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Qatar set to see sharp 
economic upturn from 
2026 underpinned by 
LNG production boost, 
says fDi Intelligence
By Pratap John
Business Editor 

Qatar is doubling down on gas production to se-
cure its future, fDi Intelligence said and noted 
the country’s economic growth is to be sus-

tained by natural gas, unlike other GCC countries. 
“Rising global trade tensions and a darkening geo-

political landscape have done little to disrupt Qatar’s 
steady, if subdued, economic trajectory. 

“But that subdued pace may soon give way, as the 
country enters the post-2022 FIFA World Cup era by 
doubling down on its natural gas riches to secure its 
future,” fDi Intelligence said in a recent report pre-
pared by James King.

In contrast to its regional fossil fuel-exporting 
peers, Qatar is leaning into its energy advantage, 
which includes the world’s third-largest reserves of 
natural gas, to underwrite the long-term health of its 
public fi nances and economic security.

In particular, the authorities aim to nearly double 
total liquefi ed natural gas production over the next 
fi ve years, a move that will sustain hydrocarbons’ sig-
nifi cant role in the broader economy, while boosting 
growth over the medium to long term.

According to data from S&P Global Ratings, the hy-
drocarbon sector accounts for about 37% of nominal 
GDP in Qatar, which is higher than both the UAE at 
25% and Saudi Arabia at 30%. 

While Qatar’s bet on LNG promises strong growth 
in the coming years, it is having little impact on the 
country’s immediate outlook. For now, the domestic 
economy remains in a holding pattern. 

The completion of World Cup-related infrastruc-
ture projects, combined with reduced government 
spending and stagnant LNG output, has slowed eco-
nomic momentum in recent years, with GDP growth 
hovering in the low single digits since 2023. 

The World Bank expects the economy to grow by 
2.4% this year, supported in part by a steady non-
hydrocarbon sector performance, which is forecast to 
outpace the broader economy at 3.3%.

fDi Intelligence noted that the World Bank expects 
a sharp economic upturn beginning in 2026, driven by 
rising hydrocarbon revenues, with GDP growth fore-
cast to reach 5.4%, followed by 7.6% in 2027.

“This acceleration will be underpinned by a major 
increase in LNG production, set to rise from 77mn to 
142mn tonnes per year, supported by massive invest-
ment in the North Field, the world’s largest natural 
gas deposit. 

“As a result, the government aims to raise Qatar’s 
share of the global LNG market from around 20% to 

nearly 25%, according to research from Rice Univer-
sity’s Baker Institute,” fDi Intelligence pointed out.

Additional volumes are expected to start coming 
online from late 2025, with capacity scaling up incre-
mentally through the end of the decade. 

Amid global trade tensions, Qatar’s bet on LNG ap-
pears largely insulated from rising tariff  risks, thanks 
to US exemptions on fossil fuel imports and the fact 
that most of its LNG is exported to Asia.

“Yet Qatar’s strategy, which assumes sustained 
LNG demand over the coming decades, is not without 
risks. 

For one, the looming possibility of a near-term glo-
bal oversupply threatens to bring down prices. The 
International Energy Agency expects a “surplus of 
supply over demand until 2040”. 

But Jim Krane, Diana Tamari Sabbagh fellow for 
energy studies at Rice University, says Qatar is well 
placed to endure this kind of problem. 

“The forecast glut of LNG will likely materialise, 
but it won’t last forever,” he says. “Eventually the 
market should work out in the Qatar’s favour, given 
the massive and super low-cost reserves they enjoy, 
and its central location between major markets.”

Other challenges also loom for Qatar’s long-term 
LNG ambitions, particularly as the world accelerates 
towards a low-carbon future, fDi Intelligence noted. 

State energy giant QatarEnergy aims to reduce the 
carbon intensity of its upstream LNG operations by 
25% by 2035, and those of its LNG facilities by 35% 
over the same period, by boosting CCUS capacity tar-
gets, among other changes, fDi Intelligence pointed 
out.

LuLu Retail net profit jumps 9.1% to $127mn in H1
LuLu Retail has reported a solid 9.1% 

year-on-year increase in net profit to 

$127mn in the first half (H1) of 2025.

It has declared an interim dividend of 

$98.4mn (3.5 fils per share), corre-

sponding to a payout ratio of 78% of 

H1-2025 distributable profits — consist-

ent with the IPO (initial public off ering) 

dividend policy.

“Our steady and resilient H1-2025 

performance is a testament to our 

well established growth pillars, 

enabling record sales and margin 

improvements. We expect our growth 

momentum to persist as we focus 

on expanding our store network, 

launching new outlets, enhancing 

operational eff iciency, and unlocking 

further potential through private label 

and E-commerce off erings,” said Saifee 

Rupawala, chief executive of LuLu Re-

tail. Revenues rose to $4.1bn (up 5.9% 

year-on-year), and like-for-like sales 

increased by 3.8%, driven by robust 

performance across key categories.

In the second quarter (Q2) of 2025, the 

company reported revenues of $2bn, 

up 4.6% on an annualised basis with a 

strong sales growth. This performance 

was bolstered by continued growth 

in private label and the e-commerce 

category.

