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Qatar loads 25 more LNG cargoes between January 
and June compared to same period in 2024: GECF

By Pratap John
Business Editor 

Qatar loaded 25 more LNG cargoes 

between January and June this year com-

pared to the same period in 2024, according 

to GECF data.

Between January and June, the US loaded 

102 more cargoes than in the same period 

in 2024, Gas Exporting Countries Forum 

said in its recent monthly report.

Congo, Angola and the US recorded the 

largest percentage increases during this 

period.

In June 2025, there were 504 LNG cargoes 

exported globally, which was eight fewer 

compared to one year ago, as well as a 

decrease of 3% m-o-m.

During the first half of the year, some 3,190 

cargoes were exported, which was 13 more 

than during the same period in 2024. 

GECF countries accounted for 46% of 

shipments (so far) in 2025, led by Qatar, 

Malaysia and Russia, the report said.

The LNG shipping market continues to be 

“depressed”, although charter rates have 

been on the “rise” in recent months. 

In June, the monthly average spot charter 

rate for steam turbine LNG carriers globally 

increased by 210% m-o-m to reach $3,100 

per day. 

However, this average charter rate was 

still 90% less than one year ago, as well as 

$31,700 per day lower than the five-year 

average price for the month. 

Notably, spot charter rate assessments for 

steam turbine LNG carriers in the Atlantic 

Basin regained momentum during the 

month, after recording assessments of 

$0 per day since February 2025. Charter 

rates for the other segments of the LNG 

carrier fleet also recorded increases during 

the month. The average spot charter rate 

for TFDE vessels reached $17,700 per day, 

which was an increase of 34% m-o-m, but 

still 61% lower y-o-y. The average spot char-

ter rate for two-stroke vessels rose by 21% 

m-o-m to $32,200 per day, which was 47% 

lower than one year ago.

For the first half of June, the charter market 

remained at similar levels to the end of the 

previous month. 

However, the escalation of tensions in the 

Middle East, particularly the perceived 

threat of closure of the Strait of Hormuz, 

was a key contributor to the jump in charter 

rates thereafter. 

This was reinforced by tightening vessel 

availability in the Atlantic Basin, due to 

demand for storage injections in Europe, as 

well as Egypt increasing the number of LNG 

cargo imports while purchasing these ship-

ments earlier than expected. The average 

price of shipping fuels in June increased by 

8% m-o-m, to reach an estimated $520 per 

tonne, GECF said.

However, this average price was 9% lower 

than one year ago, and 10% less than the 

five-year average price for this month.

Compared to the previous month, in June, 

the upticks in the average LNG carrier spot 

charter rate and in the cost of shipping fuels 

were also supported by an increase in the 

delivered spot LNG prices. 

As a consequence, there was an increase 

in the LNG spot shipping costs for steam 

turbine carriers, by up to $0.16/MMBtu on 

certain routes. 

Compared to one year ago, in June 2025, 

the monthly average spot charter rate and 

cost of shipping fuels were both lower, while 

the delivered spot LNG prices were higher. 

As a result, LNG shipping costs were up 

to $0.54/MMBtu lower than in June 2024, 

GECF noted.

‘Qatar’s dual legal landscape 
presents opportunities, challenges 
for cross-jurisdictional M&As’

By Santhosh V Perumal
Business Reporter

With complexities adding to 

the cross-jurisdictional merg-

ers and acquisitions (M&As) 

involving mainland and the 

Qatar Financial Centre (QFC) 

entities, Sharq Law Firm has 

made a seven-point sugges-

tion to unlock the strategic 

advantages of each domain, 

while mitigating associated 

risks.

Qatar presents a dual legal 

landscape, comprising main-

land and the QFC, each with 

own rules on corporate law, 

taxation, and business op-

erations, said Rashid al-Saad, 

founder, Sharq Law Firm, in 

‘A Comprehensive Study of 

M&As: Types, Eff ects, and the 

Dual Dynamics in Qatar’.

The mainland’s regula-

tory framework, built on civil 

law, has evolved to permit 

100% foreign ownership in 

most sectors, subject to the 

Ministry of Commerce and 

Industry approval, thereby 

broadening access to the lo-

cal markets and public sector 

projects.

The QFC provides a 

standalone common law 

framework with guaranteed 

foreign ownership, tax incen-

tives and unrestricted profit 

repatriation; but the QFC enti-

ties face restrictions on doing 

business directly in the local 

market without intermediar-

ies or approvals.

“These jurisdictional diff er-

ences create both challenges 

and opportunities for cross-

border transaction. Success-

fully operating in this environ-

ment requires detailed due 

diligence, customised deal 

structuring, and a strategic 

understanding of both legal 

frameworks,” al-Saad said.

In this regard, the law firm 

recommends structuring 

deals with ownership rules in 

mind, implying that it should 

account for sector-specific 

restrictions on foreign owner-

ship and explore alternatives 

such as joint ventures or 

strategic asset acquisitions to 

navigate regulatory limits.

The law firms suggests priori-

tising integration planning by 

developing detailed integra-

tion roadmaps that address 

cultural address alignment, 

employment harmonisation, 

governance diff erences, and 

operational continuity from 

day one.

Stressing the need to 

conduct comprehensive 

and context-specific due 

diligence, the law house said 

it would go beyond legal and 

financial checks to examine 

IT systems, HR structures, 

customer impact, and cross-

jurisdictional regulatory 

obligations.

Finding it necessary to en-

gage regulators proactively, it 

said discussions should begin 

early with MoCI, the Qatar Fi-

nancial Market Authority, the 

Qatar Central Bank, the Qatar 

Financial Centre Authority, 

the QFC Regulatory Authority, 

and the Competition Protec-

tion Department to clarify 

approval requirements and 

avoid delay.

While M&A in Qatar is increas-

ingly driven by strategic goals 

such as market expansion, 

diversification, and improved 

operational eff iciency, it also 

brings inherent risks, which 

extend beyond financial 

considerations, impacting 

shareholders, employees, and 

customers.

Highlighting that issues such 

as value dilution, loss of 

trust, and cultural misalign-

ment can significantly aff ect 

integration success; it said 

at the macro level, M&A can 

enhance market competition, 

but also risks market concen-

tration, prompting regulatory 

scrutiny.

Several key factors are cur-

rently fuelling M&A growth in 

Qatar, reflecting both internal 

reforms and broader global 

positioning, it said, adding the 

government’s commitment to 

economic diversification has 

led to increased restructuring 

across industries, creating 

significant deal opportunities.

Qatar-Indonesia ties 
seen to evolve into 
strategic collaboration
By Peter Alagos
Business Reporter

The Indonesia-Qatar Business 
Council (IQBC) has lauded the 
robust relations forged by lead-

ers of the Southeast Asian nation and 
Qatar, which are “evolving into a stra-
tegic bridge connecting both countries 
through capital, knowledge, and shared 
vision.”

IQBC president Hendra Hartono Tur-
man told Gulf Times in a statement that 
2025 has ushered in “a new chapter” in 
bilateral relations, “transforming cor-
dial ties into a high-impact strategic 
partnership.”

According to Turman, both coun-
tries have forged a strategic alliance 
“for a new economic era,” following the 
launch of a multi-billion-dollar joint 
fund, property ventures, and a strategic 
dialogue – all achieved during Indone-
sian President Prabowo Subianto’s state 
visit to Doha in April this year.

“These milestones mark a turn-
ing point in bilateral relations, linking 
Southeast Asia and the Gulf in 2025,” 
emphasised Turman. On the sidelines 
of Subianto’s state visit, both nations 
launched the Qatar–Indonesia Strate-
gic Dialogue to co-ordinate political, 
security, and economic co-operation, 
he noted.

The new strategic dialogue allows Ja-
karta and Doha “to co-ordinate not only 
on economic matters but also on po-
litical and security issues amid shifting 
geopolitical dynamics and growing in-
vestment fl ows toward Southeast Asia,” 
noted Turman, adding that “both coun-
tries share similar positions on major 
global and regional issues, including 
support for Palestinian rights.” 

At the same time, Turman said In-
donesia and Qatar agreed to establish a 
$4bn joint investment fund to acceler-
ate projects in the downstream industry, 
renewable energy, healthcare, technol-
ogy, and property development.

He said, “The fund is managed 
through Danantara Indonesia, a newly 
formed sovereign wealth entity, part-
nering with the Qatar Investment Au-
thority (QIA) to channel long-term 
capital into strategic projects.” 

“Beyond manufacturing and energy, 
property investment is expected to play 
a major role, ranging from hospitality 
and tourism complexes to urban mixed-
use developments that can strengthen 
Indonesia’s position as a regional hub,” 
Turman also said.

Explaining Qatar’s interests in In-
donesia, Turman emphasised that the 
country off ers the largest economy in 
the Association of Southeast Asian Na-
tions (Asean) with a vast and growing 
consumer market, political stability, 
and a young workforce. 

