting 

clients and partners has largely contributed 

to supply reliability.

CCEO and Chairman of McDermott Interna-

tional Michael McKelvy said that partner-

ships are a decisive factor when it comes to 

the success of LNG projects, especially in 

terms of engineering, as well as supply and 

construction firms. He noted that engineering, 

procurement, and construction (EPC) firms 

play a central role in project execution, with 

the ability to deliver eff ectively often making 

the diff erence between success and failure.

He emphasised that what matters most is 

the selection of the right partner in energy 

projects and maintaining transparency with 

clients and regulators, noting that these 

are indispensable elements in projects that 

require billion-dollar investments.

For his part, Chief Executive Off icer of Vitol, 

Russell Hardy, noted that the most significant 

transformation in the sector over the past 

two decades has been the growth of com-

mercial portfolios and the increasing need 

for market flexibility.

Natural gas is a time-sensitive delivery com-

modity, and therefore supply reliability and 

operational performance, alongside supply 

and demand fundamentals, Hardy explained, 

indicating that trading companies play a piv-

otal role in connecting producers to markets, 

providing flexible pricing structures that open 

new markets and support demand growth.

The panellists emphasised that the next 

phase will see greater diversity in business 

models, including floating LNG (FLNG) 

projects and smaller-scale LNG develop-

ments, which further increases the need for 

innovative, risk-sharing partnerships while 

maintaining a balance between economic 

viability, energy security, and supply sustain-

ability.

They also noted that successful partner-

ships lie in enhancing supply reliability and 

facilitating market access, as well as integrat-

ing technical expertise and operational 

capabilities.

The panellists further explained that a suc-

cessful gas strategy must focus on delivering 

a product to customers that meets their 

requirements in terms of competitive pricing, 

reliability, safety, and eff iciency, regardless of 

the evolving dynamics in the LNG industry, 

while accounting for the unique needs of 

each customer.

The session also addressed the issue of 

large-scale gas production investments, 

which involve higher technical and regula-

tory complexities, requiring greater transpar-

ency and openness with regulators and 

customers when facing challenges, whether 

related to workforce deployment, human 

capital, or safety and technical standards.

Discussions further highlighted supply 

reliability and just-in-time deliveries, noting 

that unlike oil, which benefits from large 

storage capacity and inventories measured 

in months rather than days, operational per-

formance on both the supply and demand 

sides remains a critical factor.

LNG2026: Speakers 
highlight Qatar’s pivotal role 
in ensuring global supplies
QNA
Doha

Speakers at a panel discussion on Liq-
uefi ed Natural Gas as an enabler for 
a low-carbon future agreed that the 

State of Qatar plays a pivotal role in pro-
viding stable and reliable long-term sup-
plies of the commodity, a crucial part of 
supporting energy security and advancing 
emissions-reduction eff orts.

The session was held as part of the 21st 
International Conference & Exhibition on 
Liquefi ed Natural Gas in Doha.

The panellists affi  rmed that LNG con-
stitutes a fundamental pillar in achieving 
a low-carbon energy future while ensuring 
security of supply, grid stability, and the 
availability of reliable and aff ordable en-
ergy amid growing global demand.

In this context, Global CEO and Chair of 
JERA (the world’s largest LNG buyer) said 
that energy markets were experiencing 
unprecedented volatility daily, long-term, 

and seasonally. He stressed that LNG was 
the fastest practical solution to address 
the intermittency of renewable energy and 
meet rising demand from data centres, 
underscoring the importance of diversi-
fying supply sources, developing trading 
capabilities, and investing in emissions-
reduction technologies using existing in-
frastructure.

The CEO of Technip Energies Arnaud Pi-
eton said that the world was not undergoing 
an energy transition as much as an energy 
addition, noting that all energy sources are 
growing rather than one replacing another.

He said that natural gas was essential 
for stabilising electricity grids and, con-
sequently, for expanding the use of renew-
able energy, pointing out that demand for 
LNG projects and innovative technologies 
remains strong and that concerns about 
oversupply have historically been exagger-
ated.

Meanwhile, President and CEO of Baker 
Hughes Lorenzo Simonelli said that natural 
gas was not merely a transition fuel, but a 

destination fuel as well, emphasising that 
LNG plays a central role in meeting grow-
ing global energy demand, particularly 
with the expansion of data centres and ar-
tifi cial intelligence.

He added that rewriting the energy 
equation has become a necessity in light 
of the fragility of electricity infrastructure 
and mounting pressure on power grids, 
stressing that LNG is a key element in 
achieving fl exibility, sustainability, and en-
ergy security simultaneously.

The Acting CEO of Australia’s Woodside 
Energy, Liz Westcott said that energy de-
mand was rising due to population growth, 
industrialisation in Asia, and the expansion 
of artifi cial intelligence in advanced econo-
mies.

She pointed to the role of gas-fi red pow-
er plants in preventing electricity outages 
during a severe heatwave, despite heavy 
reliance on renewable energy sources, af-
fi rming that natural gas is the essential 
partner to renewable energy, and without 
it, grid stability cannot be achieved.