Private label grew 3.5% year-on-year, 

accounting for 29.7% of retail revenue; 

while e-commerce maintained its 

momentum with sales up 43.4% to 

$108mn, representing 5.6% of retail 

revenue. Gross profit increased 6.5% 

year-on-year to $468mn.

Earnings before interest, taxes, 

depreciation and amortisation (Ebitda) 

grew 7.6% to $204mn and Ebitda 

margins improved by 28 basis points 

in Q2-2025.

The Happiness loyalty programme 

added 1mn new members during the 

quarter, bringing total membership 

to 7.3mn. LuLu Retail said seven new 

stores were opened in H1-2025 plus 

4 more in July, taking the total to 259 

with full-year target of 20 new stores 

remaining on track.

The UAE (largest market) showed 

Q2 revenue grow 9.4% year-on-year, 

driven by continued high demand for 

fresh food and supported by LuLu’s 

omnichannel strategy.

In Saudi Arabia, revenue grew 3.8% on 

an annualised basis, aided by strong 

electrical goods sales and new store 

openings and in Kuwait, revenue rose 

4.9%; consistent positive performance.

Founded in 1974, LuLu Retail, together 

with its subsidiaries, is the largest full-

line retailer in the Gulf Co-operation 

Council (GCC) by selling space, sales, 

and store count, operating 256 hy-

permarkets, express, and mini-market 

stores across the region.

The group supports a robust e-

commerce presence via its mobile app, 

online storefront, and partner chan-

nels. Serving more than 690,000 daily 

shoppers from 130 nationalities, LuLu 

sources products from 85 countries 

and operates 19 on-the-ground sourc-

ing off ices. Its strong brand reputation 

across the GCC fuels store growth, 

network expansion, and elevated 

customer loyalty.

GIS reports 14% jump H1 
net profit to QR408mn
Gulf International Services 
(GIS) – the holding entity of Gulf 
Drilling International (GDI), Gulf 
Helicopters (GHC), Al Koot and 
Amwaj – has reported a 14% year-
on-year increase in net profit to 
QR408mn in the first half (H1) of 
2025.
Earnings per share rose to 
QR0.219, up from QR0.192 in 
H1-2024, reflecting the group’s 
continued operational momentum 
and eff ective strategic execution.
The group posted a strong 17% 
jump in revenue to QR2.47bn in 
H1, primarily driven by robust 
performance across all the 
segments.
As of June 30, 2025, the group 
continued to demonstrate 
financial resilience, maintaining 
strong total assets of QR11.7bn 
and a solid cash position of 
QR0.9bn. While total cash fell 24%, 
primarily on the 2024 dividend 
payout and loan repayments by 
the drilling segment, the group’s 
overall liquidity and balance sheet 
strength remained “stable”, GIS 
said.
GDI recorded solid revenue 
gains of 36% to QR987mn in 
H1-2025, driven primarily by 
strong contributions from the 
off shore operations. This growth 
was largely attributed to the 
acquisition of three jack-up rigs, 

which significantly enhanced 
the segment’s financial results 
through the full consolidation 
of Gulf Drill and Gulf Jack-Up 
revenues. Additionally, the lift boat 
and barges segment supported 
the upward trend, benefiting from 
improved rig utilisation level.
The segment’s net profit shot up 
56% year-on-year to QR141mn, 
primarily driven by robust revenue 
growth.
However, the increase in profit 
was partially off set by higher 
finance costs, stemming from the 
additional loan secured to fund 
the acquisition of three jack-up 
rigs, besides higher general 
and administrative (G&A) costs 
related to consultancy fees to 
support ongoing operational 
initiatives.
GHC’s revenues were up 7% 
year-over-year to QR612mn in H1 
on improved performance in the 
maintenance, repair, and overhaul 
(MRO), supported by third-party 
engine repair activities.
Additionally, the Turkish 
subsidiary, RSA, contributed 
positively due to increased flying 
hours. However, the overall 
revenue increase was partially 
off set by the completion of 
certain international contracts, 
including those in Libya, Oman, 
and Morocco.

Net profit however fell 6% 
year-on-year to QR176mn due 
to higher operational costs 
related to maintenance activities, 
as well as an increase in G&A 
costs for consultancy fees and 
administrative costs associated 
with the AW-139 aircrafts 
acquisitions. Additionally, the 
other income was lower compared 
to the previous year, which has 
benefited from one off  insurance 
claim recoveries.
Al Koot reported an 8% annual 
jump in revenue to QR655mn in 
H1 on account of newly secured 
contracts within the medical line 
of business, which contributed 
positively to the segment’s overall 
performance.
Segmental net earnings were 
down 9% to QR70mn due to 
higher net claims incurred from 
both the medical and general 
insurance segment in addition to 
marginal increase in general and 
administrative expenses due to 
higher staff  costs.
The catering segment’s share of 
revenue shot up 6% year-on-year 
to QR216mn on higher revenue 
reported from the catering and 
other support and food trading 
services. The segment share of 
net profit witnessed 32% increase 
to QR15mn owing to improved 
revenue stream.

A view of the Ras Laff an Industrial City, Qatar’s 
principal site for production of liquefied natural 
gas and gas-to-liquids. fDi Intelligence notes 
that the World Bank expects a sharp economic 
upturn beginning in 2026 in Qatar, driven by rising 
hydrocarbon revenues, with GDP growth forecast to 
reach 5.4%, followed by 7.6% in 2027.