“Infrastructure expansion, indus-
trial processing, and the halal economy 
represent high-return opportunities. 
Qatar also sees Indonesian property as 
a gateway to the tourism and hospital-
ity boom, especially in destinations like 
Bali, Lombok, and the new capital Nu-
santara,” Turman pointed out.

Conversely, Turman further ex-
plained that Indonesia “seeks Qatar’s 
long-term capital to fi nance strategic 
infrastructure, green energy initiatives, 
health services, and large-scale proper-
ty projects that integrate tourism, com-
merce, and housing.” 

According to Turman, the partner-
ship between both countries also aims 
“to bring in technology transfer, work-
force training, and greater access to 
Middle Eastern markets for exports, ha-
lal products, and tourism.”

“The council has expressed strong 
support for this new era of co-opera-
tion. We are willing to actively contrib-
ute to ensuring the success of these joint 
programmes, particularly in promot-
ing mutually benefi cial trade, invest-
ment, and property ventures. Our role is 
seen as pivotal in bridging government 
agreements with real sector imple-
mentation, encouraging private sector 
participation, and fostering long-term 
business linkages between both na-
tions,” Turman stressed.

Turman added: “To ensure lasting 
impact, projects under the Danantara–
Qatar partnership should include 
binding technology transfer clauses, 
clear local content targets, and trans-
parent governance. Priority should be 
given to high-value sectors, such as 
petrochemical downstreaming, food 
processing, renewable energy, and pre-
mium tourism-linked property devel-
opments.”

Rashid al-Saad, founder, 
Sharq Law Firm.

Hendra Hartono Turman, IQBC 
president.
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Qatar reinforces LNG leadership, 
reshapes global energy landscape
QNA
Doha

In a strategic move that reinforces its 
position as a leading global supplier 
of clean energy and supports global 
energy security amid rising demand and 
mounting challenges, the State of Qatar 
will begin exporting liquefied natural gas 
(LNG) from the first phase of the North 
Field East (NFE) expansion project by 
mid-2026.
Speaking at the Qatar Economic Forum 
earlier this year, HE the Minister of State 
for Energy Aff airs and President and 
CEO of QatarEnergy, Saad bin Sherida 
al-Kaabi, confirmed that expansion work is 
progressing on schedule and that the first 
LNG exports from the North Field East will 
commence in the middle of next year.
The NFE expansion — the largest project 
of its kind in the world — is part of Qatar’s 
ambitious plan to double LNG production 
capacity. Output will increase from the 
current 77mn tonnes per year to 110mn 
tonnes by 2026, and to 126mn tonnes per 
year by 2027 following completion of the 
second phase in the North Field South. 
Upon completion of the North Field West 
project, which is still in the engineering 
design phase, Qatar aims to reach 142mn 
tonnes per year by 2030.
Two experts, speaking exclusively to 
Qatar News Agency (QNA), highlighted 
Qatar’s role in bolstering the economy, 
sustaining growth in the coming years, 
and reshaping global energy markets. 
Qatar’s LNG projects are expected to 
contribute around 40% of total new global 
LNG supply by 2029.
Chief Business Off icer at QNB Group, 
Yousef Mahmoud al-Neama, described the 
NFE project as one of the largest capital 
expenditure ventures in the region and 
the world’s largest single gas field. He 
noted that the development of eight new 

LNG production trains, to be implemented 
in three phases, will be a major driver of 
economic growth and a cornerstone of 
Qatar’s energy strategy.
Al-Neama projected that these 
investments will increase Qatar’s LNG 
production by 85% by 2030, reaching 
142mn tonnes annually. The NFE 
expansion will also include parallel growth 
in refining, downstream operations, and 
petrochemical production, generating 
returns that will support economic 
diversification, structural reforms, and 
growth in the manufacturing and services 
sectors.
He added that GDP growth remains strong 
and is set to accelerate with the start of 
NFE operations, forecasting growth of 
2.4% in 2025, 5.6% in 2026, and 7.9% in 
2027. 
“This development will strengthen the 
Qatari banking sector, which will continue 
to benefit from robust growth, ample 
liquidity, adequate capitalisation, high 
asset quality, and strong profitability,” he 
said. 
In exclusive remarks to QNA, Vice-Dean of 
Business School for Academic and Quality 
Assurance at Al-Bayt University in Jordan, 
Dr Omar Khlaif Gharaibeh, said Qatar is 
currently investing in one of the largest 
expansion projects in the history of the 
gas industry through the development of 
the North Field, which is the world’s largest 
natural gas field.
He noted that with this step, the 
production capacity of liquefied natural 
gas (LNG) will rise from 77mn to 126mn 
tonnes per year by 2027, an increase of 
more than 63%, pointing out that these 
are not just numbers, but the contours of 
a new global energy order emerging from 
Doha.
Gharaibeh pointed out that the energy 
compass in Europe has shifted in recent 
years, as the continent has begun seeking 
reliable partners. In this context, Qatar 

stands out as a strategic choice through 
long-term agreements signed with 
Germany, France, and the Netherlands, 
he said, explaining that these agreements 
not only secure gas supply, but also bring 
stability to markets that sorely lack it in 
times of geopolitical uncertainty.
He added that economically, Qatar’s 
expansion will help mitigate global price 
volatility, as gas prices, currently above 
$30 per million thermal units, could fall to 
around $10-$15 by the end of the decade.
Gharaibeh emphasised that Qatar is 
redrawing the map of the global energy 
industry. As major powers seek to 
reposition themselves in a multipolar 
world, energy has emerged as a tool 
of balance and influence, and Qatar, he 
said, is a quiet power, managing smart 
investments of more than $45bn in 
infrastructure, ports, and LNG carriers.
He also highlighted that in an era where 
energy security challenges intersect with 
environmental transition imperatives, 
Qatar presents a forward-looking model 
that focuses on sustainable production, 
global positioning, and long-term 
partnerships that are reshaping the future 
from the depths of the Gulf.
The expansion project consists of three 
phases. Phase One (East Field) includes 
four mega production lines, each with a 
capacity of 8mn tonnes per year, totalling 
32mn tonnes. Phase Two (South Field) 
includes two additional lines with a total 
capacity of 16mn tonnes annually. Phase 
Three (West Field) is currently under 
development and is expected to add 
another 16mn tonnes per year.
The West phase of the expansion project is 
expected to enter the construction stage 
by 2027, completing Qatar’s national plan 
to boost LNG exports.
Total investments in the North Field 
expansion project have reached 
approximately $82.5bn, with QatarEnergy 
bearing around $59bn of the cost. Several 

major global energy companies are 
participating in the project, including 
ExxonMobil, TotalEnergies, Shell, Eni, 
ConocoPhillips, and China’s Sinopec.
Qatar has also signed long-term LNG 
supply agreements with a number of 
European and Asian countries, most 
notably Germany, France, the Netherlands, 
China, and India. These agreements 
significantly contribute to the stability of 
global energy supplies.

Qatar is emerging as a reliable strategic 
partner, particularly due to its adoption of 
low-emission liquefaction technologies, 
making Qatari gas among the cleanest 
globally.
These massive projects fall under the 
framework of Qatar National Vision 2030, 
which aims to diversify the national 
economy, sustainably invest in natural 
resources, and strengthen the country’s 
role as a global energy hub.

Kuwait signs contracts for 
$3.27bn power plant project
Reuters
Kuwait

The Kuwait Authority for 
Partnership Projects (KAPP) 
signed contracts on Sunday with 
Saudi’s ACWA Power and the Gulf 
Investment Corp for phases two 
and three of the Al-Zour North 
power plant.
The value of these phases of the 
power plant exceeds 1bn Kuwaiti 
dinars ($3.27bn), the Kuwaiti 
authority’s director general 
told Reuters. Asmaa al-Mousa 
said that the investors, not the 
government, will bear the cost.
The signing ceremony on 
Sunday sets in motion one of 
the country’s biggest electricity 
projects as it seeks to address 
severe electricity shortages.
Once completed, the Al-Zour 
North project will produce 
2.7 gigawatts (GW) of power 
and 120mn gallons of water 
daily using combined-cycle 

technology, with construction set 
to take three years.
Kuwait expects a significant 
improvement in electricity 
services once several major 
projects come online, including 
a large-scale venture with 
China, Adel al-Zamel, the 
undersecretary of the Ministry of 
Electricity, Water and Renewable 
Energy said during the signing 
event.
Since last year, the government 
has resorted to planned power 
cuts in some areas to reduce the 
load.
“If (the projects) go according to 
plan, by 2028 our situation will 
be much better,” al-Zamel told 
reporters.
Kuwait hopes to sign an 
implementation agreement 
with China in the first quarter 
of 2026 for phases three and 
four of the Shagaya renewable 
energy project, with a combined 
capacity of 3.2 gigawatts (GW), 
al-Zamel said.