Secure communication platforms key to Qatar’s cybersecurity vision
By Peter Alagos
Business Editor

As the government accelerates 
its digital transformation 
under Qatar National Vision 
2030, secure and independent 
communication platforms are 
emerging as a cornerstone of the 
country’s cybersecurity plans, the 
top executive of a Doha-based 
technology company has said. 
Gem Soft CEO Michael Jordan 
noted that its ‘Gem Team’ system 
has been one of the major 
highlights of the company’s 
participation in the third edition 
of Web Summit Qatar, which 
concludes today (February 4).
Speaking to Gulf Times yesterday 
on the sidelines of the annual 
technology conference, Jordan 
explained how locally developed 
solutions can safeguard sensitive 
data while ensuring resilience 
against external risks.
Jordan pointed out that secure 
communication is now a strategic 
asset: “Whether it’s a ministry 
communicating with patients 

in health tech, or a financial 
institution managing capital 
markets, independence in 
communication infrastructure is 
real independence.” 
Chief Strategy off icer Alexander 
Orlov further explained 
the technical framework 
underpinning the platform, noting 
that Gem Team can be deployed 
on private cloud or on-premise 
infrastructure, ensuring that 
Qatari entities retain full control 
over their data. 
“Unlike Teams or Slack, you’re not 
dependent on foreign servers. 
You control the full stack, from 
infrastructure to application 
layer,” he said.
According to Alexander, the 
system integrates multi-factor 
authentication and advanced 
encryption standards, with 
ongoing development of post-
quantum cryptography. Jordan 
described this as essential for 
ministries, healthcare providers, 
and financial institutions where 
confidentiality is paramount.
Jordan linked the initiative directly 
to Qatar National Vision 2030. 

“Our ambition is to integrate into 
the business, governmental, and 
security community at large, 
totally in alignment with the 
country’s 2030 vision,” he said, 
underscoring that Gem Soft’s 
intellectual property is registered 
in Qatar.
He said Gem Soft has already 
signed several memoranda of 
understanding (MoUs) with 
local partners, including Mannai 
Technologies and Gulf African 
Commercial Representation, 
as well as Transfero, facilitated 
through Invest Qatar. Jordan 
described these partnerships 
as evidence of the company’s 
commitment to being “on the 
ground” and integrated into the 
local ecosystem.
Speaking from a wider 
geopolitical context, Jordan 
said: “In today’s unstable 
world, independence in 
communication infrastructure is 
real independence. For Qatar and 
the GCC, this technology provides 
resilience against external risks 
while advancing Vision 2030’s 
digital goals.”

MCIT and QVCA sign strategic 
partnership to strengthen Qatar’s 
venture capital ecosystem

QNA
Doha

The Ministry of Communications and In-

formation Technology (MCIT) has signed 

a strategic partnership agreement with 

the QVenture Capital Association (QVCA) 

to strengthen the venture capital and in-

novation ecosystem in the State of Qatar.

The agreement was signed during Web 

Summit Qatar 2026.

The agreement was signed by Eman al-

Kuwari, Director of Digital Innovation at 

MCIT, and Hussain Abdulla, Co-Chair of 

the QVenture Capital Association.

This partnership aims to support 

improved access to private capital for 

startups and scale-ups supported by the 

Ministry, by leveraging QVCA’s network 

of venture capital funds, financing 

institutions, and association members. 

The collaboration seeks to strengthen 

engagement between founders and 

investors and support investment oppor-

tunities across priority sectors.

The partnership also includes co-

operation on developing entrepreneur-

ship-supportive policies through the 

exchange of insights on startup maturity 

and market dynamics, contributing to 

evidence-based policymaking and closer 

alignment between national innovation 

programmes and market needs.

In addition, the collaboration extends 

to attracting and enabling technol-

ogy companies that provide solutions 

to national challenges and strategic 

priority areas, while supporting eff orts 

to localise and strengthen critical 

digital and technological capabilities, 

in line with Qatar’s long-term economic 

diversification and digital transforma-

tion objectives.

Local fintech introduces 
‘Terminal’, expanding its 
payments acceptance offering
By Peter Alagos
Business Editor

A Doha-based fintech has announced 
‘Dibsy Terminal’ during Web Summit 
Qatar 2026, expanding the company’s 
payments acceptance off ering and 
strengthening its unified commerce 
proposition.
Speaking to Gulf Times on the 
sidelines of the event, Dibsy CEO 
and co-founder Loyan Farah said the 
launch enables merchants to accept 
in-person payments while managing 
both physical and online transactions 
through a single, unified platform.
He explained that Dibsy Terminal 
operates through a single API, 
addressing long-standing challenges 
around fragmented reporting, 
reconciliation complexity, and 
disconnected payment tools. Merchants 
can manage transactions across 
channels, oversee multiple locations, 
and issue refunds from a unified 
dashboard — simplifying operations and 
improving financial visibility.
“Merchants no longer need separate 
solutions for in-person and online 
payments. Everything is managed 
through one unified platform, giving 
businesses better control and a clearer 
view of their payment activity,” Farah 
explained.
Designed to support a wide range 
of business models, Farah further 
explained that Dibsy Terminal off ers 
competitive pricing, local support, and 
high flexibility. The solution enables 
flexible and customised payment 
experiences through Dibsy SoftPOS 
SDKs, allowing businesses to tailor in-
person payment flows to their specific 
operational needs.