QSE announces no changes 
to components in its indices
By Santhosh V Perumal
Business Reporter

The Qatar Stock Exchange (QSE) 
has reviewed its indices in its 
quarterly exercise and decided 
to maintain status quo in the 
components.
“There will be no change in the 
QE Index constituents,” a QSE 
spokesman said, announcing 
the results of September 2025 
quarterly review.
Any constituent exceeding 15% 
weight in the index as of market 
close on August 31 will have its 
weight capped at the 15% level 
and excess weight allocated to 
remaining stocks proportionately.
Accordingly, the indicative 
weightings for the index as of 
September 1, 2025 will be such 
that QNB and Qatar Islamic Bank 
(QIB) will have the highest 15% 
weight each, Industries Qatar 

(12.92%), Commercial Bank and 
Nakilat (5.64% each), AlRayan 
Bank (5.75%), Ooredoo (5.22%), 
QIIB (4.98%), Dukhan Bank 
(4.63%), Woqod (4.17%), Milaha 
(4.04%), Qatar Electricity and 
Water or QEWS (3.51%), Mesaieed 
Petrochemical Holding or MPHC 
(2.44%), Doha Bank (2.41%), 
Barwa (2.04%), Gulf International 
Services or GIS (1.72%), Vodafone 
Qatar (1.68%), Qamco (1.38%), 
Estithmar Holding (1.19%) and 
Ezdan (0.64%).
The weightings are based on August 
12, 2025, closing prices and index 
free float shares figures and are 
subject to change (due to price 
movement and corporate actions). 
The QSE will notify of final index free 
float figures and capping factors 
following market close on August 31.
The index free-float for a stock 
is total outstanding shares 
minus shares directly owned by 
government and its aff iliates, 

those held by founders and board 
members and shareholdings 
above 10% or greater of the total 
outstanding (except those held by 
those held by pension funds in the 
country).
Both Qatar Index and QE Total 
Return Index have identical 
composition, the QSE said.
Highlighting that there will be no 
change in the Al Rayan Islamic 
Index constituents, the committee 
said IQ will have 15% weight, 
followed by QIB (12%); AlRayan 
Bank (10%); Ooredoo and Dukhan 
Bank (7.5% each); QIIB, QEWC, 
Milaha, Vodafone Qatar, Woqod, 
MPHC, United Development 
Company and Barwa (5% each); 
Qamco and Estithmar Holding 
(2.5% each); Medicare Group, 
Baladna, Ezdan, Al Meera, Qatar 
National Cement and Qatar Islamic 
Insurance (0.5% each).
There will also be no change in the 
All Share Index constituents.

LuLu Retail has declared an interim dividend of 
$98.4mn (3.5 fi ls per share), corresponding to a payout 
ratio of 78% of H1-2025 distributable profi ts — consistent 
with the IPO dividend policy
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Saudi fund’s $8bn hit spotlights 
struggles over giga-projects
Bloomberg
Riyadh

Saudi Arabia’s sovereign wealth fund cut the 
value of major projects on its books by $8bn 
last year, highlighting the challenges facing the 
kingdom as it races to diversify away from oil.
The Public Investment Fund valued its giga-
projects that include the futuristic city Neom 
and tourism ventures like Red Sea Global at 
241bn riyals ($64.2bn) as of end-2024, over 
12% lower than the previous year. Annualised 
returns since 2017 fell to 7.2% from 8.7% a year 
earlier.
Still, overall assets under management rose 19% 
to $913bn, solidifying the PIF’s position as one 
of the world’s biggest state-backed investors. 
It recently raised its 2030 target for assets to 
$2.67tn, up from a previous goal of $1.87tn. The 
fund’s assets were boosted by a nearly 60% 
surge in the value of its Saudi equity holdings, 
which rose to about $330bn. However, its 
international capital markets program declined 
by nearly 32% to around $35bn.
PIF helms Saudi Arabia’s Vision 2030 plan, 
which includes dozens of mega projects such 
as Neom in the kingdom’s northwest. That 
mission is becoming more challenging as the 
government runs fiscal deficits and reins in 
spending amid lower oil prices. Earlier this 
year, the PIF said its net profit fell by more 
than half, hurt by high rates, inflation and 
impairments on some projects.
The fund, chaired by Crown Prince Mohammed 
bin Salman, deployed nearly $57bn across 
priority sectors last year, it said in the 

statement. International investments made up 
17% of its portfolio, down from around a fifth of 
total holdings last year. That’s in line with PIF’s 
previously stated plan to reduce the share of 
global investments, though it has stressed that 
the absolute dollar value of overseas deals is 
expected to grow.
The fund diversified its funding sources last 
year, raising $9.83bn in public debt and an 

additional $7bn in private debt, according to 
the statement. Still, cash and cash equivalents 
at the end of the year dropped 5% to around 
$60bn.
The PIF has grown into one of the world’s 
largest sovereign wealth funds, but unlike 
peers such as the Abu Dhabi Investment 
Authority and Norway’s Norges Bank 
Investment Management, it has focused on 
driving Saudi Arabia’s economic diversification 
and building national champions. Norway’s 
wealth fund — the world’s largest — reported 
a 6.4% return in the second quarter, its best 
performance since late 2023, propelled by 
stock-market gains.