Wall St’s favourite form of private equity 
compensation makes it to Abu Dhabi
Bloomberg
Abu Dhabi/London

More private equity-style paychecks 

could soon be making their way to 

the Middle East.

With sovereign wealth funds like the 

Abu Dhabi Investment Authority, 

and Saudi Arabia’s Public Investment 

Fund hiring more talent from well-

known Wall Street firms, a growing 

number of candidates are inquiring 

about their ability to off er carried 

interest awards, according to people 

familiar with the matter.

Such compensation, tied to gains 

on investments, is already on off er 

at a few of Abu Dhabi’s newer firms. 

Some employees at Mubadala 

Capital and Lunate get a form of 

carry as part of their pay, the people 

said, helping both firms lure talent 

away from the likes of Apollo Global 

Management Inc and Carlyle Group 

Inc in recent months.

Historically, Gulf funds have relied 

on their low tax regimes and a 

lengthy list of lifestyle perks to help 

bring in staff , off ering everything 

from stipends for school fees to car 

allowances to paying for executives’ 

flights home to see their families. 

Their race for talent has grown more 

acute in recent years, amid a flood 

of banks, hedge funds and private 

equity outfits that have opened local 

outposts.

Against that backdrop, the Middle 

East investing giants are getting 

more serious about hoovering up 

the best employees from all corners 

of finance as they seek to deploy 

their billions and pivot their econo-

mies away from oil. Along the way, 

they’re minting a new breed of top 

dog on Wall Street.

For instance, inside Mubadala 

Capital — the sovereign wealth fund’s 

asset management subsidiary — the 

decision to off er a form of carry has 

already helped create many multi-

millionaires within the firm.

“It’s no longer just about base and 

bonus,” said George Sames, manag-

ing director at the recruiting firm 

Oneira Talent Solutions. “Whether it’s 

sovereign wealth funds or local fam-

ily off ices, there’s growing pressure 

to introduce carry structures — and 

it’s already proven eff ective at a few 

firms here in Abu Dhabi that use it to 

attract and retain top-tier talent.” 

ADIA and Mubadala are known as 

some of the biggest backers of in-

ternational hedge funds and private 

equity firms. But with some of its 

newer funds, Abu Dhabi wanted to 

use its vast oil wealth to advance 

its presence in industries including 

artificial intelligence, sustainable en-

ergy and healthcare through direct 

dealmaking.

It has meant funds like Lunate and 

Mubadala Capital need the types of 

number-crunchers that can most of-

ten be found in private equity firms. 

Another Abu Dhabi-based fund, 

MGX — which was set up last year 

and has a goal of eventually topping 

$100bn in assets — has had success 

in this area, adding executives from 

Warburg Pincus and Apollo recently.

The funds have quickly realised 

there’s a limited pool of individuals 

who both have the pedigree they 

need and are willing to make a move 

to the Middle East. They learned they 

needed to come up with a compen-

sation structure that matched what 

private equity firms were off ering, 

the people familiar with the matter 

said.

That’s where carried interest comes 

in.

In the private equity industry, 

investment professionals are often 

awarded small stakes in the firm as 

part of their compensation. Their 

carry is their share of the profits that 

the overall fund generates whenever 

it sells a portfolio company.

Such arrangements are usually 

viewed as win-win: executives are 

incentivised to source good deals 

and end-investors tend to like that 

they have skin in the game.

Within Gulf funds, the packages can 

work a little diff erently, according to 

the people familiar with the matter. 

The option to earn carry is typically 

only available to some high-level 

executives. And these employees 

aren’t given actual ownership stakes; 

instead, the payments are arranged 

as so-called “phantom” or “shadow” 

carry in industry parlance, the 

people said.

Such arrangements aren’t unheard 

of — they can be used in traditional 

private equity firms for juniors and 

other back off ice staff ers because 

they replicate many of the perks of 

carried interest without the need to 

transfer equity stakes in a fund.

“When we speak to talent looking 

to move to the Middle East, carry is 

often one of the very first things they 

ask about,” said Oscar Orellana-Hy-

der co-founder of the recruiting firm 

Cordell Partners. “Carry is a powerful 

magnet for the most ambitious 

candidates — the ones who want 

their compensation to reflect their 

performance. It off ers eff ectively 

uncapped earning potential, tied 

directly to their own investment 

returns and ingenuity.” 

Sovereign wealth funds across the 

Gulf now employ about 9,000 peo-

ple, according to a Deloitte report 

published earlier this year.

These funds haven’t historically been 

known for ultra-generous paydays. 

Vice presidents — who generally 

have 8 to 10 years experience — 

typically command base salaries 

between $230,000 and $260,000 a 

year, according to one of the people 

familiar with the matter. That’s com-

parable with the typical compensa-

tion for staff ers at that level inside 

private equity funds in the region.

While ADIA doesn’t currently off er 

carry, it has created other forms of 

long-term incentives that reward the 

100 or so investment managers it 

has working on private equity-style 

deals, the people familiar with the 

matter said.

The $1.1tn firm and its peers are 

facing off  with the likes of Brookfield 

Asset Management Ltd and Black-

stone Inc for staff , where paychecks 

for senior partners can stretch into 

the tens of millions when they suc-

cessfully sell portfolio companies. 

At times, that’s been enough to lure 

away more established executives 

from the Gulf funds.

At Mubadala Investment Co a small 

number of employees have begun 

receiving a form of compensa-

tion that’s tied to their investment 

performance, according to people 

familiar with the matter. 

Mubadala’s decision to begin of-

fering such incentives come as the 

$330bn firm has been debating 

changing its strategy for private 

equity deals, some of the people 

familiar with the matter said. Histori-

cally, the firm is known for taking 

minority stakes and writing checks 

in the $100mn-$500mn range.

But the fund is considering upping 

its typical investment and taking 

larger ownership positions in com-

panies, the people said. Such a move 

would mean the firm needs even 

more employees with typical private 

equity experience.

Representatives for Lunate, ADIA, 

PIF, Mubadala and Mubadala Capital 

either declined to comment or did 

not have immediate comment when 

reached.

It’s not just the promise of phantom 

carry that’s helping Gulf funds win 

over fresh talent.

A long-awaited rebound in dealmak-

ing and initial public off erings in 

some parts of the world has been 

slow to materialise this year and 

private equity firms have continued 

to struggle to off load portfolio com-

panies at attractive valuations.

For executives inside private equity 

funds, that’s hurt the income they 

make from carry in recent years. 

It’s also made it easier for Gulf 

funds to make the case to potential 

employees that they could mint new 

fortunes in the sunny shores of Abu 

Dhabi.

“We’re seeing more candidates, 

especially from the West, coming to 

the Middle East,” Sames said. But, 

he added, they all have the same 

expectation: “Carry, as part of their 

performance package.”

Egyptian infl ation cools 
for a second month as 
interest rate cuts weighed

Bloomberg
Cairo

Egypt infl ation slowed for a 
second month, potentially 
giving the North African na-

tion scope to resume a monetary-
easing cycle. Consumer prices in 
urban areas grew an annual 13.9% 
in July versus 14.9% the month 
before, Egypt’s main statistics 
body said Sunday. On a monthly 
basis, there was defl ation of 0.5%, 
versus a 0.1% contraction in June.

Food and beverage prices, the 
largest single component of the 
basket, climbed 3.4% year-on-
year in July, compared with the 
previous month’s 6.9%.

Egypt has been on a mission to 
damp down infl ation that surged 
to a record 38% in September 2023 

as it revamps the economy after 
securing a $57bn bailout led by the 
United Arab Emirates and Inter-
national Monetary Fund last year.

The infl ationary deceleration 
may raise the chances of an inter-
est-rate cut at Egypt’s next mone-
tary policy meeting, scheduled for 
August 28. The central bank opted 
for caution with a hold in mid-Ju-
ly, following two rate reductions.

Egypt’s infl ation-adjusted in-
terest rate has been one of the 
world’s highest, encouraging for-
eign portfolio investors to pile into 
its local debt market.

Recent gains for Egypt’s pound 
may also help to cool prices for the 
import-dependent nation. The 
currency was trading about 48.5 to 
the dollar on the off shore market 
on Friday, according to data com-
piled by Bloomberg.

A man carries bread at a market in Cairo. Food and beverage prices, the 
largest single component of the basket, climbed 3.4% year-on-year in 
July, compared with the previous month’s 6.9%.
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Trump tariff s: Who are biggest winners and losers?
President Donald Trump’s bid to rewrite the 

global order via a raft of new US tariff s is 

likely to leave the world economy smaller 

than it would have been otherwise and inject 

new tensions into America’s relationships 

with allies and rivals alike. There are even 

emerging signs of damage from the levies to 

the US economy.

