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Qatar has to move to revenue generating 
economy from spending state: Al-Kuwari
By Santhosh V Perumal
Business Reporter

Qatar has to move to a revenue gener-

ating economy from a spending state 

as it has already developed a robust 

fiscal policy framework, according to 

HE the Finance Minister Ali bin Ahmed 

al-Kuwari.

“We need to move from a spending 

economy to revenue generating 

economy,” the minister told students, 

faculty and guests at the Carnegie 

Mellon University Qatar’s Dean’s 

Lecture series.

The minister gave an overview of the 

role of his ministry in maintaining fis-

cal sustainability in the country.

Highlighting that Qatar has adopted a 

hybrid model of using hydrocarbons 

revenues and fiscal instruments as 

taxes; he said the fiscal policy is really 

to have a longer view on the revenues 

and expenditure of the country.

In this regard, HE al-Kuwari cited 

the example of Norway, which took 

a decision many years back that oil 

revenues would be channelled to 

sovereign welfare and doesn’t go to 

budget.

“We are using the oil and gas revenue 

to build future sustainability, which 

will come from two sources, fiscal 

measures and the Qatar Investment 

Authority (QIA); so it’s very important 

to have a very strong QIA that has suf-

ficient revenue to support the country, 

but we’re not saying QIA is going to 

spend in the fiscal. We are going to be 

ready to spend in the fiscal, but not to 

be there, the idea of the fiscal should 

be a standalone, and revenue should 

be coming from resources of the 

country, from taxation, customs, to 

have a very strong economy,” he said.

On the general budget, he said the 

biggest chunk of revenues comes 

from oil and gas but the ministry 

tends to forecast a very conservative 

price for oil.

In this regard, he said although 

analysts expected oil prices to remain 

range-bound around $65 a barrel, the 

ministry’s estimate was $55 to ensure 

fiscal sustainability and enhance resil-

ience against market fluctuations.

Highlighting that the International 

Monetary Fund (IMF) expects average 

annual growth of 4% for 2025; he said 

Qatar’s growth could peak this year at 

around 6% and then slowdown. “So 

this expansion is going to drive econo-

my and businesses in the country,” 

he added.

Milaha reports 
13.39% jump in net 
profi t to QR1.27bn 
in 2025; suggests 
45% cash dividend
Milaha has reported a 

13.39% year-on-year 
jump in net earnings to 

QR1.27bn in 2025 and recom-
mended 45% cash dividend.

The proposed dividend, which 
represents a payout ratio of 40% 
of 2025 net profi t, has to be ap-
proved by shareholders at the 
annual general assembly meet-
ing scheduled on February 17.

Operating revenues stood at 
QR3.33bn in 2025 compared to 
QR2.84bn in 2024.

Earnings per share increased 
to QR1.12 at the end of 2025 
against QR0.99 the previous 
year.

Milaha Gas & Petrochem’s 

net profi t increased by QR31mn 
compared with the same pe-
riod in 2024, largely driven by 
the non-recurrence of an im-
pairment recorded against two 
wholly-owned liquefi ed natural 
gas vessels in 2024. 

Milaha Off shore’s net profi t 
grew by QR107mn compared 
with the same period in 2024, 
driven by higher income from 
the full-year impact of vessels 
added in mid-2024 and addi-
tional project work.

Milaha Capital’s net profi t 
rose by QR7mn against the same 
period in 2024, due to lower 
impairment charges in its real 
estate unit more than off set-

ting reduced dividend income 
in investment unit, following a 
one-off  mid-year payout in 2024 
from local equities portfolio.

Milaha Trading’s bottom line 
increased by QR10mn compared 
with the same period in 2024, as 
higher ship chandlery income 
and lower inventory provisions 
outweighed the decline in heavy 
equipment sales and repairs.

However, Milaha Maritime & 
Logistics’ net profi t decreased by 
QR7mn against the same period 
in 2024, as improved perform-
ance from port operations joint 
arrangement was more than off -
set by the decline in results in the 
container shipping unit.