“The introduction of Dibsy Terminal 
aligns with Qatar’s broader digitisation 
eff orts and supports the objectives 
of Qatar National Vision 2030, while 
also contributing to growth ambitions 
across priority sectors outlined in the 
Qatar Central Bank’s strategy,” Farah 
emphasised.
He said Dibsy Terminal was unveiled on 
the first day of Web Summit Qatar 2026 
and will initially be rolled out across the 
company’s existing merchant network, 
with broader availability planned in 
subsequent phases.
“With this launch, Dibsy continues 
to expand its payments acceptance 
off ering — evolving beyond an enabler-
only mindset to deliver a more complete 
and diff erentiated payment experience 
for businesses operating across both 
physical and online channels,” Farah 
added.

The agreement was signed by Eman al-Kuwari, Director of Digital Innovation 
at MCIT, and Hussain Abdulla, Co-Chair of the QVenture Capital Association.

Gem Soft CEO Michael Jordan (right) with Chief Strategy off icer Alexander Orlov during Web Summit Qatar 
2026. PICTURE: Shaji Kayamkulam

Speakers at a panel discussion on LNG as an enabler for a low-carbon future agreed that the State of Qatar plays a pivotal role in 
providing stable and reliable long-term supplies of the commodity, a crucial part of supporting energy security and advancing emissions 
reduction eff orts.

From right: Dibsy CEO and co-founder 
Loyan Farah and co-founder and 
president Ahmed Isse. 
PICTURE: Shaji Kayamkulam
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QDB chief unveils plans to expand start-up programmes
QNA
Doha

Qatar is stepping up eff orts to 
position itself as a regional hub 
for start-ups and venture capital, 
as Doha is hosting Web Summit 
Qatar 2026, according to the chief 
executive of Qatar Development 
Bank (QDB).
Abdulrahman bin Hesham 
al-Sowaidi said the summit 
has become a key platform for 
attracting global technology 
companies to the country, with 
the number of participating 
firms continuing to grow each 
year. Around 1,600 start-ups 
are taking part in the current 
edition, most of them operating in 
advanced technology and artificial 
intelligence.
Speaking to Qatar News Agency 
(QNA), al-Sowaidi said many of 

these companies have already 
chosen to establish operations 
in Qatar since the summit was 
first announced, reflecting what 
he described as a strengthening 
entrepreneurial ecosystem.
He highlighted recent government 
measures aimed at accelerating 
this momentum, including the 
expansion of the Qatar Investment 
Authority’s fund-of-funds 
programme. An additional $2bn 
in funding has been allocated, 
bringing the total size of the 
programme to $3bn (around 
QR11bn), a move off icials say 
will help attract international 
investment funds to the country.
The announcement was made 
during the opening speech of HE 
the Prime Minister and Minister of 
Foreign Aff airs Sheikh Mohammed 
bin Abdulrahman bin Jassim al-
Thani.
Al-Sowaidi added that QDB’s 

flagship investment initiative, 
Startup Qatar, will also undergo 
both quantitative and qualitative 
expansion in the coming years. The 
programme’s target portfolio size 

is set to reach QR1bn, up from its 
current level.
So far, the initiative has invested 
nearly QR150mn in more than 
40 start-ups from 15 countries, 

all of which have localised their 
operations in Qatar.
Technology start-ups often face 
diff iculties securing financing due 
to high risk and long development 
cycles, al-Sowaidi noted, 
underscoring the importance of 
specialised venture capital funds. 
Since its launch, QDB’s investment 
arm has committed around 
QR390mn in direct and indirect 
venture investments.
Alongside Web Summit Qatar 
2026, QDB released its annual 
venture capital report for 2025 in 
partnership with research platform 
MAGNiTT. The report points to 
significant progress in Qatar’s 
venture capital market, including 
a sharp rise in private sector and 
international investor participation.
Private and foreign investors 
accounted for 86% of total venture 
capital investment in Qatar in 2025, 
exceeding the 70% target set for 

2030 under the country’s Third 
National Development Strategy.
Qatar ranked fourth in the Middle 
East and North Africa region in 
terms of both deal count and 
investment value, capturing 5% 
of total regional venture capital 
transactions. Total VC investment 
reached QR214mn in 2025, an 
81% increase compared with the 
previous year.
Al-Sowaidi said the results reflect 
co-ordinated national eff orts, 
including access to funding, the 
attraction of global investment 
funds, increased private sector 
participation, and the expansion of 
angel investor networks through 
training programmes.
All of these initiatives, he 
added, are aligned with Qatar 
National Vision 2030, which 
aims to diversify the economy 
and build a sustainable, 
knowledge-based future.