That is, of course, not how Trump and his 

aides see it. They point to tariff  revenue as 

a windfall that will off set the fiscal cost of 

tax cuts extended by Congress in June and 

to new investment commitments by both 

companies and countries that they say will 

eventually yield American jobs.

That much of the rest of the world, including 

the European Union and Japan, is agreeing to 

preliminary deals and not retaliating against 

higher US tariff s has the Trump administra-

tion expressing confidence about its strategy.

US Trade Representative Jamieson Greer 

declared in an August 7 New York Times opin-

ion piece that Trump’s tariff s had in a matter 

of months brought a new era to the global 

economy. What once was called the Bretton 

Woods order is being reshaped by what Greer 

called the “Turnberry system”, named after 

the Trump golf club in Scotland at which the 

US and EU announced an agreement in late 

July to reset their trade relationship.

The new arrangement hangs on a simple 

premise, Greer wrote: “President Trump 

uniquely recognises that the privilege of sell-

ing into the world’s most lucrative consumer 

market is a mighty carrot. And a tariff  is a 

formidable stick.” The higher rates for almost 

all US trading partners that took eff ect just af-

ter midnight in New York August 7 mean the 

world’s largest economy has raised tariff s to 

levels it hasn’t seen since the Smoot-Hawley 

law of 1930 imposed duties that deepened 

and prolonged the Great Depression.

Taken together, Trump’s actions, Bloomberg 

Economics estimates, will push the aver-

age US tariff  rate to 15.2%, well above last 

year’s 2.3%. That will leave worldwide gross 

domestic product $2tn smaller than it would 

have been otherwise by the end of 2027, 

Bloomberg Economics calculates.

A truce in the US trade war with China has the 

US imposing 30% tariff s on Chinese goods. 

Imports from the UK and Singapore are 

among the least aff ected — they’re taxed at 

10% — while those from the EU and Japan slot 

in behind at 15%. Goods from Switzerland face 

a more punishing 39%, while those from India 

— singled out by Trump for its purchases of 

Russian oil — face an additional 25% duty that, 

if it goes into eff ect as threatened August 27, 

would take the total rate to 50% and make 

most of the country’s exports to its biggest 

overseas customer economically tenuous. 

Brazilian products also face duties as high as 

50%.

But the story is more complicated than that. 

Even as he has erected a historic tariff  wall, 

Trump has created some duty-free doors 

through it. Going into August 7, the Trump 

administration had exempted more than $1tn 

in goods from the new levies — or more than 

a third of US imports in 2024, a Bloomberg 

News analysis found. That number may grow 

even larger as an opaque system under which 

some big US companies and industries enjoy 

tariff  relief takes eff ect.

Major questions remain surrounding addi-

tional levies and the preliminary deals he has 

announced with several US trading partners. 

But there is little question that Trump’s tariff  

regime will leave few winners and plenty of 

losers.

Here is the current state of play.

What new tariff s are in eff ect in 
the US? 

Trump has targeted shipments from all the 

nations America does business with and 

introduced separate levies on imports for 

specific industries. The duties Trump has put 

into eff ect include: 

 A cumulative surtax of at least 30% on 

many products from China, with some 

significant exceptions. That’s down from the 

145% level it touched briefly in April amid a tit-

for-tat escalation. A detente the two countries 

agreed to in mid-May is due to expire August 

12.

 A minimum 10% baseline tariff  on other 

imports, with some exceptions. Goods from 

countries that have the largest trade surplus-

es with the US face what the administration 

calls “reciprocal tariff s” ranging from 10-41%, 

most of which kicked in on August 7.

 Goods from Canada and Mexico that aren’t 

covered by the US-Mexico-Canada free-trade 

agreement, or USMCA, face tariff s of 35% 

and 25%, respectively. Imports of Canadian 

energy are taxed at 10%.

 Imports from the EU, Japan and South Ko-

rea face 15% duties under the terms of frame-

work deals announced by Trump, though in 

the case of the EU there are carveouts for 

aircraft and aircraft parts as well as certain 

generic drugs and chemicals.

 A 40% additional tariff  on goods deemed to 

be “transshipped,” meaning they are rerouted 

through another country to evade higher 

duties. The Trump administration hasn’t yet 

specified the so-called rules of origin it will 

use to define transshipped goods.

 Tariff s on industrial metals: a 50% duty on 

imports of steel and aluminium products, and 

a 50% levy on imports of semi-finished cop-

per products, such as pipes and wires, and 

copper derivative products, such as electrical 

components.

 A 25% tax on imports of fully assembled 

automobiles, with some exceptions for cars 

coming from Canada and Mexico. A 25% tariff  

on imports of vehicle parts is being phased in 

over a two-year period, although components 

that comply with the USMCA are exempt. 

Auto imports from Japan, South Korea and 

the EU face a lower 15% duty as part of their 

trade deals.

 The “de minimis” tariff  exemption, which 

allowed small packages with a retail value no 

higher than $800 to enter the US duty-free, 

will come to an end for all trading partners as 

of August 29. The loophole had already been 

closed for such low-value parcels coming 

from mainland China and Hong Kong.

Who are the biggest losers from 
Trump’s tariff s? 

India is potentially among the most aff ected. 

The 25% “reciprocal” tariff  rate for its imports 

to the US is higher than the numbers Trump 

says he’s agreed on with some Southeast 

Asian countries that are natural competitors 

with India to displace China in US supply 

chains, though negotiations are said to 

continue.

Goods from Indonesia are taxed at 19% and 

those from Vietnam at 20%. Plus, Trump is 

threatening the additional levy to punish 

India for importing Russian oil. That’s set to 

kick in in late August. If that happened, Indian 

exports to the US could drop by 60%, impos-

ing a 0.9% drag on India’s GDP, Bloomberg 

Economics estimates.

The Biden administration had lauded India as 

a new “friend-shoring” partner for the US, and 

the South Asian nation over the past several 

years had become an increasingly important 

geostrategic partner for Washington. It’s a 

member of the so-called Quad, an informal 

grouping of democracies that includes the 

US, Japan and Australia.

Switzerland is in a similar position to India. 

Trump has imposed a 39% tariff  on US 

imports from the Alpine nation, which include 

watches, gold and chocolate. Other key 

goods such as pharmaceuticals are exempt, 

though they may be subject to new duties in 

the future. Products exported to the US from 

Switzerland’s EU neighbours face a far lower 

baseline duty of 15%.

Is anyone winning from 
Trump’s tariff s? 

The big winners so far are the companies 

that are benefiting from tariff  exclusions. The 

April 2 executive order in which Trump first 

launched his country-based tariff s included 

a 37-page annex with more than 1,000 tariff  

codes for excluded products. Some of those 

are likely to be temporary, but even that can 

be a meaningful win for companies. Plus, 

some major corporations, such as Apple Inc, 

have managed to negotiate longer exclu-

sions.

On April 11, Trump added smartphones, 

laptops and other consumer technology 

products to the exclusion list. That’s meant 

that iPhones and other Apple products have 

avoided the new duties. On August 6, Apple 

Chief Executive Off icer Tim Cook joined 

Trump in the Oval Off ice to announce that the 

company was increasing its investment in the 

US over the next four years to $600bn. The 

payoff  for that: an exclusion not only from 

the existing new tariff s but also forthcoming 

ones on semiconductors and products that 

contain them.

According to a recent Bloomberg analysis, 

in the two months following Trump’s April 2 

tariff  announcement, companies benefiting 

from exclusions have saved as much as $19bn 

by avoiding the additional levies. Along with 

Apple, the big beneficiaries include South Ko-

rea’s Samsung Electronics Co. The tech sector 

avoided more than $7bn in tariff s in just those 

two months, according to off icial trade data.

Is China a winner or a loser? 

The ultimate winner may end up being 

China. While Chinese exports to the US have 

slumped, there are signs that the world’s 

largest exporter is finding other markets for 

its goods. More broadly, there’s a risk that a 

belligerent US ends up driving other nations 

toward China by convincing them America’s 

rival is a more reliable economic partner.

As Trump raises tariff  barriers around the US, 

he also risks turning it into a protectionist 

island in the global economy and opening up 

new opportunities for increasingly com-

petitive Chinese products. While designed to 

boost domestic US manufacturing, Trump’s 

policies ultimately will mean higher priced 

inputs for US factories. That would make 

them less, rather than more, competitive in 

the world. That’s all as Trump also alienates 

America’s overseas customers — whether 

they’re in Canada, where boycotts of US 

goods have already taken hold, or India, 

where politicians are aggrieved about Trump 

trying to force the country to stop buying 

cheap Russian oil.

“There really is a winner here in the strategy 

that we are pursuing. His name is Xi Jinping,” 

said former Treasury Secretary Lawrence 

Summers, a paid contributor to Bloomberg 

TV, referring to China’s president.

What does all this mean for the 
US economy? 