QNB Group completes largest QNB Group completes largest 
Qatar riyal–denominated bond Qatar riyal–denominated bond 
issuance in local marketissuance in local market
QNB Group announced yesterday the successful 
issuance of the largest Qatari riyal–denominated 
bond issuance executed in the local debt capital 
markets by a financial institution to date, 
exclusively offered to international investors.
The landmark issuance, with a total size 
of QR1bn, attracted strong interest from a 
diversified base of international investors, 
underscoring robust confidence in the 
institution’s financial position and in Qatar’s 
resilient financial system. The bond was issued 
with a tenor of one year and priced at a coupon 
of 4%.
QNB Group mandated Standard Chartered, DBS 
Bank, and QNB Capital as Joint Lead Managers 
to arrange this successful issuance. QNB Capital 
was appointed as the Listing Adviser.
The bonds are expected to be listed on the 
Qatar Stock Exchange (QSE) and registered with 
EDAA, Qatar’s Central Securities Depository, 
following completion of the relevant procedures, 
enhancing transparency, settlement efficiency, 
and secondary market accessibility.
The transaction marks a significant milestone 
for the development of Qatar’s domestic capital 
markets and reinforces QNB’s commitment to 
broadening the investor base for Qatari riyal 

instruments, while diversifying its funding 
sources and optimising its balance sheet.
It further highlights QNB’s role as a key 
contributor to the advancement of Qatar’s 
financial markets and its alignment with the 
objectives of the Qatar Central Bank and the 
goals of the Qatar National Vision 2030.

The landmark issuance, with a total size 
of QR1bn, attracted strong interest from a 
diversifi ed base of international investors, 
underscoring robust confi dence in the 
institution’s fi nancial position and in 
Qatar’s resilient fi nancial system

HE the Finance Minister Ali bin 
Ahmed al-Kuwari addressing 
the Carnegie Mellon University 
lecture series. 
PICTURE: Shaji Kayamkulam

Milaha’s operating revenues stood at QR3.33bn in 2025 compared to QR2.84bn in 2024, while 
earnings per share increased to QR1.12 at the end of 2025 against QR0.99 the previous year
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QSE defi es regional trend as key index falls 37 points
By Santhosh V Perumal
Business Reporter

Defying a general gaining trend in 
the region, the Qatar Stock Ex-
change (QSE) yesterday settled 37 

points lower on selling pressure particu-
larly at the telecom and banking counters.

The foreign institutions’ net buying 
weakened substantially as the 20-stock 
Qatar Index shed 0.33% to 11,285.13 
points, although it touched an intraday 
high of 11,376 points.

The Gulf institutions’ lower net buying 
also had its infl uence on the main market, 
whose year-to-date gains truncated to 
4.86%.

The local retail investors continued to 

be net sellers but with lesser intensity in 
the main bourse, whose capitalisation was 
down QR0.81bn or 0.12% to QR677.12bn 
mainly on microcap segments.

The domestic funds continued to be net 
profi t takers but with lesser vigour in the 
main market, whose trade turnover and 
volumes were on the increase. The foreign 
individuals were seen bullish in the main 
market, which saw as many as 0.01mn 
exchange traded funds (sponsored by 
AlRayan Bank and Doha Bank) valued at 
QR0.05mn trade across nine deals.

The Arab individuals continued to be 
net sellers but with lesser intensity in the 
main bourse, which saw a total of 0.9mn 
sovereign bonds valued at QR942.25mn 
change hands across three transactions.

The Gulf retail investors’ lower net 

profi t booking had its marginal eff ect on 
the main market, which saw no trading of 
treasury bills.

The Total Return Index shed 0.33%, the 
All Share Index by 0.18% and the All Is-
lamic Index by 0.26% in the main bourse.

The telecom sector index shrank 0.89% 
and banks and fi nancial services (0.67%); 
while transport surged 1.65%, real estate 
(0.64%), industrials (0.5%), insurance 
(0.29%) and consumer goods and services 
(0.14%).

As many as 23 gained, while 23 declined 
and eight were unchanged.

Major shakers in the main market in-
cluded Dukhan Bank, Mannai Corpora-
tion, QIIB, Qatar Islamic Bank, Ooredoo 
and Ahlibank Qatar. Nevertheless, Gulf 
Warehousing, Qamco, Zad Holding, Lesha 

Bank, QLM, Mekdam Holding, Industries 
Qatar, Aamal Company, United Develop-
ment Company, Barwa, Nakilat and Mi-
laha were among the movers in the main 
bourse. 

In the venture market, Techno Q saw its 
shares appreciate in value.

The foreign institutions’ net buying de-
clined substantially to QR51.54mn com-
pared to QR90.63mn the previous day.

The Gulf institutions’ net buying de-
creased considerably to QR13.73mn 
against QR38.05mn on January 26.

However, the foreign individuals turned 
net buyers to the tune of QR4.56mn com-
pared with net sellers of QR3.45mn on 
Monday.