Turkiye central bank 
says interest rate cuts 
not on ‘autopilot’
Bloomberg
Istanbul

Turkiye’s central bank said its 
monetary policy isn’t on a 
preset path, providing little 

indication on the size of future in-
terest-rate cuts after it began low-
ering borrowing costs last month.

Governor Fatih Karahan on 
Thursday pledged to keep a tight 
policy stance, saying that policy-
makers will assess the level of rates 
at each individual meeting, looking 
at actual infl ation, expectations and 
risks to the outlook.

“We’re absolutely not on auto-
pilot,” Karahan said during a press 
conference in Istanbul, where he 
unveiled his latest infl ation fore-
casts. “Current expectations are 
above our infl ation forecasts. This 
continues to pose a risk to disinfl a-
tion and requires us to maintain our 
tight and determined stance.” 

The bank’s quarterly infl ation 
report is closely monitored by in-
vestors, who take cues from any 
changes to offi  cial predictions as 
they try to gauge the likely policy 
path. Karahan said the bank’s year-
end infl ation target remained at 
24% for 2025, while putting its pre-
dicted infl ation within a range of 
25%-29%.

He also raised his end-2026 tar-
get by four percentage points to 
16%, citing food costs and price 
inertia. The monetary policy chief 
provided little guidance when 
asked whether policymakers would 
consider cuts similar in size to last 
month’s 300-basis-point reduc-
tion at the remaining three meet-
ings of this year.

“It’s positive that the central 
bank raised its projection range 
for both this year and next. More 
realistic fi gures are important for 
them to restore market confi dence,” 
Batuhan Ozsahin, chief execu-
tive offi  cer of Istanbul-based asset 
manager Ata Portfoy, said.

Karahan said the bank would 
start providing separate sets of 
short-term forecasts and interim 
targets, a departure from the cur-
rent convention. In the past, the in-
fl ation report only included projec-
tions that were taken by investors 
as short-term targets. The bank’s 
offi  cial mandate is to bring infl ation 
rate down to 5%.

“The Central Bank of the Re-
public of Turkiye has rebranded its 
infl ation forecast so that it’s now 
an interim target, a move aimed at 
rebuilding credibility with mar-
kets,” Bloomberg Economics’ Selva 
Bahar Baziki said. “We think the 
central bank’s policy guidance from 
the new infl ation forecast backs our 
baseline view for a contained easing 
of the policy rate.” 

Infl ation rates have been above 
the midpoint of the bank’s range 
of expectations unveiled in May, 
Karahan said. The composition of 

domestic demand remains “bal-
anced” as a result of the bank’s pol-
icy stance and policymakers aren’t 
considering any easing of credit 
growth limits, he said.

The Turkish lira was steady dur-
ing the governor’s press conference, 
trading at 40.7881 per the US dollar 
at 11.38am local time.

The central bank resumed lower-
ing borrowing costs in July for the 
fi rst time in four months and kept 
the door open for further cuts. Poli-
cymakers had to reverse an earlier 
cycle of rate reductions to stem a 
market fallout after a political spat 
triggered by the jailing of Istanbul 
mayor.

Keeping Turkish assets attrac-
tive has been a challenge since, 
with foreign outfl ows from Turkish 
stocks and government debt reach-
ing nearly $4bn through August 1, 
according to the most recent offi  cial 
data.

Turkish Central Bank Governor Fatih Karahan.

PIF helms Saudi Arabia’s Vision 
2030 plan, which includes dozens of 
mega projects such as Neom in the 
kingdom’s northwest. That mission 
is becoming more challenging as 
the government runs fi scal defi cits 
and reins in spending amid lower 
oil prices. Earlier this year, the PIF 
said its net profi t fell by more than 
half, hurt by high rates, infl ation and 
impairments on some projects
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China came ready for this trade fight, and US has a lot to learn
By Tom Orlik, Eric Zhu 
and Jennifer Welch
Bloomberg Markets

Under President Donald Trump, the US has 

launched a multipronged attack on China’s 

economy. Since Chairman Mao Zedong’s 

reign, China has seen it coming. A US system 

built around the ideal of openness and inter-

dependence is facing off  against a Chinese 

counterpart constructed as a fortress of 

control. 

Both sides have powerful resources. Only one 

has been preparing for the fight for decades.

Since the beginning of Trump’s first term in 

2017, the US stance on China has swung from 

constructive if increasingly cautious engage-

ment to something between fierce rivalry 

and outright hostility. China’s exports to the 

US face duties running close to 40%. Supply 

of bleeding-edge semiconductors for China’s 

technology companies has been curtailed. 

The country’s science, technology, engineer-

ing and math students, once welcomed into 

US university labs, are checked at the border. 

The social media app TikTok, owned by 

Chinese parent ByteDance Ltd, is on a stay of 

execution in the US market.

The assumption in Washington is that China 

must now be floundering. Isn’t it hooked on 

US customers and technologies? It’s only a 

matter of time, surely, before President Xi Jin-

ping picks up his red phone to call the White 

House and concede defeat.