It can be diff icult to sort through the eco-

nomic eff ects of tariff s. In theory, they can 

stimulate employment in protected industries 

by attracting investment as companies try to 

get around tariff s by moving factories to the 

taxing country. At the same time, jobs in other 

areas are often lost, as companies face higher 

costs for imported inputs or domestic alterna-

tives, if they exist.

Economists say there’s also a significant 

eff ect from the uncertainty surrounding the 

tariff  rollout and how long the levies will last. 

Because of the foggy outlook, companies and 

consumers often hold off  on making big deci-

sions, whether it’s to invest in new factories or 

buy new kitchen appliances. More than half 

of all American imports are components and 

raw materials used to make things in the US.

Trump’s goal is to spur a revival of American 

industry. But while companies have made 

some significant announcements about 

future investments, there are few signs that’s 

translating into employment. Since Trump 

unveiled his new tariff s in April, the US has 

actually lost 37,000 manufacturing jobs.

The scale of the tariff s has sparked fears infla-

tion will rise and the US economy will slow, 

potentially triggering a recession. The growth 

outlook has improved somewhat since 

Trump’s initial announcement of his tariff s 

sparked financial market turmoil in April. 

The tariff  de-escalation with China helped. 

But even if a recession is avoided, economic 

growth is still likely to come under pres-

sure with import taxes now six times higher 

than before Trump re-entered off ice. There’s 

already signs the duties are starting to bite. 

GDP data for the second quarter of the year 

showed investment slowing. The July jobs 

report pointed to an anaemic labour market.

A 2018 model from the Federal Reserve 

provides a useful way to calculate the eff ects. 

It suggests that each percentage point hike 

in the tariff  rate lowers GDP by 0.14% and 

pushes up prices by 0.09%. Based on that 

model, Bloomberg Economics estimates that 

the August 7 increase in tariff s could induce 

a 1.8% drop in US GDP and a 1.1% increase in 

inflation, in a shock that will play out over two 

to three years.

Who’s paying these tariff s? 

Trump has hailed the surge in tariff  revenues 

to around $30bn a month as a windfall for the 

US. But tariff s are taxes and are by law paid by 

the US importer, or an intermediary acting on 

the importer’s behalf. Studies have shown the 

cost of new import taxes is often passed on to 

consumers in the form of higher prices.

Importers can also renegotiate their contracts 

with foreign suppliers, meaning they can bear 

some of the burden as well.

The blow to companies has already been 

meaningful. General Motors Co reported a 

$1.1bn hit to its recent quarterly profits as a 

result of tariff s. Ford Motor Co warned of a 

$2bn wallop this year. Toyota Motor Corp said 

its bottom line could see annual tariff  damage 

nearing $10bn.

The Trump administration argues that 

exporters abroad will eventually bear the true 

burden of tariff s as they lower their prices 

and currencies adjust. But there aren’t many 

signs of that happening so far; economists 

point to import price data that hasn’t shown 

any major movements.

What comes next? 

Trump on August 6 pledged to roll out new 

duties on pharmaceuticals and semicon-

ductors in the following week or so. He’s 

flagged eventual tariff s of as high as 250% on 

imported drugs and 100% on semiconduc-

tors, though he’s also signalled there will be 

carveouts.

If the deal with the EU is anything to go by, an 

exception for generic drugs may be coming. 

Trump also has said that Apple and other 

companies that promise to do more manu-

facturing in the US will be exempted from the 

chip duties.

Beyond that, Trump has ordered up investiga-

tions into imports of critical minerals, drones, 

commercial aircraft, trucks and lumber, 

among other things. Each of those probes 

could yield yet more duties.

There are also potentially more deals to 

come. Switzerland may not have had any 

luck yet in getting its 39% tariff  reduced, but 

it may someday. Likewise, Trump’s threat of 

a 25% surcharge on India over its purchases 

of Russian oil may accelerate negotiations 

toward a deal that both sides had indicated 

beforehand was close.

The biggest determinant of where Trump’s 

trade wars go next may be what happens to 

the US economy and in financial markets. 

Wall Street strategists have begun warning of 

a looming correction in US equities that have 

recently hit record highs.

Trump’s project to remake the global 

economy is proceeding apace for now. But 

as its real consequences become clear, even 

Trump may have to recalculate.
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Europe’s debt-market hierarchy witnesses major shift
Bloomberg
London

A decade and a half ago, Guillermo 
Felices was helping clients 
navigate Europe’s sovereign debt 
crisis. Now, he’s extolling the bonds 
once at the centre of that storm. 
Italy, Spain, Ireland, Portugal and 
Greece, which nearly collapsed 
under the burden of their debt 
in 2011, have since transformed 
into top picks for firms like PGIM 
Fixed Income, where Felices works 
as a London-based investment 
strategist.
His recommendations are 
emblematic of the historic shift 
that’s taken place in the region’s 
debt-market hierarchy. The 
recovery in the nations on Europe’s 
periphery has been years in the 
making and as investors shy away 
from President Donald Trump’s 
policy making, their bonds are 
increasingly being seen as healthy 
alternatives to the debt of Europe’s 
biggest economies.
Spanish, Greek and Portuguese 
bonds now all yield less than 
France. Italy is on course to 

outperform Germany and France 
for the fourth year in a row on a 
total returns basis — matching the 
longest winning streak on record. 
“Post-crisis, the story was always 
that Europe is going to be diff icult 
to solve,” Felices said, pointing 
to its history of sluggish growth, 
excessive public spending and 
squabbling among member 
states. “This is less the case 
now, especially in terms of fiscal 
profligacy, while the US is more 
unorthodox.”
US Treasuries have been buff eted 
this year, most notably in April 
when Trump unveiled a package 
of aggressive trade tariff s. Worries 
over the US fiscal outlook have 
also flared up.
The appeal of the peripheral 
bonds, meanwhile, is down to a 
post-pandemic economic recovery 
that outstripped the gains in the 
region’s economic powerhouses 
of Germany and France. Spain 
is a particular bright spot, and is 
expected to grow around 2.5% this 
year, more than double the pace of 
the wider bloc.
Investors’ exposure to the nations 
on Europe’s fringes remains near 

the highest levels seen in the past 
five years, according to a monthly 
Bank of America survey published 
on Friday.
Another key turning point came in 
March, when Germany abandoned 

decades of fiscal austerity and 
vowed to plough billions of euros 
into defence and infrastructure. 
While that’s seen as a vital catalyst 
for EU growth, the coming deluge 
of German bonds has made some 

investors cautious and damped 
prices for the nation’s debt.
“We prefer countries with strong 
growth and which haven’t 
committed to raising defence 
spending as much as Germany,” 
said Niall Scanlon, fixed income 
portfolio manager at Mediolanum 
International Funds Limited. Spain 
is his “standout pick,” though he 
says he has also favoured Italy this 
year.
Then there’s France, once 
considered a proxy for Germany 
in terms of its financial heft, but 
now a no-go for many bond funds. 
Investor sentiment soured last year 
after unbridled public spending left 
it with the largest deficit in the euro 
area. Attempts by the government 
to pass its 2026 budget in the 
coming months may trigger a fresh 
bout of volatility. 
As a result, the diff erence in 
borrowing costs between France 
and Italy has shrunk: investors 
demand just 12 basis points of 
extra yield to lend to Italy for 10 
years rather than France — the 
smallest amount in two decades. 
“We prefer Italy and Spain over 
France and Germany,” said Sachin 

Gupta, portfolio manager at 
bond giant Pacific Investment 
Management Co. The periphery’s 
outperformance “can continue, 
even after having come a long 
way,” he added. 
In a speech in June, European 
Central Bank off icial Philip Lane 
pointed to the relative stability 
of euro-area bonds this year, 
even as other debt markets saw 
significant price swings. That’s 
likely down to factors including 
inflows from domestic and 
global investors as they reduced 
exposure to US assets, as well as 
a “shared commitment” to fiscal 
responsibility across the bloc, Lane 
said.
To be sure, peripheral bonds 
have already rallied so much 
that potential returns aren’t as 
attractive as they once were. 
Greece is a case in point — less 
than three years ago its 10-year 
bonds yielded more than 5%. 
That’s since declined to about 
3.30%.
“It is undeniable that the heavy 
lifting has been done,” said Gareth 
Hill, a senior fund manager at Royal 
London Asset Management Ltd. 

Fannie, Freddie 
$30bn IPO 
being weighed 
for this year
Bloomberg
New York

The Trump administration is consider-
ing selling shares of Fannie Mae and 
Freddie Mac in an off ering that could 

start as early as this year, according to senior 
administration offi  cials. 

The plan could value the government-
controlled mortgage giants at some $500bn 
or more and would involve selling between 
5% and 15% of their stock with an off ering 
expected to raise about $30bn. 

No fi nal decision has been made and Pres-
ident Donald Trump is still weighing his op-
tions, one offi  cial said. The Wall Street Jour-
nal earlier reported the news.