Qatar Development Bank chief executive Abdulrahman bin Hesham 
al-Sowaidi in an interview with QNA.

QNB puts in place a 
robust and dynamic 
cybersecurity 
framework
By Santhosh V Perumal
Business Reporter

QNB has put in place a robust and 
dynamic long-term cybersecu-
rity framework using the latest 

available technologies, including AI or 
artifi cial intelligence, which will play a 
greater role in future, according to a top 
offi  cial of the bank’s cyber security wing.

“We ensure that the AI security con-
trols need to be ready for the next fi ve 
years starting from now so that when 
any technologies come around AI, we 
are ready for it because it’s already in 
our pipeline,” Reem al-Naimi, Head of 
Cyber Security Strategy and Product 
Management, QNB, told Gulf Times on 
the sidelines of Web Summit, which is 
currently taking place here.

“AI will play a huge role when it 
comes to cybersecurity,” she said, add-
ing all security tools with AI will have 
advanced technologies and algorithm 
that would be faster to protect any up-
coming threats with AI embedded.

She made this point to a question how 
the bank was coping with the threats 
that are evolving fast and unpredictable.

QNB maintains a secure and resilient 
operating environment, supported by 
robust systems designed to safeguard 
against cyber threats. Its comprehensive 
security framework ensures that cus-
tomer data remains private and secure, 
while IT (information technology) in-
frastructure is secure and resilient.

QNB has established a comprehensive 
security operating model that defi nes 
clear governance structures to eff ec-
tively manage all cybersecurity related 
risks. The bank continuously invests in 
advanced technologies to detect, pre-
vent, and defend against evolving cyber 
threats.

Asked how the bank’s cybersecurity 
strategies are aligned with its business 
objectives; she said “when you start es-
tablishing a strategy for cyber security, 
you don’t review what the current re-
quirements are; rather we look at it with 
long term perspective.”

QNB’s cybersecurity policies and 
procedures are regularly reviewed and 
updated to ensure alignment with ap-
plicable regulatory requirements, in-
dustry best practices, and recognised 

frameworks such as NIST standards. 
The NIST Cybersecurity Framework 
provides a voluntary, fl exible, and risk-
based framework for organisations of all 
sizes to manage, reduce, and commu-
nicate cybersecurity risks. Highlighting 
that the monetisation is the new trend 
that is being discussed not only in Qatar 
but also globally; al-Naimi said “we are 
supporting and we are establishing the 
strategy based on it.”

Asked to what extent the security lev-
el of the bank (from IT point of view) has 
gone up; she said at present, QNB has 
built security controls with the current 
infrastructure that have the fl exibility to 
scale up in the future.

“If the bank wants to adapt the cloud, 
which we are adapting right now, the 
security controls are already in place,” 
she said, adding the cloud security is al-
ready in place when it comes to data en-
cryption. Highlighting that most daily 
challenges that the clients face globally 
are the phishing attacks; she said when 
attackers start to adapt the AI into their 

threat threshold, the banks also use AI in 
their arsenal to counter it.

To a query on how the bank, which 
has operations in multi jurisdictions, 
respond to the evolving threats; al-
Naimi said the cyber security protocols 
and controls are established, according 
to the global standards of framework 
similar to NIST, ISO, PCI DSS (Payment 
Card Industry Data Security Standard) 
to comply with.

“When there is a new technology that 
will be introduced in the same infra-
structure, we have already the basic se-
curity controls in place,” she said.

Asked how QNB assess the eff ective-
ness of its cybersecurity; she said the 
bank has been conducting from time to 
time the phishing simulation to assess 
the readiness from the staff . 

“We leverage advanced technologies, 
enforce robust security policies, provide 
mandatory staff  training, and conduct in-
dependent assessments to ensure contin-
uous protection of QNB systems and cus-
tomer information,” according to QNB.

Offi  cials at LNG2026 predict US market growth of over 30% next decade
QNA
Doha

The gas market in North 
America is projected to grow 
by over 30% during the next 

decade, thereby stimulating mas-
sive investments across various 
stages of the value chain in this sec-
tor, LNG offi  cials have predicted.

Addressing a panel discussion 
on the Growth of the Gas Market 
in North America, held within the 
21st International Conference and 
Exhibition on Liquefi ed Natural 
Gas (LNG2026) in Doha, the offi  -
cials emphasised that the American 
market has the fl exibility and depth 
that enable it to surmount these 
challenges in the long run.

They noted that the challenges 
facing the gas industry globally 

were no longer linked to a shortage 
of capital and resources, but rather 
were related to transportation and 
storage infrastructure, as well as 
linking supplies with facilities.