The Qatari retail investors’ net sell-
ing weakened signifi cantly to QR43.33mn 

against QR66.25mn the previous day. The 
domestic funds’ net profi t booking shrank 
drastically to QR22.22mn compared to 
QR52.76mn on January 26.

The Arab individual investors’ net sell-
ing decreased marginally to QR4.1mn 
against QR4.59mn on Monday.

The Gulf retail investors’ net profi t 
booking eased perceptibly to QR0.19mn 
compared to QR1.63mn the previous day.

The Arab funds had no major net expo-
sure for the fourth straight session.

The main market saw a 15% jump in 
trade volumes to 164.21mn shares, 6% in 
value to QR545.37mn and 36% in deals to 
41,739.

In the venture market, a total of 0.04mn 
equities valued at QR0.08mn changed 
hands across nine transactions.

QCB issues Ijara Sukuk 
worth QR2.3bn
QNA
Doha

The Qatar Central Bank 
(QCB) yesterday issued 
government Ijara 
Sukuk on behalf of the 
Ministry of Finance, 
amounting to QR2.3bn.
According to QCB 
data, the maturities 
of the Sukuk varied 
as follows: QR1.150bn 

(as an addition to an 
existing issuance) for 
a 3-year term with a 
yield of 4.150%, and 
QR1.150bn (as an 
addition to an existing 
issuance) for a 5-year 
term with a yield of 
4.150%.
QCB explained in a 
post on the X platform 
that the total bids for 
the Sukuk reached 
approximately QR7bn.

According to QCB data, the maturities of the 
Sukuk varied as follows: QR1.150bn (as an 
addition to an existing issuance) for a 3-year 
term with a yield of 4.150%, and QR1.150bn 
(as an addition to an existing issuance) for a 
5-year term with a yield of 4.150%

Doha Legal Forum discusses QFC’s 
role as strategic gateway into Mena
QNA
Doha

The second day of Doha Legal Fo-
rum focused the role of the Qatar 
Financial Centre (QFC) as a stra-

tegic gateway for companies seeking to 
enter or expand in the Middle East and 
North Africa (Mena), in the framework 
of eff orts to strengthen the State of Qa-
tar’s position as a regional and global 
hub for business and investment.

The fi rst panel discussion highlight-
ed the legal and regulatory advantages 
off ered by QFC to foreign investors, in-
cluding tax incentives, dispute resolu-
tion mechanisms, and investment pro-
tection frameworks, in addition to the 
role of the common law framework in 
providing legal certainty for investors 
and international companies. Speakers 
noted that the role of Qatar Financial 
Centre extends to supporting regional 
market integration and strengthen-
ing connectivity with global markets, 
thereby creating economic and invest-
ment opportunities that contribute to 
sustainable development and the di-
versifi cation of the national economy.

In this context, Senior Legal Coun-
sel for Litigation at Qatar Financial 

Centre Authority Catriona Nicol said 
that the Centre off ers several reasons 
for companies to establish within it, 
most notably full foreign ownership, a 
relatively low tax rate of 10% on local 
profi ts, and an advanced legal frame-
work based on common law, in addi-
tion to an independent judicial and 
regulatory authority comprising in-
ternationally renowned judges.

She noted that the centre provides a 
safe and stable business environment, 
benefi ting from political and economic 
stability and global connectivity, making 

it an attractive investment platform and 
fertile ground for ambitious businesses.

For his part, General Council at 
Ooredoo Group Dr Georges Abi Saab 
said the Qatar Financial Centre was 
not merely a place to establish com-
panies, but a key platform for inter-
national business, where companies 
manage their intellectual property 
rights, supply agreements, and all op-
erational activities from Qatar, ben-
efi ting from advanced infrastructure, 
support, global connectivity, and legal 
and regulatory stability. He said that 

QFC contributes to achieving Qatar 
National Vision 2030 by supporting 
economic diversifi cation, innova-
tion, growth, and market connectivity, 
while attracting leadership talent and 
establishing local executive teams.

Meanwhile, Head of Economic Re-
search and Policy Advocacy at Invest 
Qatar Al-Anoud Marwan al-Mosleh 
highlighted that QFC provides a world 
class platform and serves as a gateway 
for investors to enter the Qatari economy 
and regional markets, enabling compa-
nies to easily serve the markets of Saudi 
Arabia, the United Arab Emirates, and 
Bahrain, benefi ting from advanced in-
frastructure and global transport links.