Shares of both Fannie Mae and Freddie 
Mac surged as much as 22% in Friday trad-
ing, the most in more than two months. 

The federal government bailed out the 
companies in September 2008 to stave off  
catastrophic losses during the fi nancial cri-
sis. Policymakers in Washington have strug-
gled for years with what to do with the so-
called government-sponsored enterprises. 
Congressional eff orts to free the companies 
have repeatedly failed on concerns about 
the impact on mortgage costs and the fi rms’ 
commitment to aff ordable housing. 

One offi  cial said that Fannie and Freddie 
may stay in the conservatorship while being 
taken public. 

A combined IPO raising $30bn or more 
would be the biggest on record, above Sau-
di Aramco’s $29.4bn listing in Saudi Ara-
bia in 2019, according to data compiled by 
Bloomberg. On US markets, Alibaba Group 
Holding Ltd’s $25bn debut in 2014 is the 
largest, the data show.

Fannie and Freddie were delisted from the 
New York Stock Exchange in 2010. Their 
shares trade over the counter, where trading 
is often volatile. 

Both companies’ OTC stocks are quoted 
on the OTCQB Venture Market, which has 
relatively minimal requirements compared 
to major exchanges.

Trump has fi elded pitches from the chief 
executive offi  cers of large banks in recent 
weeks on how to execute the complex ma-
noeuvre. Citigroup Inc CEO Jane Fraser met 
with Trump on Wednesday. 

Leaders of Goldman Sachs Group Inc, JP-
Morgan Chase & Co, Bank of America Corp 
and Wells Fargo & Co have pitched the presi-
dent, or plan to do so, Bloomberg reported 
last week.

Treasury Secretary Scott Bessent, Com-
merce Secretary Howard Lutnick and Federal 
Housing Finance Agency Director Bill Pulte 
have been involved in the meetings, one of-
fi cial said. 

The FHFA did not immediately respond to 
a request for comment. 

Pulte in March fi red the majority of the 
boards of both companies and appointed 
himself chairman of each. Investor appetite 
would be higher if the board had a fi duci-
ary responsibility to the shareholders rather 
than the conservator, according to David 
Dworkin, president and chief executive of-
fi cer of the National Housing Conference. 

“The importance of independent boards 
to the value of the stock can’t be underes-
timated. Investors want to know that the 
boards of the companies have a fi duciary 
responsibility to shareholder value without 
political interference,” he said.

“It’s an extraordinarily complicated ef-
fort, and completing it by the end of the 
year would be a major lift,” Dworkin said, 
adding, “It has to be taken seriously be-
cause it appears clear that all the right peo-
ple are in the room.”

A stock sale could provide a windfall for 
hedge funds and other investors. Bill Ack-
man’s Pershing Square Capital Manage-
ment, for instance, holds a signifi cant stake 
in Fannie, and the billionaire has been pub-
licly lobbying the White House to end the 
conservatorships.

Traders fl eeing stocks feared to be under threat from AI
Bloomberg
New York

Artificial intelligence (AI)’s imprint on US 
financial markets is unmistakable. Nvidia 
Corp is the most valuable company in 
the world at nearly $4.5tn. Startups from 
OpenAI to Anthropic have raised tens of 
billions of dollars. 
But there’s a downside to the new 
technology that investors are 
increasingly taking note of: It threatens to 
upend industries much like the internet 
did before it. And investors have started 
placing bets on just where that disruption 
will occur next, ditching shares in 
companies some strategists expect will 
see falloff s in demand as AI applications 
become more widely adopted.
Among them are web-development 
firms like Wix.com Ltd, digital-image 
company Shutterstock Inc and software 
maker Adobe Inc. The trio are part of a 
basket of 26 companies Bank of America 
strategists identified as most at risk from 
AI. The group has underperformed the 
S&P 500 Index by about 22 percentage 
points since mid-May after more or less 
keeping pace with the market since 
ChatGPT’s debut in late 2022. 

“The disruption is real,” said Daniel 
Newman, chief executive off icer of the 
Futurum Group. “We thought it would 
happen over five years. It seems like it is 
going to happen over two. Service-based 
businesses with a high headcount, those 
are going to be really vulnerable, even if 
they have robust businesses from the last 
era of tech.”So far, few companies have 
failed as a result of the proliferation of 
chatbots and so-called agents that can 
write software code, answer complex 
questions and produce photos and 
videos. But with tech giants like Microsoft 
Corp and Meta Platforms Inc pouring 
hundreds of billions into AI, investors 
have started to get more defensive.
Wix.com and Shutterstock are down 
at least 33% in 2025, compared with a 
8.6% advance for the broad benchmark. 
Adobe has fallen 23% amid concerns 
clients will look to AI platforms that 
can generate images and videos, as 
Coca-Cola has already done with an 
AI-generated ad. ManpowerGroup Inc, 
whose staff ing services could be hurt by 
rising automation, is down 30% this year, 
while peer Robert Half Inc has shed more 
than half its value, dropping to its lowest 
in more than five years.
The souring sentiment among investors 

comes as AI is changing everything from 
the way people get information from 
the internet to how colleges function. 
Even companies at the vanguard of the 
technology’s development like Microsoft 
have been slashing jobs as productivity 
improves and to make way for more AI 
investments. 
To many tech-industry watchers, the 
time is nearing when AI becomes so 
pervasive that companies start going out 
of business.
Anxiety about AI’s impact on existing 
companies was on display last week 
when Gartner Inc shares were routed 
after the market-research company cut 
its revenue forecast for the year. The 
stock fell 30% in the five days, its biggest 
one-week drop on record.
While the company blamed US 
government policies including spending 
cuts and tariff s, analysts were quick to 
point the finger at AI, which investors 
fear could provide cheaper alternatives 
to Gartner’s research and analysis even 
though the company is deploying its own 
AI-powered tools.
Morgan Stanley said the results “added 
fuel to the AI disruption case,” while 
Baird was left “incrementally concerned 
AI risks are having an impact.” Gartner 

representatives didn’t respond to 
a request for comment. Historical 
precedents abound for new technology 
wiping out industries. The telegraph 
gave way to telephones, horsewhips and 
buggies were toppled by the automobile, 
and Blockbuster’s eradication by Netflix 
Inc. exemplified the internet’s disruption.
“There are a lot of pockets of the market 
that could be basically annihilated 
by AI, or at least the industry will see 
extreme disruption, and companies 
will be rendered irrelevant,” said Adam 
Sarhan, chief executive off icer at 50 Park 
Investments. “Any company where you’re 
paying someone to do something that AI 
can do faster and cheaper will be wiped 
out. Think graphic design, administrative 
work, data-analysis.”
Of course, plenty of companies that 
were expected to be hammered by 
AI are thriving. Even though many AI 
companies off er instant translation 
services, Duolingo Inc, the owner of 
a language-learning app, soared after 
raising its outlook for 2025 sales, in part 
because of how it has implemented 
AI into its own strategy. The stock has 
roughly doubled over the past year 
— but concerns linger that the next 
generation of AI will be a threat. 

Carry traders ramp up bets 
in EMs as Fed cuts loom
Bloomberg
New York

Carry trade is mak-
ing a comeback among 
emerging market inves-

tors as bets the Federal Reserve’s 
will kick off  interest-rate cuts 
next month weaken the dol-
lar and fuel appetite for high-
yielding currencies.   

Money managers from Neu-
berger Berman Group LLC to 
Aberdeen Group Plc are pil-
ing into currencies from Brazil, 
South Africa and Egypt, saying 
a weaker greenback and easing 
volatility make the environment 
ripe for the strategy, in which 
traders borrow in lower-yield-
ing currencies to buy those that 
off er higher yields.

The trade, which posted 
double-digit returns this year 
before hitting pause in July as 
the dollar rebounded, is now 
gaining steam again after a dis-
mal US jobs report fuelled bets 
policymakers will have to lower 
borrowing costs next month to 
avoid a recession. 

DoubleLine to UBS are among 
those who have joined a chorus 
of greenback bears in recent 
days, saying the dollar negative 
story is “back in play”. 

“The risk that the dollar has 
a big resurgence is probably 
very limited and growth still 
behaving relatively okay,” said 
Gorky Urquieta, the co-head of 
emerging market debt at Neu-
berger Berman, who favours 
carry trades in South Africa, 
Turkiye, Brazil, Colombia, In-
donesia and South Korea. 

Donald Trump’s erratic poli-
cies have left traders scram-
bling to diversify their holdings, 
sending the US Dollar Index to 
its worst fi rst half of the year 
since the 1970s. 

The shift, which comes after 
a decade of US outperformance, 

has pulled in cash to emerging 
market assets following three 
years of outfl ows. Global funds 
dedicated to developing-world 
debt have seen infl ows every week 
for the past four months, with in-
vestors pouring in $1.7bn in the 
week ended August 6, according 
to a Bank of America Corp note 
citing data from EPFR. An index 
of local bonds has returned more 
than 12% as 18 out of 23 main EM 
currencies have gained against 
the dollar this year. 