The reality is rather diff erent. It’s certainly 

true that Trump’s policy pivot is a problem for 

Beijing. Bloomberg Economics calculations 

show tariff s at the current levels would erase 

more than 50% of sales to the US. But it’s far 

from the end of China’s development story.

China’s exports to the US equal about 3% of 

gross domestic product — down from a peak 

of 7% two decades ago, after a campaign 

to diversify away from American consum-

ers that’s been every bit as deliberate as US 

eff orts to reduce reliance on Chinese supply 

chains. That means even if half of China’s ex-

ports to the US get wiped out, the blow to the 

overall economy is just 1.5%. Not good news, 

to be sure, but far from a disaster.

With the US starting a trade war against not 

just China but everyone else as well, its losses 

may well be around the same size. Model-

based estimates from Bloomberg Econom-

ics flag a hit of about 1.6% of GDP as import 

prices rise and supply chains snarl.

The algorithmic outperformance of DeepSeek 

(China’s answer to ChatGPT) shows its coders 

are smart enough to work around the US 

embargo on semiconductor supplies. Control 

of rare earth elements critical for manufactur-

ing and defence industries has given China an 

export-controls weapon of its own — one it’s 

used in this year’s negotiations in Geneva and 

London to extract concessions from the US.

The upshot: Even after almost a decade of US 

eff orts to contain its manufacturing might, 

China’s share of global exports remains 

elevated.

Why is China proving so resilient? Because for 

more than a century, from the last gasp of the 

Qing dynasty, through a short-lived Republic, 

to the chaos of Maoism and the progress of 

the reform era, there’s been one outstanding 

constant: preparation for the struggle now 

playing out.

It started in the late 19th and early 20th 

century, when, after humiliation from foreign 

invaders, China’s thinkers started to aim at 

“self-strengthening” through modernisation. 

Born in 1854, and graduating from the British 

naval academy, intellectual and educator Yan 

Fu translated into Chinese the works of West-

ern scholars such as English biologist Thomas 

Huxley and Scottish economist Adam Smith. 

From Huxley he introduced the idea of 

“survival of the fittest,” making the case that 

nations, like species in the natural world, must 

continually build themselves up to avoid fall-

ing prey to more powerful rivals.

In the 1930s, struggle between Mao’s Commu-

nists and Chiang Kai-shek’s Nationalists, Mao’s 

promise of eff ective resistance against the 

Japanese invaders, as much as the dream of 

a more egalitarian society, was the centre of 

his appeal. In power from 1949, he instituted 

a forced-march approach to industrialisation 

that ended in the graveyard for many Chi-

nese. The path was winding, but the aim was 

unwavering: Stave off  foreign threats. “The 

American imperialists have always wanted to 

destroy us,” he warned.

In the reform era that began soon after Mao’s 

death in 1976, the self-strengthening objective 

remained the same, but the policies to deliver 

it were vastly improved. In the 1980s and 

’90s, He Xin — a Chinese Academy of Social 

Sciences scholar whose work circulated 

among top leaders — warned that as China 

rose, “developed countries feeling threatened 

by the increase in competition will seek to 

hold China down.” He had a plan to respond: 

“With the constant threat of being destroyed, 

building a fully self-reliant industrial system 

should naturally be the most realistic op-

tion for China.” Such thinking was behind 

successive waves of development plans. In 

1983, Deng Xiaoping introduced the State 

High-Tech Development Plan, aiming to close 

the gap with the US in information technol-

ogy, automation and other areas. In 1994, Ren 

Zhengfei, founder of telecommunications 

equipment champion Huawei Technologies 

Co, told then-president Jiang Zemin “a nation 

that does not have its own switching equip-

ment is like one that lacks its own military.” 

Ren’s lesson on the link between industrial 

self-suff iciency and national security is one 

the US is only now beginning to relearn.

Under Jiang’s successor Hu Jintao, the priori-

ties were “indigenous innovation” to bring 

foreign technologies in and a “Great Fire Wall” 

to keep Western influence out. More than a 

decade before the US debate about TikTok’s 

influence went viral, Google, Facebook and 

Twitter found themselves on the wrong side 

of the wall and eff ectively frozen out of the 

China market. Blocking the US giants opened 

space for China’s own tech companies — 

Baidu, Tencent, Alibaba and others — to 

flourish.

In the top job since 2013, Xi unveiled his 

“Made in China 2025” plan to extend Beijing’s 

technology ambitions from self-suff iciency 

to global leadership in industries including IT, 

robotics, high-speed rail and electric vehicles. 

His “Belt and Road” initiative aimed to diver-

sify export markets, reducing dependence 

on the US consumer and extending China’s 

global influence through investments in 

ports, rail networks and roads. While neither 

plan has been an unequivocal success, there 

have been tangible wins, including surging EV 

and solar panel exports and stronger ties with 

other emerging markets. 

Trump eyes the expanding Brics coalition — 

Brazil, Russia, India, China and South Africa, 

as well as several more countries — an anti-

American club.

In the US, meanwhile, policy was shaped 

by post-Cold War hubris. The collapse of 

the Soviet Union convinced leaders that 

democracy and capitalism had won and the 

days of authoritarianism and state control 

were numbered. President Bill Clinton called 

support for China’s membership in the World 

Trade Organisation “the most significant 

opportunity we have had to create positive 

social change in China since the 1970s.” 