In turn, Registrar at Qatar Inter-
national Court and Dispute Resolu-
tion Centre Umar al-Azmeh said that 
Qatar Financial Centre has become 
a key platform for managing inter-
national business and contributes to 
supporting innovation and economic 
diversifi cation, while providing a legal 
and regulatory framework that gives 
investors confi dence and enables the 
management of operational activities 
and intellectual property agreements 
from Qatar, with continued operations 
across the Middle East and North Af-
rica region.

The second day of Doha Legal Forum focused the role of the Qatar Financial 
Centre as a strategic gateway for companies seeking to enter or expand in the 
Middle East and North Africa, in the framework of eff orts to strengthen the State 
of Qatar’s position as a regional and global hub for business and investment.









7Gulf Times
Wednesday, January 28, 2026

BUSINESS

Somali minister 
urges Qatari 
businesses to invest 
in his country
QNA
Doha

The Minister of Commerce 
and Industry of the Federal 
Republic of Somalia, Gamal 

Mohamed Hassan, called on Qa-
tari business owners to invest in 
his country, noting that Somalia 
off ers numerous promising in-
vestment opportunities across 
multiple sectors, alongside incen-
tives and facilities provided by the 
government for foreign investors.

The remarks came during a 
meeting held yesterday at Qatar 
Chamber (QC), which hosted a 
trade delegation from the Federal 
Republic of Somalia, headed by 
the Somali Minister of Commerce 
and Industry.

During the meeting, the Somali 
minister highlighted the country’s 
strategic location in the Horn of 

Africa, describing it as an impor-
tant gateway for regional trade.

He also welcomed strengthen-
ing co-operation between the pri-
vate sectors of the two countries 
through joint projects, invest-
ments, and trade partnerships, 
expressing his hope that QC would 
promote the investment opportu-
nities available in Somalia among 
the Qatari business community, 
as well as enhance communica-
tion between both sides to explore 
these opportunities.

For his part, Second Vice-
Chairman of QC, Rashid al-Ath-
ba, said the Qatar-Somalia rela-
tionship is robust, noting that the 
QC is ready to support the Somali 
side in investing in Qatar and to 
introduce Qatari business owners 
to the opportunities available in 
Somalia.

He emphasised that Qatar 
serves as a hub for a large region-

al market encompassing many 
neighbouring countries and invit-
ed Somali investors to explore in-
vestment opportunities in Qatar, 
which off ers world-class infra-
structure and leading investment 
prospects.

Meanwhile, QC board member 
Mohammed bin Ahmed al-Obaidli 
noted that Qatari business owners 
are keen to explore opportunities 
in Somalia, particularly in the sec-
tors of food security, tourism, in-
frastructure, real estate, banking, 
and fi nancial technology, among 
others.

The meeting also reviewed eco-
nomic and trade relations between 
Qatar and Somalia, ways to en-
hance them, as well as potential 
areas of cooperation between the 
private sectors of both countries, 
highlighting key sectors where 
investors from both sides can col-
laborate.

HE the Minister of Commerce and Industry Sheikh Faisal bin Thani bin Faisal al-Thani met yesterday with 
Minister of Commerce and Industry of the Federal Republic of Somalia Gamal Mohamed Hassan, who is 
currently visiting the country, reports QNA. During the meeting, the two sides discussed bilateral 
co-operation in the trade, investment, and industrial sectors, and explored ways to strengthen and 
develop them. They also addressed several issues of mutual interest.

Sheikh Faisal meets Somali commerce minister Qatar Chamber discusses trade and 
investment with Czech delegation
Qatar Chamber board member 

Ali bin Abdellatif al-Misnad held 

a meeting yesterday with a trade 

delegation from the Czech Republic 

comprising several companies 

operating in the energy sector

The delegation was headed by en-

gineer Ali al-Fatesh, director of the 

Czech Trade Promotion Agency of-

fice in Qatar. The meeting reviewed 

Qatar–Czech trade and investment 

relations and explored opportuni-

ties for co-operation between the 

Qatari business community and 

its Czech counterpart. During the 

meeting, Czech energy companies 

presented potential investment and 

partnership opportunities.

Al-Misnad lauded the strong 

Qatar-Czech trade relations across 

several sectors like trade, tourism 

and healthcare, stressing the Qatari 

private sector’s interest in expand-

ing co-operation and establishing 

trade and investment partnerships 

with Czech companies.

He affirmed Qatar Chamber’s 

support for such co-operation 

and its readiness to assist Czech 

firms seeking to enter the Qatari 

market, highlighting Qatar’s attrac-

tive investment environment and 

expressing hope for long-term part-

nerships between the two sides.