Executive Director of the US 
Center for Liquefi ed Natural Gas 
(CLNG) Charlie Riedl, echoed that 
the challenges facing the LNG in-
dustry are no longer linked to a 
shortage of capital and resources, 
but rather revolve around transpor-
tation and storage infrastructure. 
He clarifi ed that the strength of the 
US market lies in its capability to 
mobilise capital and resolve these 
challenges in the long run.

The early investment by the US 
company Cheniere Energy in pipe-
line capacity gave it a core competi-
tive advantage, enabling the com-
pany to deliver strong operational 
performance and position itself for 

substantial future production ca-
pacity growth, Riedl underlined.

For his part, Executive Vice-
President and Chief Commercial 
Offi  cer at Cheniere Energy Inc Ana-

tol Feygin said that the LNG sup-
ply issue, in essence, was an infra-
structure issue, particularly when it 
comes to pipelines.

He noted that, while the fi rst 

wave of liquefaction projects tack-
led these challenges individu-
ally, the sector today is increas-
ingly moving toward collaboration 
among companies to develop more 
effi  cient and sustainable solutions 
that benefi t all market participants.

Vice-President of Global LNG 
Marketing at ExxonMobil Andrew 
Barry, talked about the pivotal role 
technology has played in expanding 
the LNG industry in the US, wheth-
er in terms of increasing production 
or improving environmental and 
economic indicators.

The projected growth in demand, 
including AI-associated demand, 
can be absorbed by dint of capi-
tal and infrastructure depth, Barry 
noted, suggesting that the true 
challenge lies in how to manage 
growth, not the ability to meet it.

President of LNG at Sempra In-

frastructure Martin Hupka raised 
discussed the impact of strong de-
mand growth on long-term price 
dynamics, and the ability of supply 
to keep pace with this growth amid 
the need for concurrent expansion 
of pipeline and export infrastruc-
ture, while focusing on whether it is 
possible to achieve both growth and 
price stability simultaneously.

Chief Commercial Offi  cer (CCO) 
at Golden Pass LNG Jeff  Ham-
mad noted that the Golden Pass 
LNG project in the US, owned by 
QatarEnergy and Exxon Mobil, is 
built on an integrated infrastructure 
platform that includes an LNG ex-
port terminal and a 69-mile inter-
state pipeline, connected to an ex-
tensive interstate pipeline network, 
which enhances the project’s op-
erational readiness from the outset 
of operations.

GIS reports QR678mn net profi t in 
2025; declares 10% cash dividend

Gulf International Services (GIS) – the 
holding entity of Gulf Drilling Inter-
national, Gulf Helicopter, Al Koot and 

Amwaj – has reported net profi t of QR678mn 
on revenues of QR4.92bn in 2025 and suggest-
ed 10% cash dividend.

“Refl ecting on 2025, the group delivered 
steady performance across its business seg-
ments, underscoring the strength of our di-
versifi ed portfolio and the disciplined execu-
tion of our strategic priorities. By eff ectively 
leveraging favourable market conditions, we 
reinforced our competitive standing and ad-
vanced initiatives that position GIS well for 
sustainable, long-term growth,” said Sheikh 
Khalid bin Khalifa al-Thani, its chairman.

However, the group net earnings were down 
5% but on 8% jump in revenues on an annu-
alised basis.

The group sustained strong total assets of 
QR11.6bn and healthy cash reserves of QR1bn, 
although total cash declined due to the 2024 
dividend payout, capital expenditures, in-
surance claims settlements, and loan repay-
ments.

The group’s total debt decreased 4% year-
on-year due to repayment of existing loans 
from the drilling and aviation segment.

The drilling segment’s net profi t fell 11% 
year-on-year to QR220mn, refl ecting an in-
crease in fi nance costs associated with the 
new loan facility secured to fund the rig acqui-
sitions. The segment delivered strong revenue 
growth of 9% to QR1.91bn in 2025, supported 
primarily by the continued strength of the off -
shore operations. A key driver of this perform-
ance was the acquisition of three jack-up rigs, 

which enabled the full consolidation of Gulf 
Drill and Gulf Jack-Up, signifi cantly enhanc-
ing the segment’s revenue base.

The aviation segment reported a 3% annual 
decline in net profi t to QR294mn, refl ecting 
the impact of margin pressures and higher op-
erating costs. Gross margins shrank on higher 
operational costs, while general and adminis-
trative expenses rose, driven by higher consul-
tancy fees and administrative overheads.

Finance costs also increased following 
higher borrowing requirements associated 
with the AW139 aircraft acquisitions, and fi -
nance income reduced due to lower returns on 
cash and investment balances.

The aviation segment however experi-
enced a 2% year-on-year increase in revenue 
to QR1.2bn, driven by higher fl ying hours 
coupled with improved performance from 
the MRO segment supported by increased in 
third-party engine repair activities.

The insurance segment delivered a slight 
year-on-year increase (1%) in net earnings (to 
QR139mn), refl ecting stable operating funda-
mentals and disciplined execution.

Growth was supported by a stronger con-
tribution from insurance revenue, which shot 
up 12% to QRQ1.39bn, driven by sustained un-
derwriting performance. This uplift was par-
tially off set higher general and administrative 
expenses, which weighed on the overall result.