The appetite is such that the 
gap between gauges measuring 
expected volatility in emerging 
currencies versus their Group-
of-10 peers over the next month 
is hovering around the highest 
in 12 years, signalling far less 
turbulence ahead for the devel-
oping world. 

The recent hawkish stance 
from some central bankers in 
emerging markets amid infl a-
tion and tariff  concerns has fur-

ther added to the appeal of carry 
trades. 

Over the past two weeks, Co-
lombian policymakers surprised 
markets by holding borrowing 
costs at 9.25%; India also kept 
rates unchanged, opting for a 
wait-and-watch approach; in 
Brazil, which boasts some of 
the highest interest rates in the 
world at 15%, policymakers said 
they’ll keep a cautious stance 
after Trump slapped the nation 
with a 50% trade levy. 

“Carry is an important part 
of the story,” said Kieran Curtis, 
the head of emerging-market 
local currency debt at Aberdeen. 
“The Brazilian real long is one of 
our favourite positions — and 
it’s really driven by the yield.” 

Leveraged funds ramped up 
bullish bets on the Mexican peso 
to the highest in almost a year 
in the week ended August 5, ac-
cording to the latest data from 
the Commodity Futures Trade 

Commission. That covers the 
days following Mexico’s central 
bank decision to slow the pace 
of monetary easing. 

Lower volatility in global 
markets, meanwhile, leaves the 
low-yielding Asian currencies 
adrift, according to fi rms from 
McKay Shields to BNP Pari-
bas. Asian FX has an average 
carry of minus 1.1%, according 
to data compiled by Bloomberg 
— showing the cost of holding 
them is higher than the poten-
tial return from owning dollars. 
Latin American currencies have 
a carry of positive 3.7%, while 
European and African ones are 
positive 1.1%, the data show. 

“In a risk-on environment, 
high carry trades typically do 
better,” said Gustavo Medeiros, 
head of research at Ashmore 
Group. “So from that perspec-
tive, most likely the high carry 
Asian places like Indonesia, In-
dia, the large countries of course 

would do well, but LatAm is 
probably better positioned to 
benefi t.”

The Bloomberg Cumulative 
FX Carry Trade Index — which 
tracks the performance of eight 
EM currencies versus the dol-
lar — has returned more than 
10% this year. Some investors 
are paring risky bets to lock in 
those profi ts, saying Trump’s 
tariff s may tank the economy 
and boost infl ation in the US. 

A deluge of data due in com-
ing days, including US infl a-
tion fi gures, as well as Russia-
Ukraine talks, could bring fresh 
turmoil to global markets. 

For now though, carry trades 
appear to have more room 
to run. JPMorgan upgraded 
emerging-market currencies 
and local debt to overweight on 
Tuesday, citing the continua-
tion of a weaker dollar trend af-
ter a month-long hiatus. 

“If you’re comfortable with 
the FX story — not necessar-
ily that FX will continue to rally, 
but that we’re not about to see 
an episode of resurgence of the 
dollar — then these trades look 
pretty compelling,” said Neu-
berger’s Urquieta. 

Thailand’s central bank is ex-
pected to cut rates to support 
growth. A rate decision is also 
due in Peru. China will release 
as swath of data including retail 
sales, and growth readings in 
Singapore, Malaysia and Taiwan 
are also due, which will help as-
sess how Asia is weathering US 
trade policy.

Infl ation readings in Brazil, 
Argentina and India will be in 
focus as traders gauge whether 
central banks will maintain a 
cautious stance amid Trump’s 
tariff  onslaught. Growth data in 
Poland and Bulgaria may pro-
vide an insight into any spillo-
ver eff ects from European fi scal 
spending. An infl ation reading 
in Poland is also due.

Traders work on the floor of the New York Stock Exchange. Carry trade is making a comeback among 
emerging market investors as bets the Federal Reserve’s will kick off  interest-rate cuts next month 
weaken the dollar and fuel appetite for high-yielding currencies.
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QSE remains flat despite buy interests in five sectors
By Santhosh V Perumal
Business Reporter

Having hit multi-year high in the 
previous sessions, the Qatar Stock 
Exchange (QSE) yesterday opened 
the week on a flat note despite 
buying interests in five of the 
seven sectors.
The domestic institutions were 
increasingly net profit takers as the 
20-stock Qatar Index remained at 
11,362 points, even as it touched an 
intraday low of 11,336 points.
The industrials and real estate 
counters saw higher than average 
selling pressure in the main 
market, whose year-to-date gains 
were at 7.49%.
The Gulf retail investors were seen 
bearish, albeit at lower levels, in the 
main bourse, whose capitalisation 
was up QR0.08bn or 0.01% to 
QR676.36bn mainly on microcap 
segments.

The foreign institutions’ weakened 
net buying had its influence on the 
main market, which saw as many 
as 4,690 exchange traded funds 
(sponsored by AlRayan Bank and 
Doha Bank) valued at QR0.04mn 
trade across eight deals.
The Gulf funds’ lower net buying 
also had its impact on the main 
bourse, whose trade turnover and 
volumes were on the decline.
The Islamic index was seen making 
gains vis-à-vis declines in the other 
indices of the main market, which 
saw no trading of treasury bills.
The local retail investors were seen 
net buyers in the main bourse, 
which saw no trading of sovereign 
bonds.
The Total Return Index was down 
0.01% and the All Share Index by 
0.02%, while the All Islamic Index 
rose 0.09% in the main market.
The industrials and realty sectors 
index declined 0.74% and 0.2% 
respectively; while consumer 

goods and services gained 0.94%, 
insurance (0.5%), telecom (0.48%), 
banks and financial services 
(0.12%) and transport (0.09%).
Major shakers in the main market 

include Industries Qatar, Doha 
Insurance, Al Mahhar Holding, 
Beema, Qatar German Medical 
Devices, Widam Food, Mesaieed 
Petrochemical Holding, Mazaya 

Qatar and Gulf Warehousing.
Nevertheless, about 51% of the 
traded constituents extended 
gains to investors in the main 
bourse with major movers being 
Estithmar Holding, Baladna, Al 
Faleh Educational Holding, Alijarah 
Holding, Qatar General Insurance 
and Reinsurance, QIIB, Dlala and 
Qamco. In the venture market, 
Techno Q saw its shares appreciate 
in value.
The domestic institutions’ net 
selling increased perceptibly to 
QR20.97mn compared to QR17.1mn 
last Thursday.
The Gulf individual investors 
turned net sellers to the tune of 
QR0.09mn against net buyers of 
QR2.38mn on August 7.
The foreign funds’ net buying 
decreased substantially to 
QR12.65mn compared to 
QR61.14mn the previous trading 
day.
The Gulf institutions’ net buying 

weakened significantly to QR0.7mn 
against QR30.84mn last Thursday.
However, the local retail investors 
were net buyers to the extent of 
QR5.31mn compared with net 
sellers of QR75.63mn on August 7.
The foreign individual investors 
turned net buyers to the tune of 
QR1.43mn against net sellers of 
QR1.6mn the previous trading day.
The Arab retail investors’ net 
buying strengthened marginally to 
QR0.97mn compared to QR0.02mn 
last Thursday.
The Arab institutions had no major 
net exposure against net profit 
takers to the extent of QR0.05mn 
on August 7.
The main market saw 2% fall in 
trade volumes to 240.68mn shares, 
16% in value to QR450.48mn and 
23% in deals to 18,084.
In the venture market, a total 
of 0.26mn equities valued at 
QR0.71mn changed hands across 
30 transactions.

The domestic institutions were increasingly net profi t takers 
as the 20-stock Qatar Index remained at 11,362 points, even as 
it touched an intraday low of 11,336 points

Fed offi  cial favours 
three interest-rate 
cuts this year
Bloomberg
Washington

Federal Reserve Governor 
Michelle Bowman de-
livered two key pieces of 

news on Saturday, saying she 
favours three interest-rate 
cuts this year and will host an 
October 9 community bank 
conference.

Bowman said in prepared 
remarks she supports multi-
ple interest-rate cuts and that 
her view had been reinforced 
by recent weak labour-market 
data. The Fed’s policymak-
ing committee has held rates 
steady this year, which Bow-
man supported through June. 
But in July she dissented 
alongside Governor Chris-
topher Waller, in favour of a 
quarter-percentage-point cut. 

On Saturday, she urged her 
fellow policymakers to be-
gin cutting at the Fed’s next 
meeting in September.

Such a move, she said, 
“would help avoid a further 
unnecessary erosion in labour 
market conditions and reduce 
the chance that the commit-
tee will need to implement 
a larger policy correction 
should the labour market de-
teriorate further.”