For his part, al-Fatesh noted that 

the delegation included five lead-

ing Czech energy companies keen 

to establish businesses in Qatar, 

form partnerships with Qatari firms, 

and benefit from the country’s 

economic incentives and advanced 

infrastructure.

Tasmu Accelerator startups generate 
total portfolio value of QR4bn
QNA
Doha

The Ministry of Communications 
and Information Technology 
(MCIT) has revealed that the 
total portfolio value of startups 
supported through the Tasmu 
Accelerator, launched under the 
Smart Qatar Tasmu Program, has 
exceeded QR4bn, underscoring 
Qatar’s strategic commitment to 
developing a competitive digital 
economy.
Director of the Digital Innovation 
Department at MCIT, Eman 
al-Kuwari, stated that the Tasmu 
Accelerator reflects the ministry’s 
vision to develop a digital 
entrepreneurship ecosystem by 
fostering innovation and enabling 
startups to achieve sustainable 
growth in line with priorities and 
the Qatar National Vision 2030.
She noted, during the Third 
Cohort Demo Day of the Tasmu 
Accelerator, that through the 
support of the Cohort Champions 
and strategic partners providing 
market-access services, the 
third cohort achieved 40% sales 
growth since joining the program 
and successfully generated local 

sales opportunities exceeding 
QR330mn within Qatar.
These results demonstrate the 
growing strength of the startup 
ecosystem and reaff irm MCIT’s 
ongoing eff orts to position Qatar 
as a regional hub for digital 
innovation and entrepreneurship, 
al-Kuwari said.
Since its inception, the Tasmu 
Accelerator has supported 75 
startups selected from more than 
2,200 applications submitted by 
founders from 78 countries.
Collectively, these startups 
have generated sales exceeding 
QR670mn, through 40 
companies registered in Qatar, 
highlighting the program’s role in 
enabling entrepreneurs’ to access 
the local market, facilitating 
investments within the country, 
and reinforcing Qatar’s position 
as a regional hub for high-growth 
digital companies.
MCIT organised the Third 
Cohort Demo Day of the Tasmu 
Accelerator, showcasing 10 
graduating startups presenting 
their digital solutions to off icials 
and entrepreneurs from Qatar’s 
ICT sector.
Three of the top-performing 
startups among the 10 

received financial awards 
from the Cohort Champions in 
recognition of their excellence 
in providing innovative digital 
solutions, with each receiving 
QR200,000.
The third cohort of Tasmu 
Accelerator attracted over 1,100 
applications from 78 countries, 
from which 47 startups were 
selected for the pre-acceleration 
phase, and 26 startups advanced 
to the acceleration phase.
Over a six-month intensive 
journey, participating startups 
benefited from a structured 
program combining investment 
facilitation, sales support, 
capacity-building workshops, and 
access to specialised talent, tools, 
and sector expertise.
The Tasmu Accelerator is part of 
MCIT’s broader eff orts to advance 
digital innovation and harness 
emerging technologies in 
support of Qatar National Vision 
2030. By translating strategic 
investments in innovation 
into tangible outcomes, the 
program contributes to building 
an advanced, diversified, and 
knowledge-based economy, 
powered by trusted, high-impact 
digital solutions.

The Minister of Commerce and Industry of the Federal Republic of Somalia, Gamal Mohamed Hassan, has 
called on Qatari business owners to invest in his country, noting that Somalia off ers numerous promising 
investment opportunities across multiple sectors, alongside incentives and facilities provided by the 
government for foreign investors.

Mosanada progressing well on JV establishment in Saudi Arabia

The Qatar Stock Exchange-listed Mosanada Facilities 

Management Services is progressing well towards estab-

lishing a joint venture with a strategic partner in Saudi 

Arabia, as part of its regional expansion approach.

The recently listed company is currently working 

with its partner to advance the proposed partnership 

arrangements and to proceed with the preparation of 

the relevant incorporation documentation and related 

preparatory work.

The completion of the establishment of the partnership 

remains subject to the fulfilment of applicable regula-

tory and procedural requirements in Saudi Arabia.

The initiative is intended to support the development 

and delivery of specialised facilities management 

services for projects in the sports, entertainment, and 

events sectors in Saudi Arabia, through a partnership-

based operating structure with a local partner with an 

established standing and market experience.