The catering segment saw a 3% increase in 
share of revenue (to QR428mn) against the 
previous year on higher revenue from catering 
and other support services due to mobilisa-
tion of new contracts besides improved rate 
for certain contract.

Snoonu launches Snoonu Robotics
By Santhosh V Perumal
Business Reporter

Snoonu, Qatar’s leading homegrown technol-

ogy super-app, yesterday launched Snoonu 

Robotics, a major new venture powered by 

Qatar Research, Development and Innovation 

(QRDI) Council.

This transformative initiative deliv-

ers cutting-edge software solutions for 

robotics, drone integration, and unmanned 

vehicles, ushering in a new era of intel-

ligent, autonomous logistics across Qatar 

and beyond.

At the core of Snoonu Robotics is physi-

cal AI (artificial intelligence) – an advanced 

intelligent software platform that seamlessly 

integrates, controls, and optimises drones, 

robotics, and unmanned vehicles.

Physical AI bridges AI with the real-

world environment, enabling autonomous 

decision-making, precise navigation, real-time 

adaptation, and eff icient fleet management to 

redefine complex logistics operations.

With substantial grants and strategic guid-

ance from QRDI Council, this initiative is posi-

tioning Qatar as the global capital of Robotics 

and Physical AI.

By nurturing homegrown breakthroughs 

in autonomous systems, Qatar is creating a 

world-class hub where pioneering physical AI 

technologies are conceived, developed, and 

scaled. This launch perfectly embodies Qatar’s 

ambitious strategy to make, pilot, market, in-

novate, and ship advanced technologies.

Snoonu Robotics will first drive ultra-

eff icient last-mile delivery within its ecosystem 

while providing scalable, extensible solutions 

for partners in Qatar and beyond.

The initiative is poised to fundamentally 

transform Qatar’s logistics sector within the 

next few years through faster deliveries, 

dramatically reduced costs, lower carbon 

emissions, and showcasing Qatari innovation 

on the global stage.

“Through the QRDI Council’s technol-

ogy development grant, the project will be 

developed entirely in Qatar, supporting the 

growth of local talent and opening avenues 

for collaboration with local universities and 

research institutions,” said Hamad Mubarak 

al-Hajri, founder and chief executive off icer of 

Snoonu Group.

Omar Ali al-Ansari, secretary-general 

of QRDI Council said Snoonu Robotics is a 

powerful example of how its technology 

development grant was enabling homegrown 

innovation with global impact.

“By advancing physical AI and autonomous 

systems developed entirely in Qatar, this initia-

tive directly supports Qatar National Vision 

2030 and our ambition to build a diversified, 

knowledge-based economy,” he said.

The gas market in North America is projected to grow by over 30% during 
the next decade, thereby stimulating massive investments across various 
stages of the value chain in this sector, LNG off icials have predicted.

Reem al-Naimi, Head of Cyber Security Strategy and Product Management, QNB. 
PICTURE: Shaji Kayamkulam
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Al-Kaabi meets with Lebanese 
minister of energy and water

HE the Minister of 
State for Energy 
Affairs Saad bin 
Sherida al-Kaabi met 
yesterday with the 
Minister of Energy 
and Water of the 
Republic of Lebanon 
Joseph al-Sadi. 
During the meeting, 
they discussed 
bilateral relations 
and energy co-
operation between 
Qatar and Lebanon, 
and ways to develop 
them. The meeting 
took place on the 
sidelines of the 
21st International 
Conference on 
Liquefied Natural Gas 
(LNG2026), currently 
being held in Doha.

QCB governor participates in World 
Government Summit in Dubai
HE the Governor of 
the Qatar Central Bank 
(QCB), Sheikh Bandar bin 
Mohammed bin Saoud 
al-Thani, participated 
yesterday in a session 
jointly organised by 
the Ministry of Finance 
of the United Arab 
Emirates and the General 
Secretariat of the Gulf 
Co-operation Council 
(GCC), titled “Economic 
Transformation in the 
Gulf States: Innovative 
Finance and the Role 
of Fiscal and Monetary 
Policies”.
The session was held 
as part of the World 
Governments Summit, 
taking place from 
February 3-5, 2026, 
in Dubai, United Arab 

Emirates. The session 
featured the participation 
of the Secretary-General 
of the Gulf Co-operation 
Council, Jasem Mohamed 
AlBudaiwi, and Head 
of the Cyber Security 
Council (CSC) for the 
UAE Government, Dr 
Mohamed al-Kuwaiti. 
The World Government 
Summit 2026 began 
yesterday under the 
theme “Shaping Future 
Governments”, drawing 
the largest international 
participation in the 
summit’s history. 
The gathering brought 
together heads of state, 
government leaders, 
policymakers, and 
experts from across 
the globe.