His successors George W Bush and Barack 

Obama did little to change the orientation.

Focused on the next quarterly earnings 

report, US multinationals shifted their supply 

chains to China’s low-cost factories. An im-

plicit bargain was struck: access to the world’s 

most populous consumer and labour market 

in exchange for blueprints for vital technolo-

gies that power modern industry. Automakers 

including Ford Motor Co and Volkswagen 

AG were welcome so long as they signed on 

to joint ventures with homegrown Chinese 

companies. Starbucks Corp and KFC opened 

thousands of outlets. But access to strategic 

upstream industries such as power and steel 

remained strictly walled off .

In a first-best world of free trade and market 

competition, the dynamism of the US approach 

should win every time. In the second-best world 

of protectionism and economic statecraft in 

which we now find ourselves, China’s planned 

approach still carries significant costs, but the 

benefits are also easier to discern.

The theory of the second best, expounded 

by economists Richard Lipsey and Kelvin 

Lancaster in 1956, holds that if one of the 

conditions for perfect markets is missing, 

sticking with the others — rather than find-

ing a second-best accommodation — only 

makes things worse. China’s state planners 

have spent decades developing tools for a 

second-best world. Their counterparts in the 

US haven’t.

Of course, the US isn’t entirely bereft of sticks 

and devoid of carrots. Control of the intel-

lectual property behind advanced semicon-

ductors, and the biggest consumer market in 

the world, might not enable Washington to 

deliver a hammer blow against China, but it 

can certainly land some painful punches. In-

vestment pledges running into the hundreds 

of billions of dollars from the likes of Apple 

Inc and Taiwan Semiconductor Manufactur-

ing Co suggest Trump’s attempts to bring 

manufacturing home are gaining at least 

some traction. As a free-market democracy, 

the US has a capacity for course correction 

that is missing from China’s state-controlled, 

single-party system.

Conversely, China’s slow-motion real estate 

collapse, burgeoning industrial overcapac-

ity and sky-high debt mean the blow from 

Trump’s tariff s is hardly coming at an auspi-

cious moment. The European Union following 

suit with its own protectionist measures 

threatens to compound the problem. Brus-

sels has imposed tariff s on China’s EVs, and 

European Commission President Ursula von 

der Leyen’s recent remarks on China “flood-

ing global markets with cheap, subsidised 

goods, to wipe out competitors” echo Trump 

on substance, even as the tone hews closer to 

diplomatic protocol.

“I don’t blame China,” Trump said shortly 

after his April 2 tariff  extravaganza. “I blame 

the people that were sitting at that desk in 

that beautiful Oval Off ice for allowing it to 

happen.” 

His solutions might misfire. Tariff s and export 

controls could end up causing more problems 

for Silicon Valley than they do for Shenzhen. 

On diagnosis of the cause of the problem, 

though, Trump has a point. The US thought 

free trade would change China’s leaders; in 

fact, it empowered them. Now it’s the US that 

faces a wrenching transition.

 Orlik is chief economist for Bloomberg 

Economics, Zhu covers China and Hong Kong for 

BE, and Welch is chief geoeconomics analyst.

Chinese and US flags flutter outside a company building in Shanghai. A US system built around the ideal of openness and 
interdependence is facing off  against a Chinese counterpart constructed as a fortress of control. 



Friday, August 15, 2025

BUSINESSGULF TIMES

US producer 
infl ation heats up 
as goods, services 
prices soar
Reuters
Washington

US producer prices increased by the most in three 
years in July amid a surge in the costs of goods 
and services, suggesting a broad pickup in infl a-

tion was imminent, posing a dilemma for the Federal 
Reserve.

The stronger-than-expected producer infl ation re-
port from the Labor Department on Thursday followed 
data this week showing consumers paid higher prices 
for services like dental care and airline fares last month. 
There were also no signs of further labour market dete-
rioration in early August.

Economists had hoped that moderate services price 
gains would blunt the infl ationary impact of higher 
goods prices from President Donald Trump’s sweeping 
import tariff s.

The US central bank puts more emphasis on services 
infl ation given the economy is services-driven. Though 
fi nancial markets continued to anticipate the Fed would 
resume rate cuts in September, some economists urged 
caution.

“This is a kick in the teeth for anyone who thought 
that tariff s would not impact domestic prices in the US 
economy,” said Carl Weinberg, chief economist at High 
Frequency Economics. “This report is a strong valida-
tion of the Fed’s wait-and-see stance on policy chang-
es.” 

The producer price index for fi nal demand jumped 
0.9% last month, the largest advance since June 2022, 
after being unchanged in June, the Labor Department’s 
Bureau of Labor Statistics said. Economists polled by 
Reuters had forecast the PPI rising 0.2%.

A 1.1% jump in the costs of services accounted for 
more than three quarters of the broad-based increase in 
the PPI.

The largest gain in service prices since March 2022 
followed a 0.1% dip in June. More than half of the in-
crease was driven by a 2.0% advance in trade margins, 
including for machinery and equipment wholesaling.