Mosanada will provide an update on the progress of the 

establishment and initiation of operations as soon as the 

regulatory and procedural requirements are completed, 

said its communique to the QSE bourse.

Its listing prospectus had said the company was 

exploring opportunities to expand its business in 

the GCC (Gulf Co-operation Council) region through 

various options including strategic partnerships and/

or direct involvement with the relevant authorities 

while leveraging on the experience and know-how the 

company has developed in the sports, major events 

and entertainment sectors.

Qatar Chamber board member Ali bin Abdellatif al-Misnad during a meeting with a trade delegation from the 
Czech Republic.
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QCB governor meets Goldman 
Sachs asset management chief

HE the Governor of the Qatar Central Bank (QCB), Sheikh Bandar bin Mohammed bin Saoud 
al-Thani, has met Marc Nachmann, the global head of asset and wealth management at Goldman 
Sachs, to discuss recent financial and investment developments. The meeting took place in Doha 
yesterday and focused on key trends in global financial markets and investment opportunities. 

Qatar poised to 
leapfrog into agentic 
retail, says 
LuLu top executive
By Peter Alagos
Business Editor

Qatar’s unique mix of 
digital infrastructure, 
young demographics, 

and high-income economy 
could allow it to skip tradi-
tional e-commerce stages and 
move directly into agentic AI-
driven retail, according to a 
top offi  cial of LuLu Group.

“Many people believe that 
concepts like agentic technol-
ogy are new and will become 
widely accepted. However, I 
feel that’s not the case; tech-
nology has always existed. 
Today, it’s more about a coun-
try’s readiness to embrace it,” 
stated LuLu Group Global di-
rector Dr Mohamed Althaf.

“This is where Qatar stands 
out from other nations. Given 
its size, geography, and the 
focus of its economy, Qatar is 
well-positioned to implement 
these technologies eff ectively. 
As a result, they can poten-
tially leapfrog many steps that 
other countries might have 

to take to adopt agentic so-
lutions,” Dr Althaf told Gulf 
Times.  

Speaking about payment 
gateways leading the way, Dr 
Althaf said that, unlike other 
markets where payment sys-
tems lag behind commerce 
adoption, Qatar is prioritis-
ing agentic payment gate-
ways fi rst. He emphasised 
that “there is much discus-

sion about making agentic 
pay available from Qatar” and 
that trust infrastructure is be-
ing prioritised by authorities 
in Qatar.

Dr Althaf also underscored 
that while readiness is high, 
“cybersecurity will deter-
mine the pace of adoption.” 
He explained, “If I leave my 
system open for 100 bots to 
crawl, the readiness must be 

from a cybersecurity point 
of view.” Speaking about ef-
fi ciency versus human over-
sight, Dr Althaf pointed out 
that agentic retail could be-
come “ruthless,” with bots 
always choosing the cheapest 
option. He noted that LuLu’s 
counter-strategy is to keep 
the “Human-in-the-Loop” 
(HITL) framework in mind. 

“Whatever we do, we will 
keep the human element, so 
that nothing gets done on its 
own,” he further explained. 
Dr Althaf stated that retailers 
rarely invent technology but 
are the ones that are quick to 
adopt it once proven, citing 
barcodes and QR codes.  

According to Dr Althaf, 
LuLu is looking to implement 
agentic AI fi rst in back-end 
processes — receiving, logis-
tics, and B2B events — before 
rolling it out to customers. 
“Our priority will not be in 
the customer-facing aspect...
we will get into the agentic 
space much faster in B2B,” Dr 
Althaf said.  

Dr Althaf shared les-
sons from past hype cycles, 
comparing agentic retail to 
blockchain and the metaverse 
— technologies, he noted, 
“promised revolutions but 
delivered unevenly.” 

“Even if agentic commerce 
will not happen as we envis-
age, the backbone of that 
technology will defi nitely im-
pact our lives,” he said.

LuLu Group Global director Dr Mohamed Althaf.