HE the Governor of the Qatar Central Bank, Sheikh 
Bandar bin Mohammed bin Saoud al-Thani, 
participated yesterday in a session jointly organised 
by the Ministry of Finance of the United Arab Emirates 
and the General Secretariat of the Gulf Co-operation 
Council, titled “Economic Transformation in the Gulf 
States: Innovative Finance and the Role of Fiscal and 
Monetary Policies”.

Qatar, Germany expand 
partnership to launch 
DEEP technology 
innovation hub in Doha
By Santhosh V Perumal
Business Reporter

Qatar and Germany have 
expanded deep-tech 
partnership with the 

launch of ESMT Berlin DEEP 
Institute and Creative Destruc-
tion Lab (CDL) in Doha.

In partnership with Qatar In-
vestment Authority (QIA) and 
Qatar Research Development 
and Innovation (QRDI) Coun-
cil, the Institute for Deep Tech 
Innovation (DEEP) at ESMT 
Berlin yesterday signed a pact 
to expand its footprint globally 
and strengthen the programme 
off ering in both Berlin and Doha 
in areas of technology transfer 
and innovation.

DEEP Qatar will strategically 
connect the innovation ecosys-
tems of Germany and Qatar and 
serve as a central hub for tech-
nology transfer, deep-tech in-
novation, and entrepreneurial 
growth.

The expansion builds on 
ESMT’s longstanding presence 
in Doha, including its EMBA/
EMPA degree programme of-
fered in partnership with the 
Doha Institute for Graduate 
Studies since 2018.

“By joining forces with 
QIA, ESMT Berlin, CDL, we 
will signifi cantly strengthen 
Qatar’s role as a regional and 
global player in deep-tech 
innovation. Through these 
programmes, we aim to at-
tract leading global deep-tech 
companies, while accelerating 
the commercialisation of the 
outstanding science emerg-
ing from our universities and 
knowledge institutes,” said 
Omar al-Ansari, secretary-
general, QRDI Council. 

The new institute in Qatar 

aims to harness Qatar’s scien-
tifi c and technological potential 
while enabling cross-border 
collaboration. It will be built on 
three core pillars that drive sci-
ence-based entrepreneurship: 
CDL-Doha, DEEP Academy, 
and DEEP Pioneers.

Operated by DEEP Qatar in 
partnership with CDL-Berlin 
and CDL-Paris, CDL-Doha 
will feature deep-tech streams 
in artifi cial intelligence (AI), 
health, and agriculture and 
food.

Each stream will support 
around 20 science-driven ven-
tures annually, guided by inter-
nationally recognised mentors, 
including serial entrepreneurs, 
investors, corporate leaders, 
and researchers. Over a three-
year period, CDL-Doha aims to 
support more than 150 ventures 
in total.

Participants will benefi t from 
the corporate, mentoring, and 

investor networks available in 
both Doha and Berlin.

The fi nancing for CDL-Do-
ha comes from QIA’s Fund of 
Funds programme, an initia-
tive focused on developing the 
region’s startup ecosystem by 
attracting leading VC fi rms to 
Qatar.

DEEP Academy is a highly 
selective entrepreneurial edu-
cation programme for research-
ers and scientists from Qatar 
and the wider Gulf region, pro-
viding immersive, human-cen-
tric training to help participants 
develop the skills, mindset, and 
confi dence necessary to trans-
late their scientifi c discover-
ies into viable startups. DEEP 
Pioneers, which will serve as a 
venture-building engine, aims 
to identify promising technolo-
gies, particularly from Qatari 
research and technology or-
ganisations, and pair them with 
experienced entrepreneurs to 

form high-performance star-
tup teams capable of global im-
pact.

The QRDI Council, the initi-
ative’s implementation partner, 
will ensure that all activities 
support the country’s innova-
tion strategy, long-term goals 
of increasing private sector-led 
research and development, fos-
tering technology transfer, and 
driving growth of the innova-
tion ecosystem.

“This partnership is a 
strong signal of mutual 
trust, strategic collabora-
tion, and a shared vision for 
the future between Germany 
and Qatar,” Sigmar Gabriel, 
former vice-chancellor and 
foreign minister of Germa-
ny and honorary senator of 
ESMT, said, adding “ESMT 
brings its core strengths in 
research, education, and 
entrepreneurship to this im-
portant initiative.”

Qatar and Germany have expanded deep-tech partnership with the launch of ESMT Berlin DEEP 
Institute and Creative Destruction Lab in Doha.