Bowman, who was ap-
pointed to the Fed in 2018 by 
President Donald Trump, also 
reiterated her view that tariff -
driven price hikes were un-
likely to move infl ation up in a 
persistent way.

“As I gain even greater con-
fi dence that tariff s will not 
present a persistent shock 
to infl ation, I see that upside 
risks to price stability have 
diminished,” she said in pre-
pared remarks for the Kansas 
Bankers Association in Colo-

rado Springs. “With underly-
ing infl ation on a sustained 
trajectory toward 2%, soft-
ness in aggregate demand and 
signs of fragility in the labour 
market, I think that we should 
focus on risks to our employ-
ment mandate.”

Bowman and Waller may be 
joined by others supporting a 
cut in September. Three other 
policymakers — San Francisco 
Fed President Mary Daly, Min-
neapolis’ Neel Kashkari and 
Governor Lisa Cook — all ex-
pressed concerns this past week 
after new data pointed to a sharp 
cooling in the labour market.

Employers added a lower-
than-expected 73,000 jobs in 
July, and gains in the prior two 
months were revised down by 
nearly 260,000, according to 
the Bureau of Labor Statis-
tics. The unemployment rate 
ticked up to 4.2% from 4.1% 
in June. In a section of the 

prepared remarks focused on 
community banking, Bow-
man said the October 9 con-
ference will look at potential 
reforms to the capital frame-
work for those lenders. 

She has previously ex-
pressed concerns about the 
competitive landscape for 
community banks, which 
have long been losing market 
share to bigger lenders. 

“Community banks are the 
cornerstone of the banking 
and fi nancial system, sup-
porting local communities 
and their customers,” said 
Bowman, the Fed’s top bank 
cop. “Too often, these banks 
have been overlooked, with 
too little attention paid to 
longstanding and emerging 
issues and industry and con-
sumer concerns.” She pointed 
to potential modifi cations to 
what’s known as the com-
munity bank leverage ratio, an 

optional framework that was 
designed as an alternative to 
risk-based capital measures 
for community banks. 

Bowman, a former com-
munity banker who worked 
at Farmers & Drovers Bank, is 
seeking to make the measure 
more attractive to those lend-
ers so they would adopt it. She 
also plans to reshape the agen-
cy’s supervision framework for 
community banks in a bid to 
insulate them from capital re-
quirements crafted for larger, 
more complex lenders. 

The Fed already held a bank 
capital conference in July that 
was focused on the rules for 
Wall Street’s biggest banks. 
Regulators have been looking to 
dial back some capital require-
ments, including a proposal to 
ease a key rule known as the en-
hanced supplementary leverage 
ratio and beginning the process 
to overhaul stress tests.

Michelle Bowman, Federal Reserve Governor.

Meta’s $29bn deal marks key 
moment for private credit
Bloomberg
San Francisco

The heavy hitters of private credit 
have been waiting for this moment 
for years.

Major lenders, which often cater to 
companies with dented credit, talk end-
lessly about the opportunities in invest-
ment-grade debt and in fi nancing the 
breakneck growth of artifi cial intelligence. 
They’ve done smaller deals, but last week 
they caught the biggest fi sh yet: A $29bn 
fi nancing package for Meta Platforms Inc’s 
massive data centre in Louisiana.

That transaction, led by Pacifi c Invest-
ment Management Co and Blue Owl Capi-
tal Inc, hits all the high notes: It’s a top-
notch business in a hot sector. It disrupts 
the usual route that companies like Meta 
travel to get money from investors through 
banks. And, it’s huge.

“Private credit has been itching to get 
into this space,” said John Medina, senior 
vice president on the global project and in-
frastructure fi nance team at Moody’s Rat-
ings. “This deal is one of the fi rst of its kind 
for private credit and if it is successful, we 
would expect to see more.”

The biggest technology companies are 
in an AI arms race now, and they need cash 
to win. Elon Musk’s xAI Corp recently 
told investors it plans to spend $18bn on 
data centres, and is looking at raising debt 
backed by projects rather than at the cor-
porate level. Others including Amazon.
com Inc and OpenAI Inc are pursuing their 
own sites across the US. Morgan Stanley 
estimates that capital expenditures on AI 
could exceed $3tn in the next three years.

For Meta, Pimco is leading $26bn in 
debt and Blue Owl is providing $3bn in eq-
uity. The debt portion is likely to be issued 
in the form of investment-grade bonds 
backed by the data centre’s assets, people 
familiar with the matter said, adding that 
the fi nal structure is still in fl ux. Morgan 
Stanley is advising Meta on the deal and 
arranging the fi nancing.

The bidding war for the fi nancing lasted 
months. It was competitive because pri-
vate credit fi rms have been all-but-beg-
ging for access to the investment-grade 
debt world that banks dominate. Other 
private credit fi rms that grappled for the 
top spot include Apollo Global Manage-
ment Inc. and KKR & Co, which made it to 
the fi nal round, as well as Brookfi eld Asset 
Management Ltd, Blackstone Inc and Ares 
Management Corp, said the people, who 
were not authorised to speak publicly.

It is the largest funding package related 
to a specifi c AI data centre by a mile, with 
others involving xAI Corp or Coreweave 

Inc well below $10bn. Microsoft Inc, 
BlackRock Inc and the United Arab Emir-
ates’ MGX investment vehicle are teaming 
up to raise $30bn of private equity that can 
be leveraged to $100bn, with Nvidia Corp 
and xAI also joining in, but that money is 
for a series of data warehouses and energy 
infrastructure rather than an individual 
project.

The most recent debt deal of any kind 
that’s even near the size of Meta’s was a 
$26bn bond sale to support Mars Inc’s 
purchase of rival food-maker Kellanova in 
March. A group of banks put together the 
fi nancing, which was funnelled through 
to their typical investors in the syndicated 
market.

Private credit fi rms have about $450bn 
of dry powder to invest, according to Pre-
qin data, and are clamouring for this kind 
of business.

The corporate acquisitions that often 
fuel private credit deals are practically at a 
standstill. And these fi rms aspire to more 
fully become rivals to traditional Wall 
Street banks — handling everything from 
advising companies to structuring their 
debt to providing some of it themselves. 
Expanding further into investment-grade 
deals could help make private credit a 
$40tn market, according to an estimate 
from Apollo.

“This ecosystem of private investment-
grade is a massive market with a huge tail-
wind,” Michael Zawadzki, the global chief 
investment offi  cer at Blackstone’s credit 
and insurance unit, said last year.

Representatives for Apollo, Meta, Pim-
co, Blue Owl, Brookfi eld, Blackstone, Ares 
and Morgan Stanley declined to comment. 

A Meta store in Burlingame, California. 
Major lenders, which often cater to 
companies with dented credit, talk 
endlessly about the opportunities in 
investment-grade debt and in financing the 
breakneck growth of artificial intelligence. 
They’ve done smaller deals, but last week 
they caught the biggest fish yet: A $29bn 
financing package for Meta Platforms’ 
massive data centre in Louisiana.

BNP Paribas falls further behind 
on valuation as BBVA tops it

Bloomberg
Paris

BNP Paribas SA, long the European 
Union’s most valuable bank, has 
dropped to fifth place, highlighting 
how its stock is trailing peers.
The market value of Spanish rival BBVA 
SA rose to €91.8bn ($107bn) in Madrid 
on Friday, above the €90.4bn for BNP 
Paribas. Banco Santander SA has the 
highest valuation among EU lenders, 
followed by UniCredit SpA and Intesa 
Sanpaolo SpA. 
BNP Paribas has benefited less than 
many competitors from the end of 
negative interest rates in Europe a few 
years ago, partly because of a higher 
share of fixed-rate loans in France 
compared to Spain and Italy. 
Long-time Chief Executive Officer 
Jean-Laurent Bonnafe is now focusing 
on boosting profitability at the lender’s 
large domestic retail business. 
European bank stocks have been on 
a tear since the beginning of the year, 
with many hitting the highest level 
in more than a decade. Lenders have 

been boosted by higher interest rates 
and, more recently, prospects of a 
public sector investment spree across 
the region. 
But while BNP Paribas similarly hit a 
multi-year high earlier this year, its 
overall increase has been less strong 
than for many of its peers, especially in 
Spain and Italy. 
The bank is now one of just a few 
major ones in the EU whose price-
to-book ratio, which is a common 
valuation indicator, has remained 
below 1.
The price-to-book ratios for France’s 
other big listed banks, Societe 
Generale SA and Credit Agricole SA, 
are below 1 as well. 
BNP Paribas’ stock has risen about 
35% this year to date, compared with 
roughly 55% for the industry. BBVA is 
up about 68%. 
The Spanish bank’s shares have rallied 
around 17% since the end of July alone 
after it unveiled higher payout targets. 
BBVA, whose formal name is Banco 
Bilbao Vizcaya Argentaria SA, is also 
seeking to buy the smaller domestic 
rival, Banco Sabadell SA.
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