LuLu is looking to implement agentic AI fi rst in 
back-end processes — receiving, logistics, and B2B events 
— before rolling it out to customers. “Our priority will 
not be in the customer-facing aspect...we will get into the 
agentic space much faster in B2B,” Dr Althaf said

Speaking about payment 
gateways leading the 
way, Dr Althaf said that, 
unlike other markets 
where payment systems 
lag behind commerce 
adoption, Qatar is 
prioritising agentic 
payment gateways fi rst

Beema reports 12.9% rise in net 
profi t to QR95.6mn in 2025
Beema (Damaan Islamic Insurance 
Company) has reported 12.9% year-on-
year increase in net profit to QR95.6mn 
in 2025.
This reflects ongoing business growth 
and disciplined operational management, 
underpinning continued value creation 
for shareholders, it said, adding earnings-
per-share rose to QR0.48, up from QR0.42 
the previous year.
Recognised Takaful contributions 
amounted to QR605.2mn, representing 
a 28.3% jump on an annualised basis. 
Performance was supported by growth 
across all core business lines.
The takaful and health segment increased 
to QR296.2mn from QR238.6mn the prior 
year, fire and general accident rose to 
QR140.3mn from QR104.3mn, and motor 
increased to QR151.2mn from QR120mn 
over the same period.
Net Investment Income rose by 31.6% 
year-on-year to QR49.1mn in 2025. Of 
this amount, QR30.2mn was attributable 
to policyholders, while QR18.9mn was 
attributable to shareholders.
The increase reflects Beema’s disciplined 
and diversified investment approach, 
with a continued focus on capital 
stability and consistent investment 
performance for both policyholders and 
shareholders.
“The year 2025 reflected disciplined 
execution and financial resilience for 
Beema. Growth in recognised takaful 

contributions, investment income, and 
shareholders’ net profit demonstrates 
the strength of our operating model and 
the eff ectiveness of our underwriting and 
investment discipline,” said Nasser al-
Misnad, chief executive off icer of Beema.
Policyholders’ funds remained “stable” 
during the year, supported by disciplined 
underwriting practices, reinsurance 
arrangements, and investment income 
attributable to policyholders.
As of December 31, 2025, investments 
measured at fair value reached QR1.03bn 
compared to QR837.3mn a year earlier, 
reflecting the continued allocation of 
capital into the investment portfolio.
Shareholders’ equity rose to QR619.2mn, 
supported by retained earnings and a 
positive fair value reserve, reversing the 
negative balance recorded at December 
31, 2024.
The company maintains a debt-free 
balance sheet and a strong liquidity 
position. The solvency ratio stood 
at 340% at the end of December 
2025, above applicable regulatory 
requirements.
“Supported by a debt-free balance 
sheet, strong liquidity, and a prudent 
risk management framework, we remain 
focused on delivering sustainable value 
while maintaining our responsibilities to 
policyholders and shareholders within 
Qatar’s Islamic insurance sector,” al-
Misnad said.

Qatar to see addition of 
2,126 hotel rooms this 
year: Knight Frank
By Santhosh V Perumal
Business Reporter

Qatar’s hospitality sector is set to 
see an addition of 2,126 rooms 
this year, reinforcing the country’s 

expanding tourism base and continued 
recovery in travel demand, according to 
Knight Frank, a London based leading glo-
bal property consultancy.

“Qatar’s quality hotel room supply 
stood at 42,555 keys in 2025, with a further 
2,126 rooms expected to be delivered in 
2026, taking total supply to 44,681 keys,” 
Knight Frank said in its latest report.

By 2028, it forecasts total room supply 
to grow to 45,569 keys, refl ecting a grow-
ing, albeit moderating pipeline.

The report said tourist arrivals in-
creased to 5.09mn in 2025, up from 4.91mn 
in 2024, representing a 4% year-on-year 
growth.

Supported by this improvement in 
demand, Qatar’s hotel performance 
strengthened over the year, with ADRs 
(average daily rates) rising by 1.9% to 
QR443, occupancy increasing by 3.3% to 
70.1%, and RevPAR (revenue per available 
room) climbing by 5.3% to QR311.

The growing popularity of Qatar’s ex-
periential and leisure destinations is also 
refl ected in rising tourist numbers, the re-
port noted.

Knight Frank said Qatar’s retail sec-
tor, like others globally, is increasingly 
experience-led, with landlords and retail-
ers placing greater emphasis on events, 
activations and pop-up concepts to drive 
footfall and strengthen dwell time, which 
supports leasing performance in well-lo-
cated schemes.

Retail lease rates declined by 2.6% in 
2025, with the market averaging QR199 
per sq m per month, refl ecting the ongo-
ing repricing as occupiers remain selective 
and supply continues to creep up.

Lifestyle retail continues to command 
the highest rents at QR265 per sq m per 

month, followed by prime malls (line 
stores) at QR205, underlining the strength 
of dominant, footfall-led destinations.

Meanwhile, secondary malls are facing 
challenges as newer lifestyle destinations 
such as Lusail Boulevard and The Pearl at-
tract more tenants.