Mosanada board approves 
establishing a joint 
venture in Saudi Arabia
Mosanada Facilities Management 
Services’ board has approved the 
proposal to establish a joint venture with 
a strategic partner in Saudi Arabia, as part 
of its regional expansion approach.
“The board approved the entry into a 
joint venture in Saudi Arabia, subject to 
the completion of applicable regulatory 
and procedural requirements,” the Qatar 
Stock Exchange listed Mosanada said in a 
communique to the bourse.
The initiative is intended to support the 
development and delivery of specialised 
facilities management services for 
projects in the sports, entertainment, and 
events sectors in Saudi Arabia, through 
a partnership-based operating structure 
with a local partner with an established 
standing and market experience.
The board further approved the 
incorporation of a wholly-owned 
subsidiary of the company in Qatar, in the 
form of a limited liability company, for 
the purposes of investment in the joint 
venture, the communique added.
“The board also authorised the chairman 

to take all actions required in connection 
with the incorporation of the subsidiary 
and the joint venture, including 
determining the subsidiary’s share capital 
and management structure, appointing 
its managers, approving its constitutional 
documents, and signing any and all 
documents required for such purposes,” 
it said.
The company’s listing prospectus had said 
it was exploring opportunities to expand 
its business in the GCC (Gulf Co-operation 
Council) region through various options 
including strategic partnerships and/
or direct involvement with the relevant 
authorities while leveraging on the 
experience and know-how the company 
has developed in the sports, major events 
and entertainment sectors.
As part of its regional growth eff orts, 
the company actively engages with 
potential partners and authorities in the 
GCC, particularly in Saudi Arabia, which 
is witnessing substantial development of 
sports-related infrastructure, its listing 
prospectus had said.

SCFMS head highlights Syria’s 
interest in Qatari expertise to 
boost market development
QNA
Damascus

Chairman of the Board of Commis-
sioners of the Syrian Commission 
on Financial Markets and Securi-

ties (SCFMS), Dr Abdul Razzaq Qassem, 
said Syria seeks to benefi t from Qatar’s ad-
vanced expertise in fi nancial markets and 
the regulation of joint-stock companies, 
a step he said would support the devel-
opment of the Damascus Securities Ex-
change, enhance its effi  ciency, and boost 
its ability to attract investment.

In a statement to Qatar News Agency 
(QNA), Qassem said that co-operation 
with the Qatar Financial Markets Author-
ity (QFMA) represents an important op-
portunity for the exchange of expertise and 
the strengthening of institutional capacity. 
He added that the upcoming conference of 
the Union of Arab Securities Authorities, 
scheduled to be held in Tunisia, will in-
clude meetings with Qatari offi  cials to dis-
cuss prospects for joint co-operation.

He noted that the discussions are ex-
pected to focus on enhancing co-operation 
in key areas, including training, capacity 
building, and knowledge transfer, with the 
aim of benefi ting from Qatar’s pioneering 
experience in regulating, developing, and 
modernising fi nancial markets.

He explained that the resumption of 
trading on the Damascus Securities Ex-
change came after the adoption of a com-
prehensive set of regulatory and precau-
tionary measures aimed at ensuring an 
acceptable level of disclosure for investors 
and protecting them from unjustifi ed or 
irregular trading practices. He noted that 
a number of conditions and rules were im-
posed, which companies must fully com-
ply with before being allowed to resume 
trading, as part of broader eff orts to restore 
stability and order to the market.

He added that among the most promi-
nent requirements was the mandatory 
publication of audited and duly approved 
fi nancial statements for 2025. The Author-
ity also required the submission of govern-
ance reports and insider lists to ensure the 
availability of suffi  cient, transparent, and 
reliable information for investors prior to 
the resumption of trading.

Qassem further pointed out that, dur-
ing the initial phase of reopening, trading 
was limited to three sessions per week in 
order to maintain control and curb poten-
tial sharp price fl uctuations. In addition, 
large transactions were prohibited dur-
ing the fi rst month following the resump-
tion of trading. He emphasised that these 

measures were implemented to safeguard 
investors and preserve market balance.

The Chairman of the Board of Commis-
sioners affi  rmed that the Syrian Commis-
sion on Financial Markets and Securities 
carries out rigorous daily monitoring of 
market activity, noting that all recorded 
prices are reviewed at the close of each 
trading session. He explained that price 
controls have been adjusted by increasing 
the number of shares required to infl uence 
a company’s share price, a measure aimed 
at curbing manipulation and regulating 
price movements. Combined with contin-
uous monitoring, he said, these steps con-
tribute to maintaining orderly and regular 
trading.

He also revealed that a draft law on Is-
lamic bonds (sukuk) has been prepared 
and submitted to the relevant authorities, 
with the aim of establishing the legislative 
framework necessary to allow for the issu-
ance or listing of such instruments upon 
their introduction. In addition, a law gov-
erning investment funds, including their 
establishment and management, has been 
fi nalised and referred to the competent au-
thorities, expressing hope for its prompt 
approval.

Qassem further emphasised that the 
Damascus Securities Exchange is open to 
both Arab and foreign investment, stress-
ing that there are currently no restrictions 
on market entry. He explained that limita-
tions imposed under the previous system 
will be lifted, enabling investors to move 
funds into and out of the country with 
greater ease and fl exibility, without pro-
cedural obstacles. Such measures, he said, 
are expected to strengthen investor con-
fi dence and enhance the attractiveness of 
the Syrian market.

Dr Abdul Razzaq Qassem, chairman of 
the Board of Commissioners of the Syrian 
Commission on Financial Markets and 
Securities.
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