Portfolio management fees soared 5.8%, refl ecting 
a stock market rally. Hotel and motel room prices re-
bounded 3.1%, while airline fares rose 1.0%. The cost of 
transporting freight by road increased 1.0%.

Goods prices vaulted 0.7% after climbing 0.3% in 
June. A 1.4% surge in food prices accounted for 40% of 
the broad increase in the cost of goods. Food prices were 
driven by a 38.9% acceleration in the cost of fresh and 
dry vegetables. Farmers have reported worker shortages 
as the Trump administration rounds up undocumented 
immigrants.

Wholesale beef prices jumped 4.6%, while those for 
eggs rebounded 7.3%. Coff ee prices increased 1.1%.

Excluding food and energy, goods prices increased 
0.4%, with strong rises in the costs of steel, aluminium 
and primary nonferrous metals. There were also sharp 
price increases for home electronic equipment, sport-
ing and athletic goods.

In the 12 months through July, the PPI increased 3.3% 
after advancing 2.4% in June. Economists said the data 
suggested businesses were not fully absorbing the high-
er costs from tariff s as some had argued in the wake of a 
mild increase in consumer prices in July.

“There continues to be clear evidence that prices of 
a number of durable goods are being passed through to 
consumers,” said Michael Hanson, an economist at JP 
Morgan.

“If these data survive subsequent revisions, then it 
might suggest that there are price increases taking place 
at the wholesale level that are likely to take longer to fi nd 
their way into the prices facing consumers.” 

Stocks on Wall Street were lower. The dollar advanced 
against a basket of currencies. US Treasury yields rose.

With the July report, the BLS ended the calculation 
and publication of approximately 350 indexes, including 
data from the PPI Final Demand-Intermediate Demand, 
special index, industry and commodity classifi cations.

The agency has suff ered years of underfunding un-
der both Republican and Democratic administrations, 
a situation worsened by an unprecedented campaign by 
President Donald Trump’s White House to remake the 
federal government through deep spending cuts and 
mass layoff s of public workers.

World oil price strength helps 
QSE benchmark gain 14 points
By Santhosh V Perumal
Business Reporter

Strengthened oil prices 
had its refl ection on the 
Qatar Stock Exchange, 

which yesterday gained more 
than 14 points as local retail 
investors turned bullish.

The transport, industrials 
and consumer goods counters 
witnessed higher than aver-
age demand as the 20-stock 
Qatar Index rose 0.12% to 
11,643.31 points, although it 
touched an intraday high of 
11,742 points.

The Gulf institutions were 
increasingly net buyers in the 
main market, whose year-to-
date gains improved further 
to 10.19%.

More than 46% of the 
traded constituents extended 
gains to investors in the main 
bourse, whose capitalisation 
added QR0.76bn or 0.11% to 
QR692.84bn mainly on mi-
crocap segments.

The foreign funds contin-
ued to be net buyers but with 
lesser intensity in the main 
market, which saw as many 
as 0.02mn exchange traded 
funds (sponsored by AlRayan 
Bank and Doha Bank) valued 
at QR0.12mn trade across 22 
deals.

The domestic institutions 
were seen net profi t takers in 
the main bourse, whose trade 
turnover and volumes were 
on the decline.

The Islamic index was seen 
gaining slower than the other 
indices of the main mar-
ket, which saw no trading of 
treasury bills.

The foreign retail investors 
turned bearish in the main 
bourse, which saw no trading 
of sovereign bonds.

The Total Return Index 
gained 0.12%, the All Share 
Index by 0.11% and the All 

Islamic Index by 0.01% in the 
main market.

The transport sector index 
shot up 1.45%, industrials 
(0.34%), consumer goods and 
services (0.31%) and telecom 
(0.04%); while real estate 
declined 0.42%, insurance 
(0.15%) and banks and fi nan-
cial services (0.12%).

Major movers in the main 
market included Doha Bank, 
Baladna, Milaha, Estithmar 
Holding, Salam International 
Investment, Meeza, Indus-
tries Qatar, and Nakilat. 

In the junior bourse, Tech-

no Q saw its shares appreciate 
in value.

Nevertheless, Al Faleh 
Educational Holding, Man-
nai Corporation, QIIB, Inma 
Holding, Qatar Islamic Bank, 
Qamco and Mazaya Qatar 
were among the shakers in 
the main market.

The local individuals 
turned net buyers to the tune 
of QR15.26mn compared with 
net sellers of QR63.9mn on 
August 13.

The Gulf institutions’ net 
buying increased percep-
tibly to QR15.07mn against 

QR13.59mn the previous day.
The Arab retail investors’ 

net selling decreased notice-
ably to QR2.09mn compared 
to QR3.92mn on Wednesday.

The Arab institutions’ net 
profi t booking weakened 
marginally to QR0.25mn 
against QR0.26mn on August 
13.

However, the domestic 
funds were net sellers to the 
extent of QR31.05mn com-
pared with net buyers of 
QR0.91mn the previous day.

The foreign individual in-
vestors turned net sellers to 
the tune of QR3.38mn against 
net buyers of QR1.01mn on 
Wednesday.

The foreign institutions’ 
net buying decreased sub-
stantially to QR6.2mn com-
pared to QR52.08mn on Au-
gust 13.

The Gulf retail investors’ 
net buying eased margin-
ally to QR0.25mn against 
QR0.48mn the previous day.

The main market saw a 25% 
contraction in trade volumes 
to 227.57mn shares and 7% 
jump in value to QR621.38mn 
but on 13% jump in deals to 
29,636.

In the venture market, a to-
tal of 0.09mn equities valued 
at QR0.26mn changed hands 
across 24 transactions.

UK economy slows less than expected, 
giving some help to Reeves with budget

Reuters
London

Britain’s economy slowed less than expected 

between April and June after a strong start to 

the year, despite the shock of US trade tariff s 

and a weaker jobs market, off ering help to 

finance minister Rachel Reeves in meeting her 

budget goals.

Off icial figures published on Thursday showed 

that after an unusually strong 0.7% expansion 

in the first three months of 2025, gross domes-

tic product grew 0.3% in the second quarter.

That was above the 0.1% forecast by the Bank 

of England and a Reuters poll of economists.

Sterling rose slightly against the dollar after 

the data.

The Off ice for National Statistics said British 

GDP fell 0.1% in April — a smaller decline than 

first thought — and dropped again in May 

before rising 0.4% in June with growth across 

services, industry and construction.

Economists said much of the growth reflected 

higher public spending and businesses at 

home and abroad building up stocks of goods 

ahead of higher US tariff s.

Business investment fell by 4% from the first 

quarter and household spending growth was 

weak.

“The continued reluctance of consumers to 

open their wallets is concerning,” said Thomas 

Pugh, economist at accountants RSM UK. “We 

don’t expect growth to pick up much from here 

as continued consumer caution, weaker global 

demand and tax increases all continue to drag.” 

Most economists think Reeves will have to 

raise taxes in her annual budget in October or 

November — potentially by tens of billions of 

pounds — as a subdued growth outlook and 

high borrowing costs have made her budget 

goals harder to reach.

The Royal Institution of Chartered Surveyors 

said earlier on Monday that higher taxes were 

one factor weighing on the housing market 

and the Confederation of British Industry urged 

Reeves not to make businesses bear the brunt 

of further tax rises.

“The UK is walking a narrow path between resil-

ience and stagnation. Policy uncertainty in the 

run-up to the Autumn Budget risks tipping the 

balance,” said CBI lead economist Ben Jones.

Last week, the BoE forecast Britain’s economy 

would grow 0.3% in the third quarter and 1.25% 

in 2025 as a whole.

The strong growth in the first quarter reflected 

increased production to avoid US tariff s and 

more property sales due to the imminent end 

of a tax break.

Reeves has highlighted how British economic 

growth in the first quarter of the year was the 

fastest in the Group of Seven large advanced 

economies. Thursday’s data showed Britain 

joint-second with France in the second quarter.

Samsung unveils new Galaxy Z Fold7 and Z Flip7 in Qatar
In a strategic partnership with Dohatna Innovative 

Distribution, Samsung Electronics Qatar launched its 

latest flagship devices — Galaxy Z Fold7, Galaxy Z Flip7, 

and Galaxy Watch 8 Series — at an exclusive event held 

at the Samsung Experience Store in Katara Cultural 

Village last month. 

The event marked a major milestone in foldable tech-

nology, setting new benchmarks in design, perform-

ance, and user experience.

The ceremony was attended by key leadership from 

both organisations, including the Managing Direc-

tor of Samsung Gulf Electronics Qatar, Hongseok 

Lee; GCC MX Business Manager, Sonny Yeum; and 

Country Manager — Samsung Gulf Electronics, 

Nandagopal.

Representing Dohatna were Chief Operating Off icer, 

Sebastien Farhat; Division Manager, Azhar Baksh; and 

Business Manager, Deepak Jayaram. 

Lee said the Galaxy Z Fold7 and Z Flip7 redefined what’s 

possible with mobile technology. 

“We are proud to introduce devices that are not only 

aesthetically refined but also engineered for powerful 

productivity and immersive user experiences. Qatar 

remains a key market for Samsung, and we are thrilled 

to bring the latest in foldable technology to our con-

sumers here,” he said.

Farhat echoed the sentiment, stating, “Our collabora-

tion with Samsung continues to deliver cutting-edge 

products to the Qatari market. The enthusiasm and en-

gagement we’ve seen today aff irm the strong appetite 

for premium innovation.”

With enhanced multitasking capabilities, improved 

durability, and sleeker, more ergonomic designs, the 

Galaxy Z Fold7 and Z Flip7 build upon Samsung’s legacy 

of pioneering form factors and pushing the boundaries 

of mobile engineering.

In a strategic partnership with Dohatna Innovative Distribution, Samsung Electronics Qatar launched its latest fl agship devices – 
Galaxy Z Fold7, Galaxy Z Flip7, and Galaxy Watch 8 Series – at an exclusive unveiling held at the Samsung Experience Store in Katara 
Cultural Village last month

The transport, industrials and consumer goods counters witnessed higher than average demand 
as the 20-stock Qatar Index rose 0.12% to 11,643.31 points, although it touched an intraday high of 
11,742 points.

The US central bank puts more emphasis 
on services infl ation given the economy is 
services-driven. Though fi nancial markets 
continued to anticipate the Fed would resume 
rate cuts in September, some economists urged 
caution
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