“Demand is being further fuelled by Qa-
tar’s expanding tourism base and the coun-
try’s growing appeal as a tourism destina-
tion, driven by enhanced infrastructure, 
global events and ongoing investments in 
hospitality and leisure,” said Amar Hus-
sain, Associate Partner – Research, Middle 
East and North Africa, Knight Frank.

The report said Qatar’s offi  ce market 
saw grade-A rents ease by 1.4% in the 12 
months to four quarter (Q4) of 2025. The 
average rental rate now stands at QR90 per 
sq m per month, refl ecting a more com-
petitive leasing environment as supply ex-
pands and occupier requirements evolve.

“Demand remains concentrated in 
prime locations, with West Bay – Prime 
achieving the highest rents at QR108, fol-
lowed by the Marina District at QR96, and 
other districts in Lusail averaging QR90.

Performance in secondary areas contin-
ues to lag, with rents in locations such as 
the C/D Ring Road averaging QR68, con-
tributing to ongoing downward pressure 
across non-prime submarkets,” it said.

“Economic diversifi cation in line with 
Qatar’s National Vision 2030 is supporting 
job growth and offi  ce demand, especially 
in the tech, green energy, and services 
sectors. These occupiers are increasingly 
seeking high-specifi cation, modern build-
ings with advanced facilities, and we are 
seeing a clear shift towards prime loca-
tions in Doha and Lusail, pulling tenants 
away from older stock. 

This demand is also translating into 
rising interest in serviced offices and co-
working spaces, especially from start-
ups and small and medium enterprises 
seeking shorter lease terms and adapt-
able layouts,” said Adam Stewart, Part-
ner – Head of Qatar.

Qatar highlights investment appeal at Doha Legal Forum

QNA
Doha

Qatar has strengthened its po-
sition as a regional and global 
investment hub by building a 

robust legal and regulatory environ-
ment that supports business growth 
and protects investors’ rights, a sen-
ior government offi  cial has said.

Speaking at the Doha Legal Forum 
2026 yesterday, HE the Minister of 
State for Foreign Trade Aff airs, Dr 
Ahmed bin Mohammed al-Sayed, said 
Qatar’s external trade policy serves as 
a key gateway connecting the country 
to global markets.

Addressing a panel titled “Towards 
a Flexible Regulatory Environment to 
Support Trade and Investment in the 
Digital Economy Era”, His Excellency said 
the government had focused on creat-
ing clear and eff ective legal frameworks, 
supported by Qatar’s active membership 
in the World Trade Organisation and its 
participation in the UN Commission on 
International Trade Law. 

He noted that Qatar has signed more 
than 109 international agreements 
and treaties aimed at encouraging 
and protecting foreign investment. Dr 
al-Sayed stressed that foreign trade 

extends beyond the movement of 
goods, describing it as an integrated 
system designed to attract investment 
through fl exible legislation, simpli-
fi ed procedures and the use of modern 
technologies. These measures, he said, 
help ensure investor protection and 
improve economic effi  ciency.

He also underlined the importance of 
benefi ting from the expertise of major 
international companies, transferring 
knowledge and technology, and devel-
oping the local private sector. Attract-
ing investment, he said, is not limited 
to capital infl ows but also includes skills 
and experience that contribute to na-
tional economic growth.

Qatar has introduced several laws and 
initiatives to enhance its investment 
climate, including legislation govern-
ing foreign investment and free zones, 
as well as programmes to support en-
trepreneurs and start-ups. The country 
has also worked to facilitate partnerships 
between Qatari and foreign investors. 
According to Dr al-Sayed, Qatar off ers 
a stable legislative environment, trans-
parent procedures and fl exible dispute 
resolution mechanisms, making it an 
attractive destination for investors and 
supporting economic integration with 
global markets. These eff orts, he said, 
align with Qatar National Vision 2030, 
which aims to build a diversifi ed, knowl-
edge-based economy less dependent on 
natural resources.

He added that protecting property 
and investor rights remains a corner-
stone of Qatar’s economic policy, with 
modern legislation designed to ensure 
speed, clarity and stability, thereby 
boosting investor confi dence and 
long-term business sustainability.

Dr al-Sayed said Qatar continues 
to leverage its international partner-
ships to enhance competitiveness, 
develop investment infrastructure and 
align domestic laws with international 
standards, strengthening its global in-
vestment reputation.

HE the Minister of State for Foreign 
Trade Aff airs, Dr Ahmed bin 
Mohammed al-Sayed